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INSURANCE FINANCE 





Suggestion: MAKE SURE YOU TELL EVERY ONE 


OF YOUR CUSTOMERS AND PROSPECTS ABOUT 
THIS SPECIAL PROTECTION. .. ALL INSURANCE 


BUYERS SHOULD BE GIVEN FULL INFORMATION. 


gricultaral =e. Empire State 
Snourance Company, ——_. snuranc Serres. 
of Watertoun RY 


Fiduciary Agents of War Damage Corporation 
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“WA tat the name ionpies 


ccording to newspaper reports of this fire, “the 
A loss was placed at $100,000...” 

But what did the fire actually cost? For the phys- 
ical property that fire destroys is only the beginning 
of the loss. What really hurt are the far-reaching 
after-effects—interruption of business, customers 
lost, destruction of irreplaceable records, impaired 
credit standing, inability to fill orders—and a host 
of other intangible, but very real, losses which have 
driven many a business into bankruptcy. 

And today, even these “intangible losses” seem 
trivial compared to the fact that a serious fire in 





any establishment whose products or services are 
related to our war effort may result in delays in 
production schedules or in delivery of supplies to 


our armed forces. 
* * * 


By assuring prompt discovery of fire, and immediate and ac- 
curate alarms, A.D.T. Protection keeps physical losses to the 
minimum, thereby also protecting the intangible values that 
always are affected when serious fire stops a business. A.D.T. 
Fire Protection Services include: Sprinkler Supervisory and 
Waterflow Alarm; Aero Automatic Fire Alarm; Manual 
Fire Alarm; Central Station Watchman’s Reporting Service. 
Write for free descriptive booklets. 


A.D.T. ELECTRIC PROTECTION SERVICES 
Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 pag Avenue, eu York, N. Y. 


CENTRAL STATION OFFICES 
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AGAINST FIRE 


A NATION-WIDE 
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12 East Grand Avenue 


The Middle West's 


Most Unique Audience 


The readers of the Chicago Journal 
of Commerce include a high percent- 
age of the business men of the Middle 
Western states. 


If you could hand-pick an audience 
comprised of the best insurance 
agents and brokers, the executives of 
the most successful industrial con- 
cerns, the officers of the more pro- 
gressive banks, and the leading retail 
and wholesale merchants, you would 
have a close approximation of the 
daily readers of the Chicago Journal 
of Commerce. 


That is why some say the readers’ list 
of the Chicago Journal of Commerce 
"the Middle West's most 


unique audience." 


makes up 


Chiragn Journal 
of Commerce 


“All the News a Busy Man Has Time to Read” 


Chicago, Illinois 
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STOCK QUOTATIONS 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporation 


1942 Range 





High 
Aetna Casualty & Surety Company ........ 127 
Aetna Insurance Company ................ 574 
Aetna Life Insurance Company ........... 29% 
Agricultural Insurance Company ......... 79 
American Alliance Ins. Company ......... 2336 
American Equitable Assur. Co. ........... 18% 
American Home Fire Assur. Co. .......... 814 
American Ins. Co. (Newark) .............. 13% 
American Re-Insurance Company 461% 
American Reserve Ins. Company 12% 
American Surety Company ...... 52% 
Automobile Insurance Company . 36%4 
Baltimore American Ins. Company . 73% 
Bankers & Shippers Ins. Company 88 
Boston Insurance Company ...........+++. 615 
Camden Fire Ins. Association ............ 21 
Carolina Insurance Company ............. 28% 
City of New York Ins. Compariy .......... 2214 
Connecticut Gen’! Life Ins. Co. ........... 26% 
Continental Casualty Company ........... 34% 
Continental Insurance Company .......... 42 
Eagle Fire Insurance Company ........... % 
Employers Reinsurance Corp. ............ 42 
Excess Ins. Co. Of AMEPICA ......cccccccee 7% 
Federal Insurance Company .............- 45% 
Fidelity & Deposit Co. of Md. ............. 121 
Fidelity-Phenix ee EL MOM, ox vcevcecsoss 41% 
Fire Assoc. of Philadelphia ............... 64%4 
Fireman’s Fund Insurance Co. ............ 106% 
Firemen’s Insurance Co. (Newark) ....... 10 
Franklin Fire Insurance Co. ............. 2956 
General Reinsurance Corp. .............+.-. 42 
Georgia Home Insurance Co. .............. 23% 
So ee ee eer 2314 
Glens Falls Insurance Company .......... 42 
Globe & Republic Ins. Company .......... 9% 
Globe & Rutgers Fire Ins. Co. ............ 934 
Great American Insurance Co. ...........-. 2734 
Great American Indemnity Co. ........... 10 
Halifax Insurance Company .............. 12 
Hanover Fire Insurance Company ........ 26% 
Hartford Fire Insurance Company ....... 91% 
Hartford Steam Boiler Inspec. & Ins. Co... 45% 
Home Insurance Company ...........+.++. 3014 
Homestead Fire Insurance Co. ............ 18 
Bee. Co. OF TOPE BOOTIE coc cccccscesess 774 
EE 2 rrr rere 37% 
Knickerbocker Insurance Co. ...........-. 8% 
Lincoln Fire Insurance Company ......... 41% 
Maryland Casualty Company ............. 334 
Mass. Bonding & Ins. Company ........... 6134 
Merchants Fire Assur. Corp. .............. 47% 
Merchants & Mfrs. Fire Ins. Co. .......... 6% 
National Casualty Company .............. 2334 
National Fire Insurance Company ........ 6014 
National Liberty Ins. Company ........... 75% 
National Galom Five Ins. CO. .0..ccccccccce 163 
New Amsterdam Casualty Co. ..........+- 21% 
New Brunswick Fire Ins. Co. ............ 382% 
New Hampshire Fire Ins. Co. ............ 44% 
New York Fire Ins. Company ............ 14% 
Northern Insurance Company ...........- 95% 
North River Insurance Co. ............. co. ee 
Northeastern Ins. Co. of Hartford ........ 5% 
Northwestern Nat’l Ins. Co. .............. 127 
OS CUE BE TO, gee cacieccaccsicesews 23 
Pacific Fire Insurance Co. ....ccccccccccces 119% 
Pacific Indemnity Company ............-. 3914 
Paul Revere Fire Ins. Co. ......ccccocccces 25 
Phoenix Insurance Company ............. 87% 
Preferred Accident Ins. Co. .........-00005 154 
Providence Washington Ins. er ee 331% 
Reinsurance Corp. of N. Y. .........eeeee. 5% 
Republic Ins. Co. _Dallas Se ee ae 26% 
Rhode Island Insurance Company ........ 45g 
Se. Paes FW. & EE. TOG. Gee ccccccsccccecsese 270 
Seaboard Surety Company ................ 44% 
Security Ins. Co. (New Haven) ........... 4036 
Springfield F. & M. Ins. Co. .............6. 120% 
Standard Accident Ins. Company ......... 57% 
Stuyvesant Insurance Company .......... 3% 
Sun Life Assur. Co. of Canada ............ 200 
Travelers Insurance Company ............ 425 
U. S. Fid. & Guaranty Company .......... 2914 
U. S. Fire Insurance Company ............ 4814 
U. S. Guarantee Company ..............+.- 
Westchester Fire TRS. O6.. ccscccccscsccss 3614 


Low 
102 


Oct. 
31, 1942 
124 
481 
29% 








Insurance News 


Best's 


PUBLICATION OFFICE, BOX 1259, prowl N. Y. 
EDITORIAL AND BUSINESS OFFICES 
BEST BUILDING, 75 FULTON STREET, NEW YORK, N. Y. Year in the United States. 


Entered as Second Class Matter at Post Office at Albany, N. yo 


Under Act of March 3, 1879. Subscription Rates: $3.00 Per 
10th of the Month. 


Publication Date: 
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BEST’S STOCK INDEX 


Casualty Fire 
December 31, 1933 .......... 100.0 100.0 
December 31, 1934 .......... 137.3 147.5 
December 31, 1935 .......... 239.5 203.4 
December 31, 1936 .......... 282.0 194.1 
December 31, 1937 .......... 197.3 142.3 
December 31, 1938 .......... 260.4 171.4 
December 31, 1939 .......... 285.2 183.4 
December 31, 1940 .......... 287.1 184.3 
December 31, 1941 .......... 274.4 179.8 
Ce 279.0 163.0 
Ut I ois arsine os swan ein 285.6 165.4 
Pam Bt, TATE on nc cc ceccass 291.5 167.1 
September 30, 1942 .......... 297.0 171.9 
Onteber 31, 1902... 2... 2.26 302.4 176.1 


Y  geaoe pe by the general securities market’s best 
month since July, 1941, fire and casualty insurance 
stocks last month continued the forward movement 
which has been uninterrupted since the middle of the 
year. Over this four month period the rise in casualty 
shares has been remarkably steady while the bulk of the 
fire stocks’ advance was registered in the last two 
months. At the close of October, 1942, the stock fire 
index was 176.1, only 2% under the December 31, 1941 
close of 179.8. The casualty index stands at a new high 
of 302.4 which is 10% above the year end close of 
274.4. 


Fire Stocks 


In the fire group virtually all stocks participated in 
the October rise, with only seven of the fifty indexed 
issues showing declines and three remaining unchanged. 
Home Fire & Marine, the leader, advanced 14 points 
or about 40% on the strength of a proposed exchange 
offer for Fireman’s Fund stock. Corroon & Reynolds 
issues headed by American Equitable with 11% gain 
and Globe & Republic with 10% were strong and at 
their present prices are above their respective year end 
closes. American of Newark was up 9% for the month, 
Providence Washington 8% and Boston, Continental, 
Fireman’s Fund, Franklin, North River and West- 
chester from 5% to 6%. 


Casualty Stocks 


The trend among the casualty shares last month was 
very good and the index advanced for the sixth con- 
secutive month. Of the twenty issues indexed thirteen 
showed rises, six declined and one was unchanged. 
Leader on the up side was General Reinsurance with a 
gain of almost 7% followed by Ohio Casualty with 5%. 
The remaining advances generally ranged between 2% 
and 4%. On the down side only fractional losses were 
sustained and with exception of Maryland Casualty the 
percentage decline was only nominal. Maryland Casu- 
alty, which advanced 15% points in September on what 
appeared to be speculative buying in connection with the 
R.F.C. refinancing of the company, dropped one-half 
point in October, a percentage decline of 15%. At the 
present level these shares are 20% higher than the De- 
cember 31, 1941 market quotation. 


FOR NOVEMBER, 1942 


Bring your 
UNUSUAL RISKS 
To Indemnity 


Indemnity is exceptionally well equipped to 
cooperate with you on unusual types of gen- 
eral liability, or on contracts to cover all busi- 
ness requirements. All the facilities of this 
thoroughly experienced company are at your 
service in dealing with your most difficult in- 
surance problems. 


During November and December, Indem- 
nity’s 1942 Plan of Organized Selling features 
Public and Charitable Institutions. The new 
Sales Kit, specially prepared for this impor- 
tant class, contains much valuable selling 
material—including the ‘Program Planner”, 
a most effective time-saver and sales-maker. 
This successful Plan has many practical ad- 
vantages that you can use to increase pre- 
mium income. Write today for complete in- 
formation. 


CASUALTY FIDELITY 


SURETY 


CAPITAL $2,500,000 


INDEMNITY 
INSURANCE COMPANY 
OF NORTH AMERICA 


PHILADELPHIA 


and its affiliated companies write practically 
every form of insurance, except life. 
Service Offices located in principal cities. 


Complete nation-wide Insurance Facilities for Agents 
and Brokers. 





4 





At The Center Of 


Major: Attractions 


A distinctive hotel—located in 
the heart of New York’s finest 
shopping district—near the best 
theatres and gayest night clubs. 
In the hub of the City’s social 
and cultural district, it offers an 
unusually central place to stay 
while in town. Here, spacious 
rooms, superb service, a quiet and 
refined atmosphere, and excellent 
cuisine, make for dignified living. 
A. S. KIRKEBY, Managing Director 


The Gotham 


5th Avenue at 55th Street 
NEW YORK CITY 
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COMPANY DEVELOPMENTS 


SUMMARY of the insurance company developments 
throughout the United States and Canada in recent months 
appears hereafter. This summary includes notices of examina- 
tions conducted, and also new, licensed and retired companies, 


FLORIDA 
Withdrew 
EL SO I cso beh sma an wes e.d die Liverpool, England 
GEORGIA 
Licensed 
Praca Te Be Fh. GG e cin nic ccsiscccevccsecs Miami, Fla, 
Examined 
meieen: Dadian THs; CO. occcccsicecescascsccvacd Athens, Ga, 
IDAHO 
Licensed 
Wasted Piremen's Bas. CO. occicsswassscscase Philadelphia, Pa. 
MASSACHUSETTS 


Examined 
Associated Merchants Mutual Ins. Co. ......... 3oston, Mass, 
Barnstable County Mutual Fire Ins. Co... Yarmouthport, Mass, 
ROR UI OE, OD, ose icecsccvscsveccescos 3oston, Mass, 
Electric Mutual Liability Ins. Co. ................ Lynn, Mass, 
Lowen Dam@tem Fire Tus. Co. .......0cccscccccs Lowell, Mass. 
ROG OUNIRE Ph OPE FEE. CO, cicncccccccivccccccse Concord, Mass. 
Merrimack Mutual Fire Ins. Co. ............1 Andover, Mass. 
Peomeer Demiwes TS. CO, oiocsccccccccccccece Cambridge, Mass. 
omcy seen pare Ine. Co. 2.0.0 ccc cs ceswes Quincy, Mass. 
pp ee Boston, Mass. 
Transportation Mutual Ins. Co. ................ Boston, Mass, 
United States Mutual Liab. Ins. Co. ........... Quincy, Mass. 
West Newbury Mutual Fire Ins. Co. ........ Newbury, Mass. 

MICHIGAN 

Licensed ; 
Northern Mutual Casualty Co. ............0cscse00 Chicago, Ill. 
Plain Dealers Mutual Casualty Co. ............. Chicago, III. 


ee, Sa a bv orescence cesses cean St. Louis, Mo. 
MINNESOTA 
Licensed 


Massachusetts Indemnity Ins. Co. .............. Boston, Mass. 
Withdrawal 
Iowa Hardware Mutual Ins. Co. ............. Mason City, Ia. 


MISSOURI 
Licensed 


rignway Mutual Casualty C0, .......2..00cccceess Chicago, IIl. 
Examined 
General Indemnity Exchange .................. St. Louis, Mo. 
NEBRASKA 
Licensed 
Mansfield Mutual Fire Ins. Co. .............. Mansfield, Ohio 
NEW HAMPSHIRE 
Licensed 
Thames & Mersey Marine Ins. Co., Ltd. .... Liverpool, England 
Examined 
P POvemeE Fare 16. GO). bccckicsecccasicececcs New York, N. Y. 
NEW JERSEY 
Licensed 
Employers Mutual Fire Ins. Co. ............... Wausau, Wis. 


NEW YORK 


Examined 


Peneracen Surety Co: OF N.Y. oon ssc cicecee. New York, N. Y 
Globe & Rutgers Fire Ins. Co. .............. New York, N. Y 
Jamestown Mutual Ins. Co. ................ Jamestown, N. ¥ 
POCW TONE COMUNE GO. ook ceccccscccscece New York, N. Y 
securnty Blatual Fire tns. Go. «.........00ssccccece Delhi, N. } 
OHIO 
Licensed 
Combined Mutual Casualty Co. .......0.......... Chicago, III. 
PENNSYLVANIA 
Merged 
Graphic Arts Mutual Fire Ins. Co. ........ Philadelphia, Pa. 
State Mercantile Mutual Fire Ins. Co. ...... Bethlehem, Pa. 
Examined 
Cool Spring Valley Mutual Ins. Co. ............ Mercer, Pa. 


Farmers Mutual Fire Ins. Co. ...... 9 .....44 Alburtis, Pa. 
Farmers Alliance & Industrial Union Mutual Fire Ins. Co. 
Guys Mills, Pa. 
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Millers Mutual Fire Ins. Co. .............. Harrisburg, Pa. 
Mutual Fire Ins. Co. of Greene Co. ............ Jamestown, Pa. 
Paradise Mutual Fire Ins. Co. .............. Hanover, Pa. 
Potter County Grange Mutual Fire Ins. Co. ..Condersport, Pa. 
Southern Mutual Fire Ins. Co. .................6. York, Pa. 
West Salem Mutual Fire Ins. Co. ........... Greenville, Pa. 
TENNESSEE 
Licensed 
WINE DUR GM. Sooo thc ecs cede dissed Chicago, Ill. 
CANADA 
ALBERTA 
Licensed 
Gibraltar Fire & Marine Ins. Co. ............ New York, N. Y. 


NOVA SCOTIA 
Registered 


Gibraltar Fire & Marine Ins. Co. ............ New York, N. Y. 
SASKATCHEWAN 
Licensed 
Gibraltar Fire & Marine Ins. Co. ............New York, N. Y. 


MONTHLY FIRE LOSSES 


IRE losses in the United States during September, 

1942, dropped to the lowest level recorded for that 
month since 1937, and with the exception of August, 
1942, they were the lowest recorded for any month 
since July, 1940. As estimated by the National Board 
of Fire Underwriters, losses last month totaled $20,- 
443,000, or more than $4,000,000 below the figure re- 
ported for the same month of 1941. 

Losses experienced at the start of this year were un- 
favorable, totals for January and February being nearly 
$14,000,000 above those reported for the corresponding 
months of 1941. Subsequently, for seven consecutive 
months there has been an uninterrupted favorable trend, 
and as a consequence, the total fire losses for the nine 
months of this year are about $5,000,000 below the 
corresponding period of last year. 

A comparative table of fire losses for the first nine 
months of the past four years follows: 








1939 1940 1941 1942 
January $27,615,316 $36,260,650 $26,470,000 $35,565,000 
February .. 29,303,520 34,410,250 26,102,000 30,819,000 
March 30,682,168 29,788,800 31,471,000 30,505,000 
Ist Quarter. $87,601,004 $100,459,700 $84,043,000 $96,889,000 
Agee... $27,061,522 $26,657,190 $29,330,000 $27,960,000 
MY osccac 27,031,700 23,446,590 25,637,000 23,233,000 
PURE cose 24,190,700 19,506,000 24,943,000 22,410,000 
2nd Quarter $78,283,922 $69,609,780 $79,910,000 $73,603,000 
ee $22,468,304 $20,322,800 $23,698,000 $21,000,000 
August 22,800,500 20,722,100 24,122,000 19,680,000 
September . 22,837,250 21,198,000 24,668,000 20,443,000 





3rd Quarter $68,106,054 $62,242,900 $72,488,000 $61,123,000 
Tot. 9 Mos. $233,990,980 $232,312,380 $236,441,000 $231,615,000 


CONVENTIONS AHEAD 


NOVEMBER 
5—Connecticut Association of Insurance Agents—annual meet- 
ing to be held at the Lawn Club, New Haven, Conn. 
9-l|—California Association of Insurance Agents—annual meet- 
ing to be held at the Hotel Hilton, Long Beach, Cal. 
20—Casualty Actuarial Society—annual meeting to be held at the 
Hotel Biltmore, New York City. 


FOR NOVEMBER, 1942 
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Keep ‘em 


Buying! 


Let’s get behind the ‘’Program for 
Informing The Public Concerning 
War Damage Insurance,” as initiated 
by the Business Development Office. 
Let’s see to it that all policyholders 
and local property-owners know and 
understand the value of this protec- 
tion. Let’s cooperate with our local 
boards, state associations and com- 
panies to bring this coverage to the 
attention of members of local civic, 
business and social groups, clubs and 
organizations. 





Our Companies are committed to 
this program and are working whole- 
heartedly through their agents and 
fieldmen, who are cooperating 100°%/, 
with the Business Development 
Office. 


Let’s make an “all-out” effort to 
perform our economic and patriotic 
duty. Let’s ‘’Keep ‘em BUYING!” 





NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE COMPANY 
THE HOMELAND INSURANCE COMPANY 
OF AMERICA 
THE COMMONWEALTH INSURANCE 
COMPANY OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


150 WILLIAM STREET 
NEW YORK 


New York e Philadelphia e 
Chicago e San Francisco 


Detroit 














* * * 

















































































































CLASS A FIRES CLASS B FIRES CLASS C FIRES 
7 Are fires in ordinary combus- Occur when flammable liquids, Are fires in which electrical 
NIZE tible materials such as paper, greases, etc. become ignited. equipment is involved. 
REecoG > wood, fabrics, rubber, shav- 
ings, excelsior, etc. 
*” 
lir 
Quench and A Blanketing or bu 
cool this type AY) bs smothering is 
of blaze with -4' essential. It is re 
water or ex- / ‘ of first impor- 
tinguishing ——ae SS tance to use an fir 
agents con- pai il extinguishing ve 
taining large Blanket this type of fire. | agent which is | 
percentages Cut off oxygen supply, non -conductor pr 
of water. thus preventing combustion. of electricity. of 
in 
cy fo! 
on 
bd 
SODA ACID pve PLAIN WATER FOAM LOADED VAPORIZING §©CARBON ed: 
STREAM LiquiD DIOXIDE VAPORITING 
LiguID 
| xx 
| renoe 
FIRE PAILS OR sano SODA AND ORY COMPOUND len 
FOAM BUCKET TANK PUMP TANK PAILS DRY COMPOUND SAWDUST ing 
Aim at base of If outdoors, keep ays Shut off electrical but 
fire. When fire wind at your back. rH p A444 current, if possible. © 3 
seems extin- If flowing fire, - Don’t stand in pud- pet 
guished, look work “upstream.” dles or wet places . 
. . . In , 
carefully for If fire burns at while using extin- 
signs of glow- more than one guisher. 
ing embers and level, start at -FF Rew tok 
quench them. bottom, work up. —_ #4 
me 
los: 
+ FREE! : 
RET cont: cou 
DON'T DO THESE THINGS GET THIS cH aon: Ses mresent 
— wer - alone will Ss ma. 
‘ ” ent e to & pis chat™ 
Don’t ever forget that portable fire extinguishers are e-fghting “19 agi plants Phe duration roeor nder. ex] 
1. incipi fi Don’ kl bi bl Fir jy, nat wishers 8 & C mpenys key | xtingy's wt 
for small, incipient fires. Don’t tackle too big a blaze simply, ‘of extindeer Kidde ™ crective: “jade™ Xs. arti 
with hand extinguishers. FRrerelOrt, e-fight! settee cat met write tO a 
° . : . . * ‘3 
Don’t fail to turn in fire alarm if there is slightest — to sgacts sbowent : cht er ¢ for your 
question about your ability to handle fire. ore up rint por 
Don’t disobey fire-fighting rules. iter 
Don’t use a water stream on electrical fires or on Class 
: ; ; and 
B blazes; it may make things tragically worse. 
Don’t use extinguishing equipment that is not “‘approved 
by Underwriters Laboratories,’ or by Factory <i> a 
Mutual Laboratories as indicated by this symbol. “™ inst 
: con 
' und 
on 
This advertisement is one of a series appearing in leading industrial magazines J 
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xxx Automobile insurance is one of the largest casualty 
lines and in 1941 represented one-quarter of the total 
business written by stock fire companies so that it rep- 
resents about $750,000,000 in annual premiums to the 
fire and casualty companies and their agents. We sur- 
veyed the outlook for this line in February when the 
production of automobiles was stopped and the rationing 
of tires began and also in June when gasoline rationing 
in the Eastern states brought the subject again to the 
fore. The recent action in reducing the rates nationwide 
once more brings the line under careful scrutiny in the 
editorial Auto Rates, on page 13. 


*xkx The impact of war on premium volume is a prob- 
lem facing companies and agents alike. An understand- 
ing of the underlying trends is important not only in 
the over-all question of company and agency income 
but its breakdown is the key to changing loss and ex- 
pense ratios. The outlook of 1942 and 1943 is outlined 
in Sources of Premiums, on page 15. 


*xkk Operating expenses have been the subject of com- 
ment particularly in the fire field as expenses exceeded 
losses from 1933 through 1939. Rapidly rising volume, 
coupled with important underlying changes in premium 
make-up, caused a reduction of about five points in the 
expense ratio of the fire companies since 1938. The 
article Operating Expenses, on page 16, concerns itself 
with both fire and casualty stock companies and is sup- 
ported by a complete breakdown of operating expense 
items for individual companies beginning on page 70 
and running through page 79. 


*** The president of one of the oldest of the marine 
insurance companies domiciled in this country gives a 
complete general outline of the ocean marine business 
under the title Marine Insurance in a World at War, 
on page 19. A companion article under the heading 


FOR NOVEMBER, 1942 


NOVEMBER, 1942 


Wartime Marine Insurance outlines the situation prior 


to the First World War, during that war, and subse- 
quent developments in this country. See page 29. 


*kk An officer of one of the leading casualty companies 
proceeds to magnify the blessings and minimize the 
troubles of the insurance producers and of the compa- 
nies in this present wartime economy in Through Both 
Ends of the Telescope, on page 20. It is not all optimism 
as he does take a peek through the other end of the tele- 
scope and outline some very pressing problems. 


xxx Excess insurance in the casualty field is really the 
outgrowth of excess of loss reinsurance which was 
issued in connection with fire business in the latter part 
of the 19th Century by Underwriters at Lloyds, London. 
This type of contract in the casualty field was not 
readily available in the United States until after the 
First World War. What it is ; how it applies ; who will 
buy it and its future possibilities are outlined in Excess 
Casualty Insurance, on page 23. 


**kk We have heard a lot about accident prevention as 
a very important factor in winning the war and have 
seen many statistics concerning man hours lost through 
accident. Although less dramatic, a worker’s health has 
a direct relation to man hours, production and produc- 
tivity. Health is, therefore, a very important factor in 
winning the war and is being increasingly stressed as 
more and more women workers enter war production. 
Employee Hygiene, on page 35, explores this problem. 


xxx Income is going to shrink for any local agent in 
proportion to the disappearance of regular commodities 
and materials and their use unless the local agent ceases 
to depend solely on his regular lines and regular cus- 
tomers to maintain his premium volume. See what an 
up and coming agent has to say under the title War and 
the Agent, on page 39. 


*xk*x The legal article this month is devoted to the in- 
teresting subject of direct liability of insurers under the 
Interstate Commerce Act which appears under the title 
Cargo Insurance, on page 57. Our legal question and 
answer section, The Judge Says, is on page 49. 





MODERN PAUL REVERE 


Throughout the countryside the local insurance agent 
will carry the message of War Damage Insurance to 
every home and business in village, town and city. 










of a lone patriot preparing for a wild, 
epic ride in the black of night through 
a few adjoining villages to call the 
Minute Men to arms but — thousands of loyal American 
Insurance Agents preparing for an intensive systematic can- 
vass of the homes and businesses in every corner of our 


land to tell how and where to obtain the War Damage 
Insurance which the United States Government has made 
available for the protection of property while we are at 
war — this is the picture of the modern Paul Revere. 


Nort so thrilling as that first ride in 1775, to be sure, but 
a call to duty just the same in the service of our country. 
Not until every home owner and business proprietor 
knows about War Damage Insurance can America realize 
her full war strength on the economic front — and the job 
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of telling them is the job of the great American Insurance 
Industry from company Presidents to Local Agents. 


The insurance companies of America are cooperating in 
this task which the government has entrusted to our In- 
dustry by acting as Fiduciaries of the War Damage Cor- 
poration and issuing the policies. 


Another way the Commercial Union Group of capital 
stock companies is assisting the War Damage Corporation 
is by carrying the story of War Damage Insurance in this 
printed page to insurance agents and through them to 
the public everywhere. 


“Speed the message to every door, 

How our property can be protected in this time of war, 
With War Damage Insurance, available now 

Through the same Local Agent we've dealt with before.” 
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In today’s uncertain 
world; there are still -~= J 

too many people who ‘ ue 
can be likened to the ostrich— 
those who refuse to recognize the threat of danger! Due to vast 
distances between some parts of our country and this War’s bat — 
tlefields, the tendency among many has been to view the situation 2 
with dangerous complacency. When the insurance companies and agents volunteered their 
services to the War Damage Corporation, they assumed an obligation far greater than accept— 

ing applications, collecting premiums and issuing policies. The low rates as promulgated con- 
templated a wide spread, with a large majority of propertics insured. The rush of applications 
has subsided; the buying wave is over —and now this insurance will have to be sold! The 
agents are the selling medium and if the obligation is to be fulfilled, War Damage Insur- 

ance will have to be kept a live subject for the duration. It would be a serious reflec- 
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tion on the industry and on the Agency System if anything should happen in 2 
any community in this broad land of ours with property unprotected. This VA 
he is an unselfish service —a patriotic service —and it may prove a great yy 


public service to your community! 
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AUTO RATES 


enable the industry to convert to full war produc- 
tion, there has been much speculation as to the 
future of automobile insurance. Speculation was further 
heightened when automobile tires were rationed and 
again when gasoline rationing was established for the 
Eastern seaboard states. The latest development, a cut 
of 25% to 50% in passenger automobile liability rates, 
again raises the question of where the business is headed. 
There were dire predictions less than a year ago that 
automobile travel would cease and no further auto in- 
surance be sold. However, the best available estimates 
indicate that only about 5,000,000 cars will be laid up 
by the end of 1942, but considering the way automobile 
premiums have held up so far, it would appear that 
very few of these were among the estimated 30% of 
registered vehicles in the country which are insured. 
It would appear that about 20,000,000 automobiles wiil 
continue to be operated until 1944. 


Fes since new automobile production stopped to 


Fire and Casualty Outlook 


Thus, a potential market remains which in 1941 con- 
tributed a grand total of $750,000,000 net premiums to 
fire and casualty companies, representing about one 
quarter of the net premiums written by stock fire com- 
panies and one third of all casualty premiums. There 
has been a substantial decline in business originating 
through automobile finance accounts, and the fire com- 
panies expect this class of business practically to cease 
and they may well lose $200,000,000 of their $275,- 
000,000 motor vehicle business. 

The casualty carriers face a different problem, one 
that is further complicated by rates. Experience de- 
velops slowly and the companies are not anxious to take 
precipitate action until there is some statistical justifica- 
tion for it. Unquestionably, automobile mileage on 
private passenger autos is down, particularly in the 
rationed Eastern seaboard section in which average 
miles driven per car declined from 9,000 to under 5,000 
per year. But each auto carries more passengers, making 
for more claims per accident, and tire and auto obsoles- 
cence will become an increasingly important factor. 


Traffic Fatalities 


However, traffic fatalities which rose in the first two 
months of the year have since dropped steadily and by 
September were 24% below such fatalities for the first 
nine months of 1941. More important, the ratios for 
August and September were 40% below the same 
months a year ago. 
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General Rate Reduction 


During October the general recognition of improved 
automobile loss experience brought actions to reduce 
rates by the National Bureau of Casualty and Surety 
Underwriters and the large, independent American Au- 
tomobile Insurance Company. The adjusting and re- 
adjusting of rates unquestionably was in part the result 
of competitive considerations, but fortunately rates have 
been stabilized at levels which assure policyholders of 
very large savings in insurance costs which unques- 
tionably grant full recognition to such improvement in 
loss experience as it is possible to foresee at this time. 
This will enable insurance carriers to plan their under- 
writing programs with considerable assurance, for no 
further revisions should be required until there is a 
marked change in underlying conditions. 


Rate Actions Reviewed 


Rate announcements were issued in such number 
during the past month that a general summary of 
events should be helpful. 

Marking the first step, the National Bureau of Cas- 
ualty and Surety Underwriters and the Mutual Casualty 
Insurance Rating Bureau, as an emergency measure 
and a contribution to the war effort, reduced automobile 
liability rates for passenger cars 20% for “A” and 10% 
for “B” and “C” rationed drivers, retroactive to July 22, 
effective October 1, in sixteen gas-rationed states on the 
Eastern seaboard. 


American Automobile Nationwide Cut 


Just about the time people had figured that this action 
would cost the companies and producers about $10,- 
000,000 in auto liability premium volume in the rationed 
area and if extended countrywide, about $35,000,000, 
the American Automobile Insurance Company . an- 
nounced an immediate reduction in automobile liability 
rates in all territories where permitted by insurance 
regulatory authority. Not only was the action national 
in effect, but the discounts on automobile liability pre- 
miums were somewhat greater than those previously 
granted by the Bureau. 


Bureau Counter Action 


By this time Washington had announced that gasoline 
rationing would be extended to the entire country, a 
national speed limit of 35 miles per hour had become 

(Continued on next page) 








AUTO RATES—Continued 


effective, and plans were laid for a strict regulation of 
the tire problem. Not to be outdone by the American 
Automobile Insurance Company, the National Bureau 
of Casualty and Surety Underwriters announced further 
cuts and made them nationwide. The new program was 
declared effective October 20 but is retroactive to Sep- 
tember 1 in most territories and to July 22 in the 
Eastern seaboard states now under gasoline rationing. 
In Kansas the rates become effective October 22 and 
in Indiana they will become effective when gasoline is 
rationed. 

To avoid the complications of super-imposing further 
discounts on the existing rating structure, the National 
Bureau has abandoned the “Safe Driver Reward” plan 
and also the classification system, under which passenger 
cars were divided into “A-1,” “A” and “B” groups. The 
new program qualifies all private passenger cars for 
the “A-1” rate for both. property damage and bodily 
injury liability. In addition, a further ten points (fig- 
ured on the former “B” manual) will be allowed as an 
advance discount in lieu of the “Safe Driver Reward,” 
and will reduce both bodily injury and property damage 
portions of the premium. An additional flat allowance 
of ten points will be made on bodily injury in recognition 
of reduced road hazards and the effect of the lower 
speed limit. 


Mileage Discount 


The bodily injury liability rate which results from the 
application of the “A-1” classification, ten-point allow- 
ance in place of the “Safe Driver Reward” and special 
ten-point allowance for reduced hazards, will be subject 
to a further discount for policyholders with “A” and 
“B” gasoline rationing classifications. A 20% discount 
will be allowed for “A” card holders (3,000 miles per 
year) or a 10% discount for supplemental “B” books 
(7,500 miles per year). 

In states where automobile rates are subject to regu- 
lation by supervisory authorities, or require their ap- 
proval, the National Bureau of Casualty and Surety 
Underwriters and the Mutual Casualty and Surety Un- 
derwriters have agreed jointly to present the program 
on behalf of member companies and subscribers, and 
prompt action by the state authorities is expected. New 
York has already accepted it. 

The allowance of an advance discount in place of 
the “Safe Driver Reward” will simplify rating pro- 
cedure and ease the work of home office and agency 
personnel. Agency commissions will automatically re- 
vert to the standard rate, and the special commission 
arrangement heretofore applied under the “Safe Driver 
Reward” plan is discontinued. 

In Massachusetts, rates are fixed by the state and 
all policies expire on December 31. There is no author- 
ity which will permit the Insurance Commissioner to 
order a reduction in 1942 rates, but the insurance com- 
panies have volunteered to make a reduction in rates 
estimated at about $3,200,000 for 1942, which, to mini- 
mize the expense, will be made at the expiration of the 
policy contract. The amount will be larger for 1943 as 
it will cover a full year. 
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The American Automobile Insurance Company has 
met the Bureau rate reduction and issued a general 
statement of its position which appears in the company 
report section of the News on page 95, together with a 
review of the company’s rate schedule. 


Estimated Premium Loss 


It is estimated that about five-eighths of the net pre- 
mium volume originates from private passenger cars 
and that roughly two-thirds of these are entitled to 
“A” ration cards and one-third to “B” and “C” cards. 
It is impossible to make a very close estimate of the 
probable reduction in premiums because of the complete 
change in basic classification. Rough estimates anticipate 
a $50,000,000 premium loss by the stock companies and 
possibly $20,000,000 for the mutual carriers or about 
15% of total automobile premiums (liability, property 
damage, collision and miscellaneous). However, very 
little of this estimated loss will be taken in 1942. 

The New York brokers’ associations have protested 
that granting rate reductions only to policyholders who 
purchased auto liability and property damage insurance 
since July 22 is discriminatory and should be extended 
to all policies in force. The brokers further suggest that 
the fire insurance system of extending the policy term, 
rather than paying cash refunds, be used. However, 
Superintendent Pink of New York approved the re- 
ductions as petitioned by the insurance companies. 

It would be a tremendous task to compute refunds 
on all policies in force, and this would also involve a 
reversal of previous casualty rating policy. Rates have 
formerly been reduced on new and renewal policies, and 
when rates have been raised, they applied only to new 
business and old policyholders were never asked for 
additional premiums. 


Differences Among Companies 


Although the over-all losses in premiums on auto 
lines by the casualty carriers may be no more than 15 
per cent, the percentage will run very much higher in 
companies having a preponderance of private passenger 
business in certain classifications or in districts in which 
the liability rate is cut as much as 50 per cent. As these 
rates have been made on a competitive basis and in 
anticipation of greatly improved experience, it remains 
to be seen whether or not the cut has been too drastic. 
Unquestionably there has been a big improvement in 
loss ratios. As an example one large company which 
reported a profitable 55% loss ratio on auto liability at 
the beginning of the year reported a ratio of 30% for 
the month of August. Loss of premium income is a 
problem facing producers as well. In fact, if the pro- 
ducers of the Eastern seaboard states plan to return a 
portion of their commission with the retroactive reduc- 
tion, some of them may be faced with a serious cash 
problem. Knocking rates down to bargain levels will 
also cut the profit margins from which mutual carriers 
have been disbursing dividends. Thus, the rate reduc- 
tion presents a problem to company managements— 
stock and mutual—and their producers. As little new 
automobile business is being written, the next step is 
obviously a concerted drive for other lines of business. 
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lem facing companies and agents alike. The eco- 

nomic forces unleashed by war are the determining 
factors in some lines, and there is very little that the 
home office or the producer can do about it. This is 
certainly the case with ocean marine and financed auto- 
mobile business. However, other lines are benefiting 
premium-wise, such as workmen’s compensation, and 
loss-wise, such as automobile liability. What is the 
outlook for the future? 


T HE impact of war on premium volume is one prob- 


Fire-Marine Volume 


Consider first the fire-marine companies. Total vol- 
ume in 1941 reached an all-time high of more than one 
billion dollars, just topping the net premiums written 
in 1929—the previous high. In 1929 three lines of 
business—fire, motor vehicle and ocean marine—ac- 
counted for 88% of the total volume and in 1941 these 
same lines were 85% of the total, the small decline 
being attributed to the rising importance and segrega- 
tion by premiums of extended coverage. This is only 
part of the story. 

The fire premium volume in 1929 was $723,200,000 
(72%) but in 1941 only $508,475,000 (48%), while 
motor vehicle rose from $120,640,000 (12%) to $275,- 
500,000 (26%) and ocean marine from $46,400,000 
(5%) to $113,400,000 (11%). Fire volume has con- 
tinued to climb from its depression low of $450,000,000, 
but because of gradual rate reductions can be expected 
to rise but moderately unless it be to cover run-away 
values of a possible, but unwelcome, inflation. As a 
substantial volume of motor vehicle business originated 
from financed automobile sales, there has already been 
a severe shrinkage in this class of business, and it is 
certainly within reason to anticipate a loss of some 
$200,000,000 of the motor vehicle volume, reducing it 
to the levels reported during the depression. Virtually 
all of the war risk ocean marine business has been as- 
sumed by the Government, and there is a sharp reduc- 
tion in regular ocean marine coverages as more and 
more cargo space is devoted to war supplies so that by 
1943 some $80,000,000, or at most $100,000,000, in 
premiums may be lost on this class, bringing it back to 
pre-war levels or below, despite the current higher 
ocean marine rates. 


Outlook for 1942 and 1943 


_Fire and miscellaneous lines are running about 10% 
higher this year and ocean marine premiums will also 
show a rise for 1942 as many companies wrote nearly 
as much in the first six months as they wrote for the 
entire preceding year. Ocean marine volume has been 
sharply off in the second half of the year, and motor 
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SOURCES OF PREMIUMS 


, 
vehicle premiums have probably been cut in_ half. 
Therefore, total volume should be down little more 
than 5% to just over one billion for 1942. 

The outlook for 1943 is for a sharp reduction in 
ocean marine writings and a further drop in motor 
vehicle business so that even assuming the continuation 
of a 10% rise in fire premiums total volume may be 
expected to decline to about $900,000,000, just below 
the figure reported for 1940. This would not be too 
serious as the 1940 level was the highest for the ten 
preceding years and some $300,000,000 above the de- 
pression low. 


Fire Loss and Expense Ratios 


Although the over-all decline in premiums will not 
be serious, the shift in relative importance of the classes 
of business will be reflected rather emphatically in the 
loss and expense ratios of the companies. The sharp 
drop in the expense ratio from 48% to 42% in the last 
three years was due primarily to the rapid rise in ocean 
marine and motor vehicle writings, both low expense 
ratio lines, but the many ship losses early in 1942 will 
jump the over-all loss ratio this year to the highest level 
since the San Francisco conflagration. However, the 
outlook for the following year, 1943, is for lower loss 
ratios and higher expense ratios based on a smaller 
premium income, including a relatively larger per- 
centage of purely fire insurance business. 


Mutual Fire Companies 


Mutual fire companies as a group have written very 
little motor vehicle or ocean marine business so that 
premium gains in recent years have been at a relatively 
lower rate and their total writings for 1941 were less 
than $200,000,000. They will, therefore, lose very little 
business as a result of declines in these classes and may 
be expected to share in the moderate rise in straight 
fire business, bringing their net premium writings to 
new highs in 1942 and 1943. 


Casualty-Surety Volume 


Stock casualty premiums have shown remarkable 
recovery from a depression low of less than $600,- 
000,000 to nearly $1,000,000,000, but from the 1929 
high through the depression and up to the present there 
has been no marked change in relationship between the 
relative volume written in the leading lines. Liability 
premiums rose from $260,000,000 (30%) in 1929 to 
$340,000,000 (34%) in 1941, while workmen’s com- 
pensation writings of $170,000,000 (20%) increased to 
$210,000,000 (21%) and accident and health rose from 


(Continued on page 18) 











the stock fire companies have 

been reduced in each of the last 
three years as premium volume has 
expanded so that the expense ratio 
for 1941 was the lowest since 1929. 
Premium volume reached an all time 
high in 1941, topping the previous 
1929 peak. Furthermore, its under- 
lying make-up changed materially. 
Fire premiums have shrunken 
sharply since 1929 in amount and 
their relative importance dropped 
from 72% to 48% of total business, 
while motor vehicle and ocean ma- 
rine premiums doubled to reach 26% 
and 11% respectively of the total 
1941 volume. 


Tees operating expenses of 


Factors in Expense 


These underlying trends are im- 
portant factors in expense of oper- 
ation as ocean marine and motor 
vehicle are low expense lines. There- 
fore as the ocean marine and motor 
vehicle lines show a sharp reduction 
in volume in the next year or two 
there is every indication that the 
trend toward lower expense ratios 
will be reversed. (See the editorial, 
Sources of Premiums.) The fire 
companies have been up against a 
particularly difficult problem in keep- 
ing costs within reasonable bounds 
due to the steady decline in fire rates, 
about 30% in the last twenty years. 
During this same period the average 
rate of commission to agents rose 
from 20% to 26%, just about five 
points higher than the average rate 
in the casualty field, which repre- 
sents approximately the total differ- 
ence between stock fire company and 
stock casualty company expenses. 
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Stock Fire Companies 


1916 
STN erst sp cies Sau tawlewsies 20.0 
Field Supervision ............... 4.4 
co eee 1.5 
Salaries NG Fees .......0ccccee 3.8 
RS Se ee 3.8 
NS aS aiaiies ake Saninaaaie eee 2.7 
PID is ccs scincvacves 36.2 


An analysis of the expense ac- 
counts and certain other statistics of 
twenty-four representative fire in- 
surance companies, item by item, as 
reported to the various State Insur- 
ance Departments for the years 1916 
(before the war had influenced them 
materially), 1925 and 1935, perhaps 
the most important decade through 
which the business ever passed, is 
the basis of the figures reported 
prior to 1940 and 1941. These 
twenty-four companies all transact 
business upon customary agency 
lines, and their experience is, there- 
fore, typical of the field as a whole. 
The figures of any company whose 
methods or affiliations would distort 
its figures from normal were ex- 
cluded. 

This statement is borne out by the 
fact that the aggregate grand totals 
of the underwriting disbursements 
of 195 stock fire companies, com- 
piled in detail for 1940, disclose a 
difference of only one-tenth of one 
per cent from the total expenses of 
the twenty-four companies. 


Composite Experience 


Expenses increased from 36.2% 
in 1916 to 41.4% in 1925, reached a 
recent high of 49.1% in 1938 and 
declined to 44.5% in 1941. It is 
interesting to note that the substan- 
tial rise in premiums in 1941 re- 


1925 1935 1940 1941 
“3.7 25.3 26.8 26.2 
3.7 4.7 3.9 3.6 
2.0 3.0 re 2.1 
5.8 oe 6.4 6.0 
3.4 5.0 3.8 3.6 
2.8 3.5 5.8 3.0 
41.4 48.6 46.3 44.5 


sulted in a reduction in each main 
item of expense, even taxes. 

It is rather startling that taxes 
should drop in 1941 and even be 
less than in 1935, until two impor- 
tant factors are considered. Many 
state licenses and fees are for fixed 
amounts so that as premiums in- 
crease they become relatively less 
burdensome. Also, and very impor- 
tant in a period of rapidly rising 
volume, federal income and excess 
profits taxes are based on statutory 
underwriting results. Thus, as pre- 
mium income is expanded, unearned 
premium liability is created which 
requires the establishment of addi- 
tional reserves which result in, a re- 
duced statutory profit. The shock of 
federal taxes is thus postponed until 
premium volume levels off or de- 
clines. Witness the United States 
branch of the Tokio Marine and 
Fire which reinsured most of its 
business in 1940 showing a federal 
tax ratio of 4.1% while the Stand- 
ard of New York, which took over 
the business, showed 0.3%. 


Supporting Data 


On pages 70 to 75 inclusive ap- 
pear the detailed breakdown of ex- 
penses by companies for 195 leading 
stock fire companies with aggregate 
sub-totals divided into five groups 
based on premium volume. 
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b EXPENSES 


Ytock Casualty Companies 


eee ee ee eee 
Branch Office Salaries 

Home Office Salaries 

Inspections and Audits 

Taxes 

All Other 

Total Expenses 


PERATING expense ratios 
O: the casualty field have been 

remarkably steady for a num- 
ber of years, deviating from a high 
of nearly 42 per cent in 1932 to a 
low of just over 38 per cent in 1936, 
but in more normal periods (preced- 
ing and following the depression), 
staying steadily at just under 40 
per cent, the average for the last 
fifteen or twenty years. This is quite 
remarkable in that premium income 
approximately doubled to reach 
$865,000,000 in 1929, shrank to 
$590,000,000 in 1933 and reached 
a new high in 1941. Incurred loss 
and loss expense ratios, which had 
run steadily at just under 60 per 
cent through 1929, increased to 
more than 66 per cent in 1932 but 
declined in each year thereafter, 
reaching a record low of under 51 
per cent in 1939 so that the average 
for the entire period was under 60. 


Commissions and Taxes 


The increase in casualty pre- 
miums, prior to the depression, ab- 
sorbed increased costs so that such 
items as salaries took no greater 
proportion of income than formerly, 
and it was so essential to curtail 
every possible item of expense dur- 
ing the high loss ratio period of the 
depression that operating ratios did 
not rise proportionately with the 
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drastic drop in business. Work- 
men’s compensation business car- 
ries a low commission rate and as 
it is such an important line it tends 
to lower the average for the busi- 
ness as a whole. Over all, there is a 
slight trend toward lower commis- 
sions, from about 22 per cent at the 
beginning of the period to about 
20 per cent at present, as compared 
to an increase from about 20 per 
cent to 26 per cent in the fire field. 
The only item to show a decided in- 
crease is taxes, but in 1941 there 
was even a reduction in this item 
due to the small statutory profit on 
the rising volume of business and 
depreciation in security values. 


Tax Burden 


Both fire and casualty companies 
pay taxes on premiums and must 
secure various licenses and pay cer- 
tain fees regardless of operating 
results, so there is a point below 
which taxes cannot fall, irrespective 
of losses. During the depression 
period, while fire companies were 
making profits from unusually low 
losses (and paying taxes on such 
profits), the casualty companies 
were losing heavily so that their 
taxes were principally of the pre- 
mium and fixed varieties. The re- 
cently profitable years in the casualty 
field have, therefore, boosted taxes 


materially, while there has been rela- 
tively little change in the fire field. 


Five Groups 


On pages 76 to 79 appears a tab- 
ulation of the underwriting dis- 
bursements of 140 companies with 
a complete breakdown of such dis- 
bursements shown for each com- 
pany and with aggregate figures 
divided into five groups, according 
to premium volume. The groups are 
for companies writing less than 
$1,000,000 ; $1,000,000 to $2,500,- 
000 ; $2,500,000 to $5,000,000; $5,- 
000,000 to $10,000,000 and over 
$10,000,000. 


It is interesting to note that com- 
missions paid to agents run about 
two points higher for the companies 
writing less than $2,500,000 as com- 
pared with those writing more. (The 
commission figure for the $5,000,- 
000 to $10,000,000 group is dis- 
torted by the reinsurance companies 
which allow a higher rate of com- 
mission and also share profits with 
their ceding companies through con- 
tingent commissions.) Also, sala- 
ries of officers and home office em- 
ployees are relatively larger in the 
companies below $2,500,000 but 
branch office salaries are much less 
important. However, companies 
writing above $5,000,000 have many 
more branches and salaries paid to 
branch employees actually exceed 
those paid to the home office staff 
and, for companies writing more 
than $10,000,000, by a considerable 
margin. The relative amount ex- 
pended for inspections and audits 
increases with the size of the com- 
pany as do taxes paid. 
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Tis is more than a war of mechanical 
monsters clashing in the night... 
more than a war of production. 


It is a war for markets—your markets! 
The Axis wants your business—wants to 
destrov it once and for all. 


With so much at stake, there is no doubt 
you will want to do everything you can to 
meet this Axis threat. Two ways are 
open: Speed production and put 10 per- 
cent of your income into WAR BONDS! 
The only answer to enemy tanks and 
planes is more American tanks and - 
planes—and your regular, month-by- 
month purchases of War Bonds will help 
supply them. Buy now and keep buying. 


THE GOAL: 10% OF EVERYONE'S 
INCOME IN WAR BONDS 


When you install the Pay-Roll War 
Savings Plan (approved by organized 
labor), you not only perform a service 

‘ for your country but for your employees. 
Simple to install, the Plan provides for 
regular purchases of War Bonds through 
voluntary pay-roll allotments. 


Write for details today! Treasury Department, 
Section R, 709 12th St. NW., Washington, D. C. 





War Savings Bonds 





SOURCES OF PREMIUMS—Continued 
$132,000,000 (15%) to $178,000,000 (18%). Fidelity 


and surety, the next largest lines, which totaled just 
above $100,000,000 in 1929 were just under that figure 
in 1941, and their relative importance declined from 
12% to 10% of the total volume of all premiums. 


Automobile Outlook 


Liability premiums, which represent one-third of all 
casualty writings, owe their importance to auto liability, 
which makes up nearly two-thirds of the total. Auto- 
mobile, tire and gasoline rationing are bound to cut into 
automobile insurance. Although volume has held up 
very well this year, the recent action in reducing rates 
on private autos is estimated to mean a $50,000,000 re- 
duction in premiums for the stock companies and about 
$20,000,000 for the mutuals and further reductions will 
accrue as more and more cars are laid up. Many sales- 
men’s fleets have already been discontinued. As an off- 
setting factor, premiums are up on trucks for which 
premiums are based on the gross receipts’ basis as trucks 
are more fully loaded than ever before. The loss ex- 
perience on automobile business has improved materi- 
ally due to the sharp reduction in driving and reduced 
speeds. For August and September, 1942, traffic fatali- 
ties were 40% below the corresponding months of last 
year and were down 24% for the first nine months of 
the year. 


Workmen's Compensation Up 


Workmen’s compensation premiums have _ been 
swelled by pay raises and overtime as the premiums are 
based on payroll. They rose $43,000,000 in 1941 and 
have continued upward in 1942. Underwriting experi- 
ence has been good on the increased volume despite 
an increase in accidents. The continued increase in com- 
pensation business and a corresponding drop in liability 
will tend to raise the average loss ratio, but reduce 
expenses. 

Accident and health has shown a good growth and 
with bulging pay envelopes and restricted purchasing 
possibilities, there are more potentially good prospects 
for this coverage than have been available in years. 
Overshadowing this bright outlook is the spectre of the 
proposed federal social security program. 


Mutual Premiums 


Comment on the casualty business is not complete 
without some reference to mutual premiums which 
advanced from $135,000,000 in 1929 to nearly $365,- 
000,000 in 1941. Of this latter total, nearly $125,- 
000,000 represented workmen’s compensation, $95,000,- 
000 liability and $75,000,000 accident and health. With 
such a large volume of workmen’s compensation busi- 
ness, total mutual premiums should hold up very well. 

The total picture is not unfavorable premium-wise or 
loss-wise in the casualty field, and 1942 will probably 
be about the best in history for these companies. How- 
ever, when overtime pay stops and automobile driving 
increases, rates will have to be very carefully watched 
to keep them in step with losses. 


BEST'S FIRE AND CASUALTY NEWS 








unc 
of 

the 
trie 
unc 
the 
to 

lars 
ard 


FO 





elity 
just 
sure 
rom 


all 
lity, 
uto- 
into 
up 
ates 
) re- 
out 
will 
les- 
off- 
hich 
1cks 
ex- 
eri- 
iced 
tali- 
last 
s of 


een 

are 
and 
eri- 
pite 
om- 
ility 
luce 


and 
sing 
ects 
ars. 

the 





MARINE INSURANCE 
IN A WORLD AT WAR 


appeasers were in the ascend- 

ancy, the marine underwriters 
of the United States, being more 
realistic, felt that notwithstanding 
all the efforts to appease, sooner or 
later war would result. A few of 
us who had been through the last 
war as underwriters realized that if 
history were to repeat itself the con- 
ditions under which war insurance 
was placed from 1914 to 1918 would 
ill-serve the needs of the merchants 
of America in the sort of war that 
doubtless would be waged under 
1940 conditions. Accordingly, for 
many months prior to September 
1939 a group of marine underwrit- 
ers conferred from time to time for 
the purpose of organizing the marine 
underwriting facilities of the United 
States into a large exchange which 
would have a facility ample enough 
to care for all the reasonable needs 
of American exporters and import- 
ers. In June 1939 the American 
Cargo War Risk Reinsurance Ex- 
change commenced its activities. 
Over 150 companies with capital 
and surplus in excess of one billion 
dollars became members of the Ex- 
change and agreed to reinsure with 
the Exchange all of their overseas 
war risks; each to assume out of 
the Exchange his percentage share 
of the aggregate liability. Thus it 
happened that in September 1939, 
when the present war started, the 
marine underwriters of the United 
States were fully prepared to care 
for the changing conditions under 
which overseas commerce had to be 
conducted. 


Sine after Munich, when the 


Shore War Risks 


Because of the experience that 
underwriters had had in the insuring 
ot war risks in Spain and in China, 
the underwriters of almost all coun- 
tries had agreed that it was not safe 
underwriting any longer to insure 
the risks of war on shore, as owing 
to the war having been transferred 
largely to the air, catastrophic haz- 
ards due to bombing could not 
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reasonably be covered by commercial 
underwriters. They felt that if this 
protection was to be given, it would 
have to be given by the governments 
of the different countries. Accord- 
ingly, clauses were drawn up com- 
mencing the war risk with the load- 
ing of the cargo on board the 
overseas vessel and terminating the 
risk upon discharge of the goods 
from the vessel at the port of des- 








If you’ve news of our munitions— 
Keep it dark! 
Ships or planes or troop posi- 
tions— 
Keep it dark! 
Lives are lost through conver- 
sation. 
Here’s a tip for the duration, 
When you've “private informa- 
tion” — 
Keep it dark! 











tination or after the expiry of 15 
days after the vessel anchored at 
that port, whichever first occurred. 
This limitation of protection was 
universally adopted throughout the 
important underwriting markets of 
the world. 

The underwriters had anticipated 
at the outbreak of war that the first 
activity of the enemy would be to 
bomb the larger ports. To the sur- 
prise of everybody, this did not hap- 
pen. Nevertheless, the underwriters 
encountered serious losses at the 


by WILLIAM D. WINTER, 
President, Atlantic Mutual Insurance 
Company 


beginning of hostilities because the 
German Government ordered all its 
ships into ports of refuge. While 
this did not necessarily result in 
any damage to the cargo, it did in- 
volve heavy expense in getting the 
cargo on to destination. It would 
serve no useful purpose for me to 
discuss the technicalities involved— 
and there were many of them—in 
disposing of these cargoes. Suffice 
it to say that it resulted in very 
serious dollar losses to the under- 
writers. 


Reasonable Rates 


From that time on as the war 
picture developed the underwriters 
were easily able to cope with all of 
the problems presented. Very rea- 
sonable rates for possible hazards 
were charged, and in fact the un- 
derwriters were rather astonished at 
the absence of the type of losses 
that had occurred so frequently in 
the last war, that is, the series of 
losses due to raiders on the high 
seas. I do not mean that we did not 
have losses of this nature, but the 
whole development of the war pic- 
ture was quite different from that 
which we had anticipated in trying 
to draw a pattern from the experi- 
ence of the last war. 

And so the business continued on, 
through periods of quiet and periods 
when losses were somewhat severe, 
but the whole situation was one 
where it was never necessary to 
charge what might be termed high 
rates—the average rate up to our 
entrance into the war having been 
less than 1% of the insured value. 

Pearl Harbor changed the whole 
picture, and from that point on the 
underwriters found themselves faced 

(Continued on page 68) 
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THROUGH BOTH ENDS 


the blessings and minimize the 

troubles of the insurance pro- 
ducer, and of the companies, for 

that matter, in this present war time 
‘economy. That should make us all 
feel better in any event. 

The other day a prominent pro- 
ducer told me that he considers an 
insurance agent or broker who today 
is possessed of a going business and 
who represents and places a diversi- 
fied account with strong old-line 
companies “one of the most fortu- 
nate business men in the world.” He 
said that not to make the most of 
the situation is to overlook the great- 
est opportunity that has ever been 
presented insurance producers. I 
asked him to elaborate and he con- 
tinued : 


| AM going to proceed to magnify 


Diversification and No Priorities 


“In the first place, nothing that 
we sell is affected by priorities or ra- 
tioning. Some of our customers 
may be affected, but we are not. 
Everything that we have to sell is 
just as available today as it ever was. 
In the second place, although we 
are in the insurance business, we are 
in a business that is so diversified 
with respect to the forms of cover- 
age available (there are some sixty 
of them) that the time will never 
come when there is not a prospect 
somewhere who is badly in need of 
something that we have in stock 
right on our shelves (or in our 
filing cabinets) and that this pros- 
pect will buy if shown the impor- 
tance of securing protection against 
a certain potential loss. Then again, 
a great many of the coverages that 
we have in stock are actually re- 
quired by law or business practice. 
People die; legal actions are insti- 
tuted; guardians are appointed; 
bonds are required. Property is 
mortgaged; fire coverage is de- 
manded. A business man becomes 
a notary public; engages in the 
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plumbing or electrical business ; etc. 
—more bonds are required ; compen- 
sation insurance has to be carried. 

“Today everything that people 
own is becoming more cherished be- 
cause frequently these things can be 
replaced only with great difficulty or 
not at all. All forms of burglary 
and robbery coverages are ‘hot’ right 
now as a marketable product. 


Cost of Living 


“The cost of living is going up? 
Taxes are going up? Sure; that 
makes it more important than ever 
before not to run the slightest risk 
of being exposed to a LARGE loss 
of ANY character, and that ap- 
plies particularly to a damage suit 
whether it be in connection with 
one’s car or with the ownership or 
tenancy of a property. 

“Neither is this a good time for a 
man (or woman) to be confronted 
with hundreds of dollars in doctors’ 
and hospital bills because of an ac- 
cident. An off-the-job accident to- 
day to a man earning substantial 
wages in defense plants is a real 
blow not only to himself but to his 
family who must go on paying rent 
bills, food bills and other bills in 
face of no earnings. There is a 
great field for all forms of accident 
insurance right now. 


Ceiling Prices 


“Any way you look at it, the in- 
surance producer is now one of the 
world’s most fortunate business 
men. The only ‘ceiling’ on his earn- 
ings is the ceiling which he himself 
establishes. Certainly he is going to 
be affected by cancellations of cer- 
tain accounts, particularly in the 
automotive field, but he also has 
prospects in his territory who are 
earning more money than they have 
for many years, and that includes 
not only defense workers but 
farmers.” 


Now I am through quoting my 
friend. As a matter of fact, I don't 
think that he magnified our blessings 
a bit. Ceiling prices? Why, that’s 
nothing. We have always operated 
under ceiling prices in the insurance 
business—ceiling prices dictated by 
sound underwriting judgment, and 
based on the loss experience of the 
people whom we insure. Ceiling 
prices that are adjusted periodically 
to give everyone a fair break. 


81°, Untapped 


Let’s consider another line for 
which there is even a better market 
today than ever before. I refer to 
fidelity bonds or “dishonesty” insur- 
ance if you want to call it that. 

First, let’s consider the normal 
market for this line. Not long ago 
we wanted to find out for ourselves 
just what the possibilities were for 
the sale of Commercial Blanket 
Bonds and Blanket Position Bonds. 
So we wrote to several hundred 
business organizations and manu- 
facturers all rated in excess of 
$100,000. We asked them in confi- 
dence what bonds they had and 
whether or not the subject of Com- 
mercial Blanket Bonds had ever 
been brought to their attention. Be- 
lieve it or not, 81% of the concerns 
to whom we wrote had no Fidelity 
protection whatever; 10% had 
Blanket Bonds; and 9% had In- 
dividual or Schedule Bonds. That 
questionnaire of ours was sent out 
in normal times—if there ever is 
such a period. Today the need for 
Fidelity Insurance is far greater 
than ever before. Why? Because 
there is a tremendous shifting of 
employment all over the country; 
because people are being hired just 
as an army is recruited—with an eye 
on total numbers and overall results 
and without too much research into 
the past history of any particular 
employee. 

Can he run a lathe? 
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OF THE TELESCOPE 


Is he a riveter? 

Does he know how to operate an 
adding machine? 

After all, what a man can do 
today and not his past history is the 
chief concern of a busy manufac- 
turer. 

In many fields of business today, 
it is often very much a question of 
the employee making both ends 
meet. A family emergency comes 
along, or some other extraordinary 
situation develops, and there is a 
greatly increased temptation to bor- 
row” from an employer. 


Advantages of Blanket Bonds 


Now what are the advantages of 
Blanket Bonds in the present situa- 
tion? 

Well, in the first place, from your 
standpoint they'll increase your com- 
mission income. 

They’ll make up for other lines 
you're bound to lose. 

From the standpoint of the em- 
ployer, they end all guesswork in 
deciding which employees should be 
placed under bond. 

They end all guesswork in decid- 
ing the amount of the bonds to be 
carried on individual employees. 

They don’t offend employees be- 
cause they cover all alike without 
discrimination. 

They cover organization changes 
automatically, thus protecting the 
employer from uninsured losses. 
__They cover even though the 
identity of the guilty employee is 
not known. 

They save money for the assured 
because they reduce record keeping. 

I have gone into some detail with 
reference to Commercial Blanket 
Bonds because, as I said above, they 
are a line for which there is an even 
greater market today than ever be- 
fore—and this will be true for the 
duration. 

Now a word about War Damage 
Insurance, although I will admit 
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that’s somewhat out of my line. I 
was greatly impressed by the re- 
marks made by Mr. C. W. Car- 
penter, Vice-President of the Cali- 
fornia Agents Association, at the 
Chicago convention. It seemed to 
me that Mr. Carpenter really had 
the right slant on this particular 
subject. He told how he used War 
Damage Insurance as a means of 
increasing his commission income in 
other lines. 





Magnifies the Blessings 


I remember the story he told 
about a ranch owner who came to 
town for the purpose of buying 
War Damage Insurance. He went 
to the company that handled his Fire 
Insurance and they didn’t write War 
Damage Insurance so he came into 
Mr. Carpenter’s office. Would Mr. 
Carpenter sell him a War Damage 
Policy? Certainly Mr. Carpenter 
would sell it to him. How much did 
he need? Well, his ranch and build- 
ings were worth $28,000. To make 
a long story short, Mr. Carpenter 
wrote the policy and then said, “By 


by A. W. SPAULDING 
Secretary, Hartford Accident 
and Indemnity Company 


the way, how much Fire Insurance 
do you have on this property?” The 
rancher didn’t know but said he’d 
like to find out for his own infor- 
mation. He’d go down to the safe 
deposit box and be glad to have Mr. 
Carpenter come with him, if he 
wanted to. (I think my facts are 
correct; in any event, I’m only a 
couple hundred dollars out of the 
way, one way or the other.) As I 
recall it, there was only $2,800 Fire 


Insurance on this $28,000 property. 


Mr. Carpenter got the entire line 
and well deserved it. 


Other Openings 


A New York broker told me at 
the height of the War Damage ac- 
tivity that he’d increased a_ half 
dozen Fire lines the day before he 
was talking to me. His clients 
couldn’t very well admit to one valu- 
ation for War Damage and another 
for Fire coverage. 

You probably know better than I 
do how much Extended Coverage 
has been sold as a result of War 
Damage contracts. I know that the 
Fire people tell me that a great deal 
of Extended Coverage now grows 
where it never grew before. 

As Mr. Carpenter said in his talk 
—what an asset it is to have some- 
thing happen that causes people to 
walk in your office and put cash on 
the line—new customers and old 
friends whom you haven’t seen for a 
long time. It’s an asset if you take 
advantage of the opportunity. It’s 
a nuisance if you simply look at it 
as such. In any event, it is an oppor- 
tunity for a man who can’t pilot a 
plane or handle a gun to render a 
real public service and to cooperate 
in this war emergency. 

(Continued on page 64) 
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Wether or not we shall experience a direct enemy 
attack on the United States cannot be foretold. We know 
it is not impossible. 

If it does happen, property is bound to be destroyed. 
And, if the owners do not have the special insurance offered 
by the War Damage Corporation, they may blame their 
insurance advisers. 

No Agent or Broker can afford nof to take an active part 
in selling War Damage insurance. Every property owner 
must be given the opportunity to buy or refuse to buy it. 
Figure out how you would explain to one of your clients, 
following a bombing, why you had never attempted to sell 
him war damage insurance. Could you defend your posi- 
tion as his insurance adviser? 

Selling this War Damage insurance is not an “all work 
and no pay” proposition .. . not just a patriotic duty and 
“eK Kea, | 
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an obligation. It is an unusual opportunity for Agents and 
Brokers to*contact their clients and prospects on an out- 
and-out service basis. It is our long-wanted chance to 
prove that we are not just “salesmen” . . . to demonstrate 
just what is meant by insurance agency service! 

Use It To Sell More Insurance. [n talking with property owners 


about War Damage insurance, you also have a real opportunity to dis- 


cuss their other insurance requirements. Most people not only need 
to add War Damage insurance, but also need to increase their regular 
Use War Damage 


. then review your client’s general needs to 


policies to cover today’s higher property values. 
insurance to “get in” 
make certain that existing protection of home, business and personal 
property is adequate to meet wartime needs. 

The job of promoting War Damage insurance has been made easy for 
you ... use the free helps available from the Business Development 
Office, 116 John Street, New York. 

FIRE ASSOCIATION GROUP, Philadelphia, Pa. 
Atlanta. . Chicago.. Dallas... New York... 


Branches in 


San Francisco. . Toronto. 
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FIRE ASSOCIATION GROUP 


Fire Association of Philadelphia 


The Reliance Insurance Company 
PHILADELPHIA 
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Philadelphia National Insurance Company 
PENNSYLVANIA 
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EXCESS 


HE subject of Excess Casualty 
T isarace is one about which 

there is not too much informa- 
tion readily available in book form 
for the insurance agent to absorb 
by personal study. In recent years 
those companies interested in the 
development of Excess Casualty In- 
surance have distributed pamphlets 
and circular letters describing its 
uses and benefits. Some of you may 
have received such material—if you 
have, hold on to it—it may prove 
useful in the future. 


History Is Brief 


The history of Excess Casualty 
Insurance is brief when compared 
to that of Marine Insurance—Fire 
Insurance and even Direct Casualty 
Insurance. The forerunner of Ex- 
cess Casualty Insurance by many 
years appears to be the issuance of 
Excess of Loss Reinsurance in con- 
nection with Fire Business during 
the latter part of the 19th Century 
by Underwriters at London Lloyd’s. 
With the development of Casualty 
Insurance and the flexibility of rates 
for excess insurance limits, Under- 
writers at London Lloyd’s soon 
realized that the basis for under- 
writing and rating of Excess of Loss 
Reinsurance could be applied to Ex- 
cess Casualty Insurance. From that 
time on Underwriters at London 
Lloyd’s were receptive to Excess 
Casualty Insurance and so this form 
of insurance protection became more 
frequently used. Insurance of this 
kind was placed on risks domestic 
of the United States with some de- 
gree of frequency beginning about 
1916 but such insurance was placed 
with Underwriters at London 
Lloyd’s as there then was no do- 
mestic market available. Within the 
following five years domestic Re- 
insurance Companies commenced to 
take an interest in Excess Casualty 
Insurance and liability was assumed 
by such companies but styled in most 
every case as Excess Reinsurance. 
Then, as now, such contracts were 
issued by a Reinsurance Company 
directly to an Assured but in excess 
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CASUALTY INSURANCE 


of a primary policy of Casualty In- 
surance—known as the underlying 
policy—or in the case of a self-in- 
sured—in excess of the self-in- 
sured’s retention—and as such was 
not really reinsurance—as the risk 
was not insured over again—but was 
actually a Direct Excess Casualty 
Insurance contract between the 
Company and the Assured. In order 
to distinguish the difference in the 
premium writings of the Reinsur- 
ance Companies undertaking such 
business—the Reinsurance Pre- 
miums written were set out as one 





Information Is Scarce 


class of business—and Direct Ex- 
cess Casualty Insurance Premiums 
as another. Thus the proper title 
for this particular form of insurance 
was established. 


What is Excess Casualty Insurance? 


It is insurance written directly 
in excess of the limits of a primary 
policy of casualty insurance or in 
excess of a self-insured’s set re- 
tention. It may follow the same 


by LESTER A. MENEGAY, 


Vice President, Excess Underwriters, 
Inc. 


form as the primary policy or it 
may cover only a portion—that is, a 
primary policy may be written to 
cover Public Liability and also 
Property Damage, whereas the Ex- 
cess may cover either the Public 
Liability only or the Property Dam- 
age only. It may also be written to 
cover all of the operations included 
in the Primary Policy or it may 
apply to only part of them. The 
Excess Casualty Insurance contract 
provides indemnity to the Assured 
or the Self-insured, whichever the 
case may be, for loss by reason of 
liability imposed by law upon the 
Assured or Self-insured for dam- 
ages resulting from an accident 
which arises out of the Assured’s 
or Self-insured’s operations as cov- 
ered and for liability covered—pro- 
vided always that the accident oc- 
curs during the contract period but 
liability is only in excess of the 
Primary Policy limits or the Self- 
insured’s retention and then only up 
to the limit of liability of the Excess 
Casualty Insurance contract. 


How Does It Apply? 


The application of Excess Casu- 
alty Insurance is relatively simple. 
It is actually the dividing of the 
total policy limits so that the first 
limits are insured with a Primary 
Writing Company. Then an Excess 
Casualty Insurance contract is ar- 
ranged for those limits in excess of 
the Primary Policy Limits. The 
same underwriting information as 
furnished the Primary Writing 
Company is required by the Excess 
Carrier except that the loss record 
need only involve those losses which 
are in excess of the Primary Car- 
rier’s Policy Limits. The next step 
is for the Excess Underwriter to 

(Continued on next page) 
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Excess Casualty Ins.—Continued 

determine a rate. If the risk is ac- 
ceptable the rate developed will in 
most instances be a rate which will 
be less than that ordinarily charged 
if the full limits were placed with 
the Primary Writing Company— 
subject, of course, to State regula- 
tory factors. If an Excess Casualty 
Insurance contract is desired, then 
the Agent furnishes the Excess 
Carrier with a copy of the Primary 


Carrier’s Daily Report. If specific 
coverage is provided, then the pre- 
mium is charged accordingly—but in 
most cases a deposit premium is 
charged and an adjustment is made 
at expiration—automatic coverage 
being afforded for any additional 
equipment or operations as the case 


may be. This eliminates the necessity 


of having both the Primary and 
Excess issue endorsements as these 
changes occur. 














AITH and courage and hard work provided the 
F Pilgrims with an essential to their welfare! Under 
today’s conditions these same attributes will achieve 
what is essential to our future welfare .. . SECURITY! 




















SECURITY 


INSURANCE COMPANY - THE EAST & WEST INSURANCE COMPANY 
THE CONNECTICUT INDEMNITY COMPAKY. 
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MORE THAN A CENTURY OF SECURITY ° 


1942 





In the case of Self-Insurance, 
the same underwriting information is 
required by the Excess Carrier, and, 
in addition, a complete outline of the 
claim handling facilities of the Self- 
insurer—also a financial statement 
which will guide the Excess Carrier 
in determining the Self-insurer’s 
ability to meet its own obligations 
with regard to their retained lia- 
bility. 

In either case, that is, in excess of 
Primary Insurance or Self-Insur- 
ance if a claim occurs which is likely 
to involve the Excess Carrier, notice 
to the Excess Carrier should be 
given immediately. The Excess Car- 
rier then cooperates with the Pri- 
mary Carrier or the Self-insurer in 
an effort to complete a satisfactory 
loss adjustment. 


Who Will Buy It? 


The Direct Excess Casualty In- 
surance contract is designed to ab- 
sorb the unusual or catastrophic 
loss. Normal losses are taken care of 
by the Primary Carrier. Loss fre- 
quency, therefore, is usually of little 
concern to the Excess Carrier. It 
is, however, of great concern to the 
Primary Carrier for as an uncon- 
trollable loss ratio rises the Primary 
Carrier resorts to its only relief— 
Cancellation—the risk then seeks 
another carrier with the same ex- 
perience—resulting consequence the 
same—Cancellation—this same ex- 
perience reoccurs again and again— 
finally the market for the risk thins 
out—and finally fades out entirely 
—result Self-Insurance, the last re- 
sort. A prospect for Excess Casu- 
alty Insurance is thereby developed 
and the Agent having some knowl- 
edge of its application can retain 
this account which otherwise would 
be lost to him together with all other 
collateral lines. 

Another case is the risk with ex- 
cellent experience, in fact, so good 
that even with all credits applied the 
Assured feels his premium is too 
high. He decides to self-insure. 
This risk would also be lost by the 
Agent who hatl no knowledge of 
Excess Casualty Insurance—here is 
an excellent opportunity for an 
Agent to provide the Assured with 
a contract to absorb the unusual or 
catastrophic loss. In this case, if a 
large loss occurred at the outset of 
the Self-Insurance program, the 
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Self-insurer might be financially em- 
barrassed. Here again the Agent 
would be able to retain an account 
which might otherwise be lost. 

Other prospects for Excess Casu- 
alty Insurance are those risks pres- 
ently insured—they are insurance 
minded and with the present day 
expansion of operations, some As- 
sureds may not realize the increase 
of hazard in their particular opera- 
tions. If you have the opportunity 
of observing such conditions, why 
not bring them to the Assured’s 
attention—your Assured might be 
interested in purchasing additional 
limits. 

There are occasions when the 
policy limit required is far beyond 
the limits of your Company’s re- 
insurance treaty—when such an oc- 
casion arises the excess limits can 
be covered by an Excess Casualty 
Insurance contract. 


Excess Limits 


Then there are those risks which, 
under normal conditions, the Com- 
pany you represent may not be in- 
terested in writing for large limits 
due to the classification of opera- 
tions to be covered. Excess Limits 
may be covered in most cases under 
a Direct Excess Casualty Insurance 
contract. 

Perhaps the aforementioned con- 
ditions have not yet presented them- 
selves to you as an Agent and you 
ask if Excess Casualty Insurance 
can be used in connection with the 
every day risk—the answer is no— 
it is not generally used on any risk 
where a premium of less than $150 
is developed for the Excess Limits 
—in other words, it does not, for 
example, apply to individual auto- 
mobile lines or to O. L. & T. cov- 
erage on a private dwelling. 

_Some of the risks likely to carry 
high limits of liability and which 
produce sizable premiums are: 

Public Utilities, Hotels, Depart- 
ment Stores, Street Railways, Bus 
Lines, Automobile Fleets. — 

Office Buildings—any one of 
which might represent a Jumbo 
Line and if you now control the 
line Excess Casualty Insurance may 
be the means of retaining it, or if 
it Is a new account it may be the 
vehicle for your securing it. 

F The forms more commonly used 
re: 
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About 135 years ago, the small percentage of 
policyholders among America’s 7 millions, 
transacted their business direct with the com- 
panies. Only a person of well-known standing 
in his community could obtain insurance, and 
communications between company and policy- 
holder were slow, time-wasting and generally 
unsatisfactory. The birth, growth and devel- 
opment of the American Agency System has 
changed insurance practices as much as life 
itself has changed in America since that time. 


The duties and responsibilities of today's insure 
ance agent are many and varied. Through his un- 
paralleled services, policyholders receive personal 
contact with a fellow citizen, not only equipped 


by knowledge and experience to offer advice and 








guidance—but able to be on hand when a loss ote 
curs. Likewise, through his services, capital stock 
fire insurance companies are able to spread the 


benefits they are equipped to give the public to 


every city and hamlet throughout the land, 


National Union 


and Birming 


FIRE INSURANCE COMPANIES 
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Automobile Public Liability and 
Property Damage 

Manufacturers and Contractors 
Public Liability and Property Dam- 


age 

Elevator Public Liability and 
Property Damage 

Owners, Landlords & Tenants 


Public Liability and Property Dam- 
age 

Steam Boiler—Engine and Ma- 
chinery 


Excess Casualty Insurance may 
only be written in connection with 
Workmen’s Compensation when an 
Assured becomes a Self-insurer as 
the Standard Workmen’s Compen- 
sation policy is unlimited as to the 
amount of coverage and therefore 
it is not possible to divide the cov- 
erage between a Primary Carrier 
and an Excess Carrier. However, 
if an Assured qualifies as a Self- 

(Continued on page 27) 
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SPECIAL ATTENTION... 


of Fire and Marine Special, 
State and General Agents 











Changes and innovations in the fire insurance business . . . concentration of avail- 





able field forces . . . doubling up of work for everyone—all these have taken 





away your time for reading and study, for the duration! 








Today—you must have your business news, trends, research and new sales ideas 
concentrated and in digest form, and — — — 





BEST’S SPECIAL AGENTS BULLETIN 


a new Best service originated in January, 1942, and issued fortnightly, is the answer! 








This four-page Bulletin digests the current vital news of the business and the com- 





panies. In addition, each issue carries a page of carefully selected sales hints and 





a page of financial studies directly applicable to your business! 





YOU and YOU and YOU—need and will use this valuable Bulletin Service daily! 
Don't miss any more issues! Only $5.00 a year! Use the coupon and order it 
TODAY! 














BEST'S SPECIAL AGENTS' BULLETIN } ALFRED M. BEST COMPANY, INC. 
SERVICE is extraordinarily complete! 75 Fulton Street, New York, N. Y. 


In the first nine months the charter 
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Excess Casualty Ins.—Continued 


insurer then an Excess Casualty 
Insurance contract can be written 
to provide protection for a limited 
amount in excess of the Self-in- 
sured’s retained-amount of liability. 


What Are the Benefits of Excess 
Casualty Insurance? 


1. It affords an Agent the oppor- 
tunity of talking with an Assured 
about something with which the 
Assured is not familiar and acts as 
an entering wedge to open up the 
subject of insurance in general. 

2. It can be used in connection 
with primary insurance and also in 
connection with Self-Insurance. 

3. It affords a premium savings 
to an Assured without reducing or 
restricting the total coverage. 

4. When written in excess of a 
Primary Carrier, it affords better 
protection to an Assured by reason 
of the fact that the financial struc- 
ture of two insurance carriers—the 
primary carrier and the excess car- 
rier—are backing their respective 
contracts. 

5. The main benefit is that, if 
properly used, Excess Casualty In- 
surance is often the means of an 
Agent in retaining business or se- 
curing new business. 


Possibilities for Excess Casualty 
Insurance 


In 1941 Domestic Companies 
wrote approximately $2,750,000 in 
Excess Casualty Insurance pre- 
miums—I would guess that an 
amount of $1,250,000 in Excess 
Casualty Insurance premiums was 
written by unadmitted carriers on 
risks domestic of the United States. 
The total approximates Four Mil- 
lion Dollars which is not by any 
means a staggering sum when com- 
pared to the total premium volume 
of all Casualty premiums written. 
I mention this so that you may to 
some extent appreciate the future 
possibilities for Excess Casualty 
Insurance—there may come a period 
of wing clipping when your As- 
sureds may seek to conserve every 
dollar that they possibly can—when 
that time comes, be in a position to 
serve your Assured by using Excess 
Casualty Insurance which continues 
the same amount of protection but 
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“Let’s 


Standard of Detroit provides? 








tackle tomorrow together!” 





Wartime is a period of new decisions and new problems. Is your 
service adequately keyed to war conditions? Are you using to advan- 
tage the experience, the production help, the practical assistance of 
field and claims men, underwriters and safety engineers such as 


This competent organization is ready to help you build prestige and 
profits now and in the years to come. You'll be in good company 
when you represent Standard Accident. 


STANDARD ACCIDENT INSURANCE COMPANY 
Standard Service Satisfies...Since 1884 





at a lesser cost. However, it may 
not be a bad idea to offer your As- 
sured the advantages of Excess 
Casualty Insurance before the time 
mentioned arrives—if you do not— 
someone else may. 

In conclusion, let me say I have 
not touched upon all of the condi- 
tions and ramifications of Excess 


Casualty Insurance but rather I have 
taken some of the questions asked 
me by various Agents throughout 
the United States in my visits with 
them and I have given you the an- 
swers as I have given them to the 
Agents individually. 


From an address before the annual convention of 
the National Association of Mutual Insurance 
Agents. 
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+ Hell from the skies over England, so 
brutal that it once drove that great 
nation almost to the breaking point, has 
nonetheless succeeded in taking only 
"4 45,871 British lives from the beginning 
| of the war to August 31, 1942. 

In those same three years, right here in 
America, approximately 30,000 deaths have 
occurred from fire! 


Think of it! Here, as yet, are no 
screaming bombs, no dreaded roar of 
enemy plane motors, but deaths from 
fire alone, as real and as painful as those 
caused by air raids, total two-thirds of 
the bomb toll in England. 

Further — at this crucial point in our 
struggle for existence these are in many 
cases as costly in man-power and ma- 
chine-power as are the losses from 
plane-dropped high explosive and in- . 
cendiary missiles. 

Here’s a way in which America’s citi- 
zen army can cut this sabotage — and 
how you can help! 

JUST BE CAREFUL ABOUT FIRES! 

Make it your job to see to it that every 
preventable fire s prevented. Every time 
you see a danger spot, report it to the 
proper authorities if you cannot elimi- 
nate it yourself. : 

For many years the Home fleet of 
insurance companies has helped to re- 
duce fire loss by elimination of many 
fire hazards through experience, research 

, and continuous inspections. But now, 
more than ever, America needs the help 
not only Of those whose business it is 
to deal with fire losses, but also of every 
citizen and home owner —for no fire 
loss today is measurable in dollars. Pre- 
venting fires is part of winning the war 
and that’s a job for all of us. 


« THE HOME « 
oe NEW ei gaye 


FIRE © AUTOMOBILE e MARINE INSURANCE 


The Home, through its agents and brokers, is 
America's leading insurance protector of American 
Homes and the Homes of American Industry. 
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WARTIME 


1914-1918, marine insurance 

against war risks was written 
exclusively by private underwriters, 
usually a profitable venture, but in 
certain cases with some bad results. 
Risks were all written on a faculta- 
tive basis, that is to say, each individ- 
ual shipment and each individual 
hull was specifically insured on a 
voyage basis. Brokers shopped risks 
among underwriters here and 
abroad, giving the assured the best 
rate and as complete protection as 
they could get in the competitive 
market. Values in those early days 
were not high, voyages were longer 
and owners of ships and cargoes 
were able to be properly protected 
in this simple way of placing war 
risk insurance. Censorship was 
practically unknown and sailings of 
ships and their cargoes were pub- 
lished and available to underwriters. 


Pi to the first World War, 


First World War 


During the first World War, 
1914-1918, we had the first instance 
of a war embracing practically the 
entire world. All nations were af- 
fected by it in a greater or lesser 
degree, depending on their bellig- 
erent status. For the first time war 
risk insurance was made available 
through the various Governments. 
Shortly after the outbreak of the 
war, the British Government found 
it necessary to offer war risk insur- 
ance facilities to ship owners and 
cargo owners. Britain then, as to- 
day, was vitally dependent on im- 
ports of necessities. The Govern- 
ment war risk insurance was not 
written primarily with the idea of 
giving protection at less than cost. 
Its principal purpose was the stabi- 
lization of war rates so that prices 
need not be too adversely affected by 
wide fluctuations of war risk rates. 
When one realizes that war risk 
rates to certain ports in the first 
World War fluctuated from nominal 
rates to as high as 25% to 30%, the 
eeneaes of stabilization is mani- 
est. 
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MARINE INSURANCE 


I do not have the figures of the 
results of the British war risk opera- 
tions of 1914-1918, but my impres- 
sion is that it was run off without 
much profit or loss. 


Situation Here 


In the United States, shortly after 
our entry into the war, a similar 
situation existed and our Govern- 
ment, through the Agency of the 
Treasury Department, William 
Gibbs McAdoo, Secretary, opened 
the War Risk Bureau. Mr. McAdoo 
was intelligent enough not only to 
select leading men from the insur- 
ance business—i.e., Hendon Chubb 
of Chubb & Son, William R. Hedge, 
president of the Boston Insurance 
Company and William N. Davey, 
director of Johnson & Higgins, to 
manage the war risk insurance, but 
he heeded their advice. Our Gov- 
ernment then furnished stabilized 
war risk insurance to owners and 
shippers which resulted in the col- 
lection of premiums some $18,000,- 
000 in excess of the losses paid. 
There were times when the Govern- 
ment rate was lower than the private 
market rate ; some times when it was 
higher, but a wide variance between 
rates caused by special war condi- 
tions was largely averted and con- 
sumers benefited thereby. 

Side by side with this Government 
War Risk Bureau was a very active 
and large private market, both in 
England and the United States. The 
majority of war risk insurance was 
written by this private market and, 
by and large, underwriters both here 
and abroad ran off their business at 
a substantial profit. 


Abuses Crept In 


Practically all war risk insurance 
was placed on a facultative basis— 
i.e., risk by risk with the law of sup- 
ply and demand governing rates. 


by HENRY H. REED, Manager, 


Insurance Company of North 
America 


Abuses crept into the placing of in- 
surance under which insurance was 
sometimes purchased with no in- 
surable interest existing for the 
purpose of resale to actual legitimate 
shippers at higher rates. These 
abuses led to the passage of the 
Broun Act by the New York State 
Legislature. In the present war no 
such situation exists and there is 
parity of rate independent of amount 
or demand. 

World-wide censorship quickly 
followed the outbreak of the war 
and underwriters, to meet this con- 
dition, furnished importers with a 
limited form of open war risk cover 
so that the importer who was unable 
to get his information in respect to 
the names and sailing dates of steam- 
ers promptly was held covered until 
this information was made avail- 
able. 


Prior to Pearl Harbor 


War was definitely in the air for 
two years before its outbreak in 
1939. Underwriters were vividly 
alive to this danger and steps were 
initiated in the early part of 1939 to 
prepare for the shock of the out- 
break. War risk prior to that time 
had been written at nominal rates 
and a very small reserve had been 
built up. Values covered on modern 
cargo ships were very high. The 
values of the steamers themselves 
were substantial—that of a new 
American built cargo vessel running 
from two to three million. The 
value of passenger ships had risen 
to four to five times what they were 
prior to 1914. Every underwriting 
office was in grave danger of being 
overlined by an accumulation of 
values in one bottom. It would 

(Continued on next page) 
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Wartime Marine Ins.—Continued 
have been impossible for underwrit- 
ers to grant this almost unlimited 
coverage unless appropriate arrange- 
ments were made to average the risk 
throughout the market. 

With wise foresight, the under- 
writers started the War Risk Insur- 
ance Exchange to cover cargoes. 
This was an automatic exchange of 
reinsurance on a fixed percentage 
basis distributed throughout the en- 

_ tire American market. Underwrit- 


Be = 





ers, therefore, are in a position to 
grant their assureds proper limits 
and proper protection at uniform 
rates. There is available to the im- 
porters and exporters automatic pro- 
tection in amounts adequate to their 
needs, as opposed to the facultative 
basis of the first World War. 


American Capacity 


With respect to hulls, the Amer- 
ican Marine Insurance Syndicates 











LD STONE MILL in Newport, one of Rhode 

Island’s most unusual structures, is a roofless 
circular tower with open arches below. The supporting 
pillars are composed of flat, irregularly shaped stones, 
carefully laid with mortar joints. Believed by many to 
be a relic of the Norsemen, this Mill has been a subject 
of sporadic controversy for over 100 years. Generally 
accepted now is the belief that it is a ruin of a windmill 
built by Benedict Arnold, Governor of the Colony from 


1663 to 1672. 


Rhode Island has many interesting and historical landmarks —a large 
portion of which are insured by the Rhode Island Insurance Company. 


RHODE ISLAND INSURANCE COMPANY 


PROVIDENCE +» RHODE ISLAND 
Progressive in Outlook — Conservative in Mana gement 


\TAL Sp 
YY Oe 


FIRE - AUTOMOBILE ce 


INLAND MARINE 


4, > 
any inse® 


30 


attained a capacity which reached 
$4,000,000 on any one hull. Com- 
petition, however, was keen between 
the American market and the Lon- 
don market and ship owners were 
able to benefit by this competition, 
In short, an adequate and satisfac- 
tory market was available for all 
American commerce, either in Eng- 
land or the United States with the 
use of both markets. 

Shortly after the war started, 
Congress, in cooperation with the 
Maritime Commission, deemed it 
advisable to prepare the Government 
for entry in the war risk insurance 
business. Both Mr. Chubb and Mr, 
Hedge were consulted by Congress 
and they, representing the under- 
writers, encouraged the Government, 
as a precautionary measure, to pass 
the first War Risk Insurance Bill, 
Looking back, we will remember the 
strong isolationist sentiment in this 
country and the Bill was hedged 
around with many restrictions, and 
sO, as a practical matter, very little 
war risk insurance was done by the 
Government. 


After Pearl Harbor 


About thirty days after the attack 
by Japan on Pearl Harbor, the United 
States felt the real impact of naval 
warfare. Almost everybody in the 
United States was shocked and sur- 
prised by the vicious submarine at- 
tacks and the wide-spread destruc- 
tion they were able to accomplish on 
this side of the Atlantic. The first 
sinking took place on January 14, 
1942, and they have continued to an 
extremely serious degree up to the 
present time. While there are signs 
of better defense measures and bet- 
ter control, the fact of the matter 
is that the United States has lost a 
damaging amount of its tonnage, 
principally in its own waters. The 
cost to underwriters has been sub- 
stantial. With respect to hulls, the 
Syndicates insured these hulls prior 
to the passage of the Second War 
Risk Bill and made available to ship 
owners a market up to $4,000,000 
when there was not an adequate 
Government market available. Un- 
fortunately, they underestimated the 
capacity of the Axis to attack suc- 
cessfully off our shores with the 
result that the hull business has cost 
many millions of dollars in losses in 
excess of premiums. 
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A a practical matter, all shipping 
today is under the control of the 
Maritime Commission, or its suc- 
cessor, the War Shipping Adminis- 
tration, either through bare-boat 
charter or through time charter. The 
Government, in most cases, is as- 
suming the cost of war risk insur- 
ance. The shock to the hull market 
was so great that the market both 
here and abroad diminished and the 
rates for this restricted market tri- 
pled and quadrupled. To meet this 
situation, the Government, and I 
think wisely, has taken over the in- 
surance of the hulls of steamers 
against the risks of war. This is 
definitely part of the war effort and 
is part of the cost of war and I do 
not think underwriters can have any 
quarrel with the loss of this business. 


Cargo Situation 


With respect to cargo, the same 
shock was felt. War risk rates 
which had been running 4% to 
14% in Western Hemisphere waters 
went up to as high as 25%. Here 
again the Government, under the 
powers created by the Second War 
Risk Insurance Bill, has entered 
largely into the insurance of cargoes. 
Not long ago it granted what 
amounted to token rates on imports. 
In other words, the Government is 
subsidizing imports into the United 
States under the influence of the 
Office of Price Administration. This, 
I believe, is fundamentally unsound. 
Certainly, it is desirable that prices 
should not sky-rocket. On the 
other hand, an accumulation of 
subsidies will defeat the very pur- 
pose to which price fixing is directed 
—i.e., prevention of inflation. In 
wartime price is not the controlling 
factor, it is consumption that is the 
controlling factor. The whole pro- 
gram, economically, should consist 
of increased production and de- 
creased consumption. That is to 
say, we must increase production of 
all goods contributing to the war 
effort and we must decrease con- 
sumption of goods ordinarily used 
by the general civilian population. 
If the United States buys coffee 
from Brazil at a fixed price and the 
cost of bringing that coffee to the 
United States, plus the price, is say 
30 cents a pound, including the cost 
of war damage, it seems hardly 
economical to insist on a 25 cents 
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A KNOWN HAZARD- 


of the fire and casualty business—The 
Lack of Public Opinion—— 

If the agency system is to be 
preserved the Agents must tell the 
story of this business again and again 
anti at least it can be said that the 
public has an opinion of this business 
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price. The balance must be paid 
for out of taxes. This applies to all 
commodities for which war risk is 
now being charged at the nominal 
rate. 

Congress has already appropri- 
ated $240,000,000 for the war risk 
fund. We can foresee the necessity 
of again going to Congress to raise 
another $240,000,000. It is fallacious 
to think of insurance in terms of cur- 
rent premium costs; it should be 


thought of in terms of distribution 
of loss. The only way this loss can 
be distributed is by charging a pre- 
mium fairly representative of the 
risk in order that the price of the 
goods may be fixed on a proper, 
sound economic level. This does not 
mean that the Government should 
cease writing war risk insurance, but 
the Government’s function here is to 
charge a rate reasonably representa- 
(Continued on next page) 
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Wartime Marine Ins.—Continued 

tive of the risk, and maintain that 
rate on a stabilized basis so that fluc- 
tuations up or down in commodity 
prices may be reduced to a minimum. 


Export Rates 


At the present time stabilized re- 
presentative rates are being charged 
on exports. These rates are cheaper 
than marine underwriters’ rates be- 
cause the Government does not pay 
rent, taxes, brokerage and other ex- 
penses incidental to private busi- 
ness; and also because the Govern- 
ment does not want to make a profit 
and can afford to fix its rates at a 
line somewhat below the current loss 
ratio on the assumption that later 
improvement in conditions will en- 
able it to break even or show only 
a small loss. These low rates are 
available to the exporter, who 
charges these rates in his cost to 
the foreign buyer and so distributes 
the loss on export shipments over 
all of our export trade. This same 
process should be followed on im- 
ports and on coastwise shipments. 
With such a program the Govern- 
ment can serve the general economy 


of the country, and distribute the 
cost where it belongs, i.e., on the 
consumer of the goods. 

Marine underwriters have for 
many years rendered a most useful 
function and still continue to do so, 
in the prevention and distribution of 
losses. There is case after case where 
through the efforts of marine insur- 
ance companies losses in given trades 
have been successfully reduced so 
that the economic waste of those 
losses is substantially eliminated. 
One can look back at the export 
cotton trade and the import burlap 
trade, as well as numerous other 
commodities, and see where the ex- 
pert advice of underwriters has re- 
duced rates to a very moderate level. 
Best of all, it has eliminated the 
waste of losses. 


War vs. Marine Risks 


One of the outstanding results of 
this global war is the narrowing of 
the difference between war and 
marine risks. Practically every ship 
in service today is contributing to 
the war effort, some directly, some 
indirectly. When losses occur at the 
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present time our law is not a bit 
clear as to where the losses should 
fall. Underwriters have largely 
taken care of this by advancing the 
money, part on the marine policy, 
part on the war policy, leaving the 
final adjudication to the courts, 
Thus, the assured is put in funds, 
This, however, is not as satisfactory 
as could be. Underwriters are now 
working out a clarification of the 
policy so that the ship-owners or 
cargo owner will know in practically 
all cases definitely from what un- 
derwriter he should recover. There 
have been cases of steamers in col- 
lision with the hulk of a torpedoed 
ship on entering a port at night. 
This, I believe, should be classified 
as marine. There have been cases 
where ships have been stranded—a 
total loss—because they have been 
ordered into positively unsafe an- 
chorages by the military authorities 
over the objections of the masters. 
These would seem to be war risk 
losses. All doubt should be re- 
moved, however, and underwriters, 
in collaboration with Admiralty law- 
yers, should clarify the two policies 
as definitely as possible. Certainly, 
persons engaged in ocean commerce 
should know under what policy 
losses should be collected, for valu- 
ations are sometimes different. Rates 
cannot be properly charged until it 
is known what losses are to be paid 
under what policy. 


Program for the Future 


First, as stated above, underwrit- 
ers should clarify their coverage so 
that ship-owners and shippers may 
know definitely the extent of their 
protection. 

Second, the Government should 
be urged to use its War Risk Insur- 
ance powers as stabilizers, not sub- 
sidies. 

Third, marine underwriters 
should continue to work for the re- 
duction of losses to a minimum. 

Fourth, the American marine in- 
surance market should take this op- 
portunity to render itself an inde- 
pendent, self-sustaining market. 

Fifth, American underwriters 
should now initiate plans for a post- 
war marine insurance market that 
will adequately and economically 
cover the waterborne commerce of 
the United States. 


From remarks before the Marine Round Table of 
the American Bar Association. 
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Reo reductions in Automobile Liability Insurance 

Rates now make it most convenient for you to have 
this broader kind of all-purpose liability insurance. 

In many cases the cost will approximate 
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You can have Comprehensive Personal Liability 
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Policies. For complete information, call your Amer- 
ican Auto Representative today. 
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ARE THE FEATURE OF 
INA’S 150TH ANNIVERSARY PLAN 
OF ORGANIZED SELLING 


This is the time when Public and Charitable Institutions 
prepare budgets, submit estimates and plan operations 
for the coming year. It is an appropriate time to meet 
their particular needs and special insurance practices 
with a well informed and carefully prepared Protection 
Program. 

To aid “North America” Agents in dealing with the 
unusual requirements of this important field, Insurance 
Company of North America is offering a valuable new 


PROTECTION 


PUBLIC AND CHARITABLE INSTITUTIONS 





PROGRAMS FOR 


Sales Kit—one of the most effective sales-makers in the 
1942 Selling Plan. Here is a comprehensive new selling 
help—brief and direct—that will save Agents’ and pros- 
pects’ time, assure adequate and efficient protection and 
point the way straight to results. 

Any Agent or Broker interested in the new Sales Kit 
and the other features of INA’s widely successful Selling 
Plan can get full information from the North America 
Head Office, or the nearest Company Service Office. 





North America Branch Offices, Service 
Offices and Fieldmen are always available 
to assist you in planning your campaign 


for greater effectiveness. 














NORTH AMERICA COMPANIES 


PHILADELPHIA 


INSURANCE COMPANY OF NORTH AMERICA ¢ THE ALLIANCE INSURANCE CO. OF PHILA. «© CENTRAL INSURANCE CO. OF BALTIMORE 
INDEMNITY INSURANCE CO. OF NORTH AMERICA * NATIONAL SECURITY INSURANCE CO. ¢ PHILADELPHIA FIREAND MARINE INSURANCE CO. 


write practically every form of insurance except life 


“NORTH AMERICA SERVICE” MEANS ’CROSS-THE-BOARD SERVICE... 
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EMPLOYEE 


HYGIENE 


ing worker. That’s why the health and well being 

of the American War Worker is a most impor- 
tant factor in winning the war. Nothing having a direct 
relationship to that state of mental and physical fitness 
can be, dare be considered unimportant. Shrewd man- 
agement realizes that workers’ health has a direct re- 
lation to how many hours and days they can work, how 
productive each of those hours and days is—and how 
free from disabling accidents. 

The efficiency of our modern mass _ production 
methods and machines is closely linked to the well 
being of the worker. So is the effectiveness of safety 
engineering methods. Both can be penalized wherever 
either indifference or ignorance permit low standards of 
industrial health and personal hygiene to prevail. 

A concerted drive will eliminate the negative influ- 
ences of sub-standard industrial health and safety that 
are manifested in abnormal absenteeism and predisposi- 
tion to accidents . . . waste of critical materials through 
careless or defective craftsmanship—slow-up and ab- 
sence of physical fitness and comfort. 


A HEALTHY worker is a competent, efficient, will- 


Sub-Standard Washrooms 


One of the most potent and virulent breeding places 
of trouble is the sub-standard plant toilet and washroom. 
The worker compelled by the indifference or ignorance 
of management to use such facilities or disregard regu- 
lar habits of health and personal hygiene becomes pre- 











Porcelain enameled steel toilet compartments. Shower stalls 
in back of group wash fountain. 
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by LEE DONNELLY 


x * * 


occupied by resentment . . . anger . . . loss of self-re- 
spect. This is quite likely to manifest itself directly in 
loss of efficiency and lower production, slower reflexes 
and increased exposure to accident, a lack of willing- 
ness to cooperate—and even an openly hostile attitude 
towards his foreman or management. It has been said 
that dirty, cracked toilet bowls and dark, depressing 
toilet rooms cause more strikes than low wages. The 
reason is obvious, for nothing reflects management’s 
true attitude towards its employees more than the con- 
dition of the toilet and washrooms it provides. 


Women Workers Present Special Problems 


Until quite recently industrial health and safety have 
been predominantly concerned with men. But today 
the picture is changing fast and is bringing new prob- 
lems to safety engineers and personnel managers— 
women in industry. They’re being recruited for in- 
dustry by the tens of thousands, making an early, suc- 
cessful solution of their special problem most urgent 
lest war production suffer a dangerous letdown. It 
goes without saying that the sort of toilet and wash- 
rooms often found in factories employing men are un- 
suitable—even offensive to women. 

Aside from undermining morale, it is true that un- 
wholesome environments have a tendency more greatly 
to affect the worth of the woman worker than the man. 
Their ratio of absenteeism is always higher than for 
men—12 days per year for women, as against 7 for 
men—is accented by the failure of management to pro- 
vide sanitary facilities. Then too, the disabilities to 
which women are subject are greatly aggravated by 
irregular habits. Being more sensitive to unwholesome 
environments than men, they tend to slow up, suffer 
forms of nervous disorders and become potential high 
accident risks. 


Higher Dividends 


Today, foresighed management does more than pro- 
vide only the minimum necessities. In addition to ade- 
quate toilet, washroom, and locker rooms, there are 
recreation facilities and cafeterias, serving good whole- 
some food at low cost. These pay immediate dividends 
in increased worker efficiency and productivity in a 

(Continued on next page) 
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EMPLOYEE HYGIENE—Continued 
given number of hours—lessening the likelihood of ac- 
cidents and labor troubles. 

Of the three types of facilities affecting personnel, 
those concerned with the creature comforts have shown 
a tendency to lag far behind the other two, namely: 
(1) accident and illness prevention, and (2) increased 
production, yet the sanitary facilities have a direct re- 
lation to how well the other two function. However, 
excellent progress is being made .. . in fact, is being 
literally compelled as it becomes more apparent that 
the success of super-efficient mass production depends 
upon employee health. 

To compel workers to expose themselves to the de- 
grading experience of dirty, cracked toilet bowls, lack 
of hot water, soap, towels, and lack of personal privacy 
such as is provided by well designed toilet compart- 
ments, is to undermine the benefits of safety engineer- 
ing and inhibit mass production as we know those ad- 
vantages. 


Adequacy of Facilities 


Standards of adequacy vary depending upon many 
factors. They usually consist of locker room, also 
having lavatories, lockers and showers and in conjunc- 
tion with a separate toilet room. 

Some building code regulations call for 1 toilet for 
15 people; 2 for 16 to 35; 3 for 36 to 55; 4 for 56 to 
80; 5 for 81 to 110; 6 for 111 to 150; 7 for 151 to 190; 
and the maintenance of the ratio of 1 for 27 additional 


persons. The ratio of wash basins per individual is a 
bit lower. 

In plants where work areas are extremely large it 
becomes expedient to locate secondary toilet room fa- 
cilities at convenient intervals throughout the plant. 


Cleanliness and Orderliness 


Here careful consideration should be given the se- 
lection of the most suitable type of fixtures, the ma- 
terials for the walls, ceilings and floors—and proper 
receptacles should be provided for paper, cigarettes, 
towels and miscellany. The surest way to get workers 
to cooperate in good housekeeping is to provide ade- 
quate means and incentive for them to do so. 

Liquid or powdered soap dispensers are recommended 
from the standpoint of both cleanliness and economy. 
Paper towels should be located within easy reach of 
the wash basins, supplemented by enough receptacles 
for the disposal of used paper towels, located right 
beside the towel dispenser. 

Properly designed and constructed toilet compart- 
ments can greatly facilitate good housekeeping. The 
most sanitary and easy-to-keep-clean compartments 
were made of porcelain enamel, fused to sheet steel. 
Being extremely hard they resisted disfiguring and 
would not absorb odors or moisture. However, such 
compartments are not available for the duration. In 
their stead compartments utilizing all wood construction 
with metal being used only for door hardware and 
fittings are available. They are, however, usually fin- 
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ished to a glossy surface to facilitate cleaning and to 
maintain a good appearance under conditions of indus- 
trial use. 


Lighting Is Important, Too 


Well lighted toilet and washrooms encourage workers 
to keep the place clean and orderly. Dark ones are not 
only depressing and uninviting, but corners become de- 
positories for cigarette butts, gum, scraps of paper and 
wads of chewing tobacco. Whether light is artificial or 
natural daylight it should be at a high enough level to 
promote both cleanliness and comfort. Generally, 6 to 
8 lumens per square foot are adequate. Your local 
fixture supplier can be of service to you in this respect, 
by making available his modern light measuring instru- 
ments as part of his service. Lights should be placed so 








Combined shower and dressing room compartments often 
found in well-managed plants. Particularly suitable for women 
workers assuring privacy and high standards. 


that they provide direct illumination to lockers, lava- 
tories, and occasional showers. Lighting in toilets is 
placed in such a way as to discourage reading and 
dawdling. 


Adequate Ventilation A Must 


Public health authorities are particular about ade- 
quate ventilation. Further, it is essential if purpose of 
modern facilities is not to be defeated. 

It is customary to locate toilet rooms so that they can 
be ventilated adequately by windows. However, win- 
dows are not essential. When ventilation by windows 
is not possible, forced ventilation or a hook-in with the 
plant air conditioning system is utilized which permits 
close control of the ventilation. The number of air 
changes per hour should range between 10 and 20, 
depending upon the size and degree of use. 

Care should be taken to see that toilet room air is 
not exhausted into work areas. 

_In close connection with ventilating is the problem 
of heating sanitary facilities. This is important in cold 
weather. Temperatures should be closely regulated to 
provide comfort. And particular care should be given 
to see that heating units are not exposed in a manner 
that might easily cause injury to an employee. 
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Makeshift facilities apparently clean but unworthy of the 
plant of a paint manufacturer. 


Health for Industry's Soldiers 


Providing the kind of toilet and washroom facili- 
ties that will encourage good habits of health and 
personal hygiene and doing so as economically as 
possible in terms of both money and space requires 
intelligent planning. 

Manufacturers of equipment and supplies for in- 
dustrial toilet and washrooms have prepared literature 
that answers many practical questions on nearly every 
phase of toilet room planning and maintenance. One 
manufacturer has prepared a practical check list for 
guidance in planning industrial toilet and washrooms 
that has proved very helpful to executives concerned 
with providing these facilities in their plants. (Write 
to the Editor.) 

The health of the worker is vital and never before 
has the future of this country—and of the whole world, 
as well, been so dependent upon the morale—the health 
and the well-being of the men and women behind the 


production machines of this country. 
Photos, courtesy of The Sanymetal Products Co., Inc., Cleveland, Ohio. 





All-wood, wartime toilet units with wood lockers to replace critical ma- 
terials. Good appearance easily maintained. No health hazard here! 
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WE HAVE REASON TO GIVE THANKS! 


. . . thanks that our country has been spared 
the destruction and misery of the engulfed 
nations . . . thanks that despite drastic war- 
time sacrifices our way of life is still the most 
abundant on the globe . . . thanks that this 
land, today as in the past, is a haven from 
oppression, a symbol of freedom. 

Coupled with our humble thanks is the resolve 


to preserve these things through unremitting 


effort on the fighting fronts, the production 
fronts, and the financial fronts. We insurance 
men, whose task is the protection of industry, 
are pledged to constant study of complex war- 
time insurance problems, and redoubled activity 
in the service of our clients. By such efforts we 
are helping build the brave, new world of to- 
morrow . . . helping assure our children of even 


greater reason for giving thanks in the future. 


Published by the 
UNITED STATES FIDELITY & GUARANTY CO. 
and its affiliate, 
FIDELITY & GUARANTY FIRE CORPORATION 
Home Offices: Baltimore, Md. 
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WAR 


any local agent in proportion to 

the disappearance of regular 
commodities of any and all natures 
or the use of those things . . . un- 
less that local agent ceases to depend 
solely on his regular lines and in- 
sureds to maintain his premium vol- 
ume. 


fen tc is going to shrink for 


War Damage 


War damage cover as an out- 
standing indirect source of new in- 
come, though it frequently entails a 
loss of old income because of the 
sacrifice of general production ac- 
tivities in order to give right-of-way 
to war damage clients. However I 
am convinced that the average in- 
sured knows more about values, has 
a better knowledge of his hazards, 
is more insurance-minded, as a result 
of this war damage cover, and that 
means that you have a golden op- 
portunity to increase your writings 
of many lines. But you will have to 
start doing it before the mental at- 
titude changes. 


New Sources of Income 


Work among the people who are 
now in a financial position to buy 
insurance. Although the war has 
increased income in some sections 
and decreased it in others, in most 
territories there are opportunities 
and new sources of income. Many 
big industrial concerns formerly be- 
lieving in self-insurance are now 
favoring private carriers, thereby re- 
leasing their funds for business de- 
velopment and expansion into new 
lines, 

Included among new avenues for 
wartime income are the civilian de- 
fense worker’s personal liability ; 
contract and supply bonds (although 
some of this latter is on the decline 
due to completion of major con- 
structions and Government action) ; 
extended coverage, increased rental 


FOR NOVEMBER, 1942 


AGENT 


by HAROLD |. CALLIS 


and additional expense; and prod- 
ucts liability—the latter rapidly 
becoming a must to many firms. 


Review Values 


Provisional reporting forms, 
showing a marked premium in- 
crease for many agencies as a result 
of increased stocks, should be 
watched. Replacement costs on 
these and fire insurance risks offer 
many possibilities. How many of 
your policies have you reviewed as 


EDITOR'S NOTE 


Harold |. Callis of Santa Barbara, Cali- 


fornia, is a native son of the state and has 


resided in California all his life. His early . 


business background was not in insurance, 
but interestingly enough, in the theater. He 
was lessee and manager of the Potter 
Theater, a legitimate playhouse in Santa 
Barbara. Upon America's entry into World 
War |, he sold his theater interests and 
enlisted in the U. S. Army as a private. 
He became a "topkick,"" or sergeant-major, 
but was not detailed to service overseas. 

After the war, Mr. Callis looked around 
for a new business and, deciding upon in- 
surance, formed a partnership with Verne B. 
Archer in March, 1920 in Santa Barbara. 
The agency firm of Callis and Archer con- 
tinued until December, 1936 when Archer 
retired from active business and Callis con- 
tinued as sole proprietor. 

He has been a member of the California 
Association of Insurance Agents for the 
greater part of his career and was first 
drafted for service in the organization in 
1934 when he was appointed a director, 
serving in that capacity until 1938. He was 
elected vice president of the California As- 
sociation in 1938 and president in 1939. He 
was elected national councillor for California 
in 1940 and in the same year was chosen 
chairman of the Far West Conference. 

Mr. Callis is a member of numerous civic 
organizations in his community, is a mem- 
ber of the Insurance Committee of the 
Santa Barbara County Chamber of Com- 
merce and is the chairman of the city of 
Santa Barbara Insurance Committee. He 
was also elected chairman of the Insurance 
Institute of California, serving in 1940 and 
1941. 


to values when you renewed them 
this month? 

In spite of gasoline rationing and 
rubber shortages, it is still possible 
to write new automobile business— 
particularly among defense workers, 
whose recently augmented incomes 
have sown the field for new or in- 
creased coverages. Corollary of the 
swollen payrolls is the sharp upturn 
in compensation insurance volume. 


New Hazards 


New personnel in many firms has 
broadened the forgery hazard, mak- 
ing way for fidelity covers, as well 
as all forms of burglary, theft and 
robbery insurance, accounts receiv- 
able insurance, interruption covers 
—with every person, firm or corpo- 
ration maintaining bank accounts 

. a prospect. 

Dependable insurance with com- 
petent service is absolutely essential 
to the future welfare of our people 
and our country. Give a thought to 
taxes and set up a reserve and give 
a lot of thought to an unearned 
premium reserve. War Bonds might 
be an ideal reserve. 


Challenge of the Times 


Priorities affect us only indirectly, 
with a great, little-touched market 
for many of the coverages we have 
had and now have. It is a challenge 
to get out and exert our sales ability, 
our training, use our knowledge, and 
it will all build to better equip us 
for our normal-time business when 
that returns. ... Everyone must 
equip himself to operate his agency 
with the greatest possible efficiency 
if he is to maintain the maximum 
of value to himself, his business, 
his community and his nation. In 
seeking new income, let’s not forget 
our duty to serve our present in- 
sureds. . . . The times call on us 
to live and work for more than in- 
surance income. 
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Way back in the February edition of this 
opus we mentioned that a new Best Service, 
yclept BEST'S SPECIAL AGENTS’ BULLETIN 
(Fire & Marine edition), had been put on 
the market the previous month. As we re- 
member, we expressed great hopes for the 
little fellow and admitted that customer 
acceptance had been instant and encourag- 
ing. In fact, even that February column 
prompted a number of inquiries and several 
subscriptions. 


Well, the Special Agents’ Bulletin has been 
doing nicely ever since. Growing in service 
and subscribers and being used, not only by 
insurance company special agents, but by 
general, state and local agents. After nine 
months of regular fortnightly issues we de- 
cided to stick our chin out and let the sub- 
scribers take a poke at it—kindly or other- 
wise. So—we sent out a questionnaire. 


ENCOURAGING REMARKS ... 


Imagine our pleasant surprise when the 
filled-out questionnaires came flooding back 
inscribed with remarks such as: "Just right!"; 
“Keep up the good work!"; "Learn more 
from your Bulletin than | do from my home 
office’; "Refer them to agents, prospective 
agents and assureds"; "So useful | carry 
them with me all the time’; ‘Most interest- 
ing and helpful Bulletin I've ever had"; and 
dozens more of like calibre. 


Then, when we tabulated the answers on 
the questionnaires, we discovered more in- 
teresting data. For instance: 98% of the 
Bulletin's readers find it very informative and 
valuable in their work and 97% have found 
many occasions where they apply its news, 
studies and items directly to their daily 
work. All of the subscribers like the con- 
densed, quickly-read and easily-understood 
style of the Bulletin. 


... AND A STANDARD SET 


Around 94% file every issue of the Spe- 
cial Agents’ Bulletin for future reference and 
89% said they refer constantly to back is- 
sues. All sections of this four-page Bulletin— 
“Current Topics," "Company Notes," ‘Facts 
and Figures" and "Field Odds and Ends"— 
are popular with the readers but the hot 
nows in "Current Topics," digested yet com- 
plete and authoritative, drew cheers and 
bouquets from nearly all of them. 


Yes sir, that little old questionnaire was 
not only encouraging—it made us realize 
that we have set up a standard of service, 
in the minds of the Special Agents’ Bulletin 
subscribers, that must be maintained. You 
can be sure we'll strain every nerve to do 
it. By the way, have YOU seen this Bulletin? 
No? Well, by all means drop us a line and 
we'll send you a sample copy! It's a pleasure! 
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“Need any help?” 








188 Ya22 


Drawn for Office of War Information 


REGISTERED MAIL LIMITS 
EXTENDED 


HE War Damage Corporation's 

Memorandum No. 14 extends the 
limits under registered mail and ex- 
press coverage up to but not exceed- 
ing $1,000,000 for money and $10,- 
000,000 for securities. Previously 
limits of $500,000 and $2,000,000 
respectively, had been established. 
The Fiduciary Agent is required to 


be satisfied that the increased limits 
bear a reasonable and _ necessary 
relationship to the special needs o! 
the applicant or to transactions per- 
taining to the war effort, such as 
heavy pay rolls for war plants, ab- 
normal volume of war bonds or 
other government securities. 
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BEFORE AND AFTER A LOSS 


N HIS talk before the New Jersey 

Association of Insurance Agents, 
William FE. Hill, Secretary, Fire 
Companies’ Adjustment Bureau, em- 
phasized the following points: 


1. It is highly important that all 
policies should be reviewed 
and checked carefully to make 
sure that the forms and 
clauses attached thereto are all 
uniform and concurrent. The 
difficulties and the disastrous 
delay that result when the 
policies are not concurrent can 
be avoided by the local agent 
checking the coverage and the 
clauses in the policies. 

2. It is highly essential that the 
local agent should outline the 
adjustment procedure and 
what the assured is expected 
to do in the preparation and 
presentation of his claim. The 
importance of books and 
vouchers and the maintenance 
of inventories should be 
stressed, for in the absence of 
physical evidence, they are the 
assured’s only supporting rec- 
ords. They should be kept in 
a fireproof safe along with an 
appraisal of buildings, sup- 
ported by photographs and 
copies of plans and specifica- 
tions, if available. This simple 
procedure may be the means 
of avoiding an unnecessary 
delay. 


3. I should like to see a closer 
relationship between the as- 
sured and the local agent. You 
are his insurance counsellor. 
Your calls should be regular, 
and policy conditions should 
be explained to your assured, 
such as the importance of 
notifying you of any changes 
during the policy term. Your 
inspection of the risk may 
bring to notice hazards that 
have developed since the poli- 
cies were issued. The habit 
of making regular calls affords 
you many opportunities for 
developing and prospecting 
new business. 

4. There has been a substantial 
increase in the cost of mate- 
rials and labor throughout the 
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. If you have a 


entire economic structure. Un- 
less you have recommended to 
your assured that his insur- 
ance be increased accordingly, 
he may suffer a material loss 
in the event of fire due to the 
penalty of co-insurance. 


. Remember that when the real 


and personal property loss has 
been adjusted and paid on the 
industrial plant, the assured 
has been only partially reim- 
bursed. If it takes 
months to restore the building 
and replace the machinery and 
equipment, he is faced with 
continuing charges and ex- 
penses, such as salaries of ex- 
ecutives, engineers, superin- 
tendents, and other key men 
who must be retained on the 
payroll, not to mention the 
loss of net profits. 


. In about 33%% of these 


cases, bankruptcy results, and 
the business is never reorgan- 
ized. Would this shut-down 
be a severe financial blow to 
your assured? Of course it 
would. Then ask him a few 
simple questions, such as, 
what would be his continuing 
charges and loss of net profits 
based upon 12 months’ opera- 
tions if his plant were shut 
down for a period of three 
months. His accountant can 
readily supply this informa- 
tion, and with the answer, you 
have the opportunity of clos- 
ing a contract for business in- 
terruption or use and occu- 
pancy insurance. Under no 
circumstances permit the dis- 
cussion to get away from the 
simple elementary facts : what 
charges, what fixed expenses 
would necessarily continue 
due to the suspension of the 
business by reason of fire or 
tornado. Remember the com- 
pany’s special agent is always 
ready and anxious to help. 
thorough 
knowledge of your assured’s 
business operations, you are 
in a better position to advise 
him on the types of coverage 
that he will require in the 
event of a casualty. 


three | 


8. 


10. 


11. 


12. 


It is well to remember that the 
fire insurance contract is one 
of indemnity, not speculation, 
profit, or chance. 


After the Loss 


. There is nothing new about 


insurance or the policy of in- 
demnity. 2500 years before 
Christ, or over 4000 years ago, 
magistrates and high priests 
were empowered to assess a 
community to make good the 
fire loss sustained by an indi- 
vidual. Similar communes 
still exist in interior China and 
Russia. 

Just as soon as you have noti- 
fied the company of the loss, 
you will find it very helpful 
if you will open a file and keep 
a chronological record of sub- 
sequent developments. This 
will assist you in refuting 
your assured’s charges, if any, 
of unnecessary delays, etc. 
Inform the assured that the 
company insures to the extent 
of actual cash value. Gener- 
ally speaking, this means what 
it would cost to replace on the 
day of the fire, less deprecia- 
tion. In other words, replace- 
ment value less depreciation 
equals sound or actual cash 
value. Keep in mind that the 
policy insures against all di- 
rect loss and damage by fire. 
It does not cover accounts, 
bills, currencies, debts, evi- 
dences of debt, money, notes, 
or securities, nor, unless spe- 
cifically endorsed in writing, 
bullion, manuscripts, mechan1- 
cal drawings, dies, or patterns. 
One should frequently refer 
to the requirements in case of 
loss as outlined in the policy 
contract, which require the as- 
sured to protect the property 
from further damage, also to 
separate the damaged from 
the undamaged property, put 
it in the best possible order, 
and furnish the company a 
complete inventory of the de- 
stroyed, damaged, and undam- 
aged property, stating the 
quantity and cost of each ar- 
(Continued on next page) 
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5. Keep to right of road... 
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CASUALTY INSURANCE COMPANY 


HOME OFFICE—HAMILTON, OHIO 


CAPITAL $1,200,000.00 


SURPLUS $2,476,709.43 


ASSETS $11,008,160.57 





COMPENSATION 
BURGLARY 


| 


FULL COVERAGE AUTOMOBILE 
SPECIAL AUTOMOBILE ACCIDENT 
FIDELITY & SURETY BONDS 

PLATE GLASS—LIABILITY 





—OTHER OFFICES— 


Baltimore — Chicago — Cincinnati — Cleveland — Columbus — Dallas — Den- 
ver — Detroit — Des Moines — Harrisburg — Indianapolis — Los Angeles — Louis- 
ville — Milwaukee — Oklahoma City — Peoria — Philadelphia — Pittsburgh 


Portland — San Francisco — Seattle — Topeka. 





DO YOUR PART 


1. Obey traffic lights, stop signs, and speed 


control signs. They are erected for one 
purpose—YOUR SAFETY! 


2. Slow down for all intersections. The 


other fellow may drive through without 
looking. 


3. Reduce your speed on gravel, wet or 


icy roads. 


It reduces possibility of 
skidding. 


4. Wait until you have cleared a curve, 


hill, or bridge before attempting to pass 
another car. You can't tell what is 
coming! 

on your side 


of the yellow line. Crossing it means 


danger! 


. Use your brakes as well as your horn. 
. Watch all side 


roads while driving 
through the country. 


. Dim your lights, so others will extend 


the same courtesy. Your brights may 


blind others! 


. Keep your car in good mechanical con- 


dition. See that your lights are prop- 
erly focused; have your tires checked; 
be sure your brakes will respond when 
you need them. 


. Above all . . . don't drive when you do 


not have full control of your faculties! 





Before and After—Continued 


14. 


15. 


16. 


17. 


18. 


ticle and the amount claimed 
thereon. 


. Remember that the casualty 


is probably the most important 
thing that has occurred in the 
assured’s life, and he is apt to 
be more scared than hurt. He 
will need your help and sym- 
pathetic understanding. 
Remind him that within sixty 
days after the fire, unless such 
time is extended in writing by 
the company, he will have to 
prepare and file with the com- 
pany a proof of loss. In the 
preparation of this proof, the 
assured will have to state his 
knowledge and belief as to the 
time and origin of the fire, his 
interest and the interest of all 
others in the property, all en- 
cumbrances thereon, and all 
other contracts of insurance, 
whether valid or not, cover- 
ing any of said property. Be 
careful to note any changes in 
the title, use, occupation, loca- 
tion, possession, or exposures 
of the assured’s property since 
the issuance of the policy and 
explain any changes. 
Occasionally it does develop 
that there is a distinct differ- 
ence of opinion regarding the 
value of the subject insured, 
and where this _ condition 
exists, the policy provides for 
an appraisal. However, it can 
be said to the credit of the 
assured, the local agent, com- 
pany, and adjuster that ap- 
praisals are very seldom en- 
tered into except as a last re- 
sort. 

It is well to caution the as- 
sured that there can be no 
abandonment of his property 
to the company. 

It might be well to tell the 
assured that the company has 
sixty days after filing of 
proofs of loss in which to pay 
the claim but that payment is 
seldom, if ever, held up. 

It requires a great deal of 
teamwork on the part of all 
to bring about an equitable 
and satisfactory adjustment 
of a claim, and the adjuster 
should be tolerant of all con- 
ditions and conduct himself 
so as to attract the confidence 
of the agent and the assured. 
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SOME DON'TS FOR 
PRODUCERS 


ON’T read this if you don't 
want to sell more insurance. 

Don’t let your prospect sell you. 
This not only loses the sale but also 
weakens your punch with your next 
prospect. 

Don’t listen (too long) to a pessi- 
mistic discussion, an armchair war 
argument or a hard luck story. 

Don’t look too long or too hard 
at the commission you will make if 
you do make the sale. Make a friend 
of your prospect first, then it will be 
easier to make a client out of him. 

Don’t let your client buy insur- 
ance from you. Don’t let him tell 
you what he wants. You know in- 
surance, it’s up to you to sell him 
the coverage he needs. 

Don’t be afraid to tell your client 
that you don’t want to write his 
business. Explain to him that the 
way he wants it written is not cor- 
rect for his protection and you do 
not want to be a party to any diffi- 
culty in case of loss. It is your job 
to write his insurance and also to 
take care of his interests when losses 
occur. 

Don’t half sell a prospect. You 
wouldn’t buy a suit of clothes with- 
out pants, would you? Go all out, 
especially now. 

Don’t waste time sympathizing 
with a policyholder who has been 
forced out of business through war 
conditions. Find a new prospect in 
the man who has just been put into 
business by these same war adjust- 
ments. 

Don’t write a policy with a pre- 
mium less than $5—unless you have 
other policies for the same policy- 
holder. You can’t afford to service 
a line that small. This client must 
have more insurance than that; if it 
is not now written by you, why not? 

Don’t—Don’t (two don’ts because 
this is important) mail a renewal of 
an expiring policy to any client. All 
former policies were written at 
amounts based on replacement under 
ordinary conditions. Conditions to- 
day are anything but normal or ordi- 
nary. Make a personal solicitation 
of each renewal and talk wartime 
replacement costs. 


Don’t overlook the man who wears 
the overalls and packs the lunch 
pail; this man is in the market for 
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insurance. He has always owned a 
car, household furniture and other 
insurable property or interests, but 
could not hitherto pay a premium. 
He can now. He may be making an 
average of $75 a week in war indus- 
try. If you don’t believe this state- 
ment, check up on some of the war 
industrial payrolls or bank debits. 
This man needs the protection of 
insurance. 

Don’t waste time trying to collect 
a bad account. If it’s bad, get rid 


of it. Don’t let it spoil on your 
books. If it’s a good account, but 
temporarily suffering financial diffi- 
culties, finance the premium. People 
have been educated on budget buy- 
ing and they like it. 

Don’t let this war get you down 
and knock you out. Make a war of 
your own—one that will wake you 
up and get you going. Don’t fight 
too many rearguard battles. Get in 
the front line! 


~ Charles A. Brown in Fireman’s Fund Record. 
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Dog—The Friend of Man 








DRISCOLL IN NEW POST 


NNOUNCEMENT has _ been 

made of the appointment of Mr. 
W. D. Driscoll as Assistant Secre- 
taiy, United States Employees’ 
Compensation Commission,  effec- 
tive as of October 9, 1942. 

Mr. Driscoll has been serving in 
the capacity of Executive Assistant 
to Lt. Colonel Reese F. Hill, Chief 
of the Insurance Branch, Fiscal 
Division of the War Department 
since the War Department Insurance 
Rating Plan was made effective in 
its application to all projects of the 
War Department throughout the 
world. Prior to his appointment to 
this office he has been associated 
with the Hartford Accident and In- 
demnity Company, American Em- 
ployers Insurance Company and C. 
W. Sparks & Company, agents for 
the Fidelity and Casualty Company. 


As a result of the amendment of 
the Longshoremen’s and Harbor 
Workers’ Compensation Act ex- 
tending its benefits to employees 
of cost-plus-a-fixed-fee contractors 
whose operations take them outside 
of the United States as well as other 
activities of the War and Navy De- 
partments, the functions of the 
United States Compensation Com- 
mission in the war effort have been 
greatly increased. Mr. Driscoll’s 
background of thirty years’ experi- 
ence in casualty insurance and his 
association with the Insurance 
Branch of the War Department 
should be of exceptional value. 
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HELLO! 


This young poodle, ‘‘Rags,’’ poised on the doorstep, ready for a romp 
and a run any time, seems to have a cheery “hello’’ right on the tip of 
his tongue. We've chosen him as our messenger this month to greet you 
for us. In view of the number of favorable comments we have had from 
agents receiving these blotters, we’ve decided to carry on the series 
of dog subjects for at least another year. 


DAVENPORT, IOWA 


N.A.I.A. ENLARGES 
COMMITTEE 


W RAY THOMAS of Pitts- 
e burgh, Pennsylvania, Thomas 
Gresham Redden of Greensboro, 
North Carolina, and Harry Perk, 
Jr., of Los Angeles, California, 
have been appointed to serve on the 
Executive Committee of the Na- 
tional Association of Insurance 
Agents, thus completing the per- 
sonnel of that body under the pro- 
visions of the National Association’s 
new Constitution. 

The three new appointments are 
announced by President David A. 
North of New Haven, Connecticut, 
Vice President Fred A. Moreton of 
Salt Lake City, Utah, Hunter Brown 
of Pensacola, Florida, and Guy T. 
Warfield, Jr. of Baltimore, Mary- 
land. Messrs. Brown and Warfield 
were elected at the National Asso- 
ciation’s convention last week by the 
National Board of State. Directors 
as direct representatives of that 
body on the Executive Committee, 
as provided also by the new Con- 
stitution. 


NO PRIORITIES 


W E IN the insurance business have plenty 
to sell. Priorities affect us only indi- 
rectly or not at all. There is a great unculti- 
vated market for many of the coverages we 
have to offer. The fact that we may lose a 
few automobile risks from time to time is 
just a challenge to us to get out and “exer- 
cise" our sales muscles. If we do this, we 
will come out of this war era stronger and 
better equipped to develop business in nor- 
mal times.—Hartford Accident. 


Few will disagree with the adage that the dog is among man’s best 
friends. We felt therefore that this monthly panorama of various dog 
breeds and dog stories would be most suitable for continuing to remind 
you that ours is truly a friendly company with which to do business. 

Another Friend of Man 
— INSURANCE — 


Especially When Placed With 
A Friendly Company 


SECURITY FIRE INSURANCE CO. 


(Reduced reprint from a series of calendar-blotters sent monthly 
to our agents and to prospective agents.) 


Protection Since 1883 





MISSOURI FIRE RATE 
REDUCTION 


EW rate schedules have been 

filed by the fire insurance com- 
panies operating in Missouri, in 
compliance with Superintendent 
Scheufler’s reduction order of Oc- 
tober 3. Reduction in dwelling rates 
(both brick and frame including 
contents) of $0.02 for each $100 of 
insurance, applicable except in St. 
Louis County, has been made in 
cities and towns with waterworks 
and fire protection grading Ist to 8th 
class inclusive. The new dwelling 
schedule for St. Louis County pro- 
vides substantial reductions for all 
classes. 


Flat Reductions 


A flat 10% rate reduction has 
been made on brick and frame build- 
ings in cities and towns classifying 
1 to 8 which will include mercantile 
stores and offices, hotels, public 
garages, theaters and similarly oc- 
cupied buildings and to many manu- 
facturing risks and other property. 
On the foregoing there is a 5% re- 
duction as to contents. Also reduced 
10% are rates for churches, jails, 
public homes and museums of art 
and the contents of same. Certain 
types of manufacturing risks, special 
hazards, and risks rated under spe- 
cial schedules, such as petroleum oil 
properties, cotton gins, grain eleva- 
tors and lumber yards will not be 
eligible to these reductions. 
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DISTRIBUTION OF A. & H. PREMIUMS 


HE Health and Accident Under- 
writers Conference has published 
a study made at its request by 


Company, which shows a distribu- 
tion of accident and health pre- 
miums and policies by classes of 


Stuart F. Conrod, actuary of the business. The principal table fol- 
Loyal Protective Life Insurance lows: 
1941 Pre- % of Policiesin Force % of 
mium Income Total Dec. 31, 1941 Total 
ee rr $99,634,433 32.4 4,978,348 16.4 
Monthly Premium ........ 23,913,175 78 1,300,156 4.3 
Weekly Premium ........ 37,325,214 12.1 4,139,346 13.7 
Limited Business ......... 17,128,210 ~ 5.6 7,083,145 23.3 
Non-Cancellable ......... 21,754,890 7.1 463,850 1.5 
5 5G rade bidiwns Gigidis ios 107,796,635 35.0 12,390,124 40.8 
NNN. c'oa/b pinaaveeciad $307,552,557 100.0 30,354,969 100.0 


In a general interpretation of the 
figures, Mr. Conrod pointed out that 
they “show the tremendously fine 
job which has been done through 
private insurance.” Referring to the 
proposed Federal Health Insurance 
program, Mr. Conrod said: 

“As there has been some agitation 
in certain governmental channels for 
compulsory Federal Health Insur- 
ance, the figures are particularly in- 
teresting. Such a program would 
cover very largely the individuals in- 


sured under monthly premium, 
weekly premium, limited business 
and group insurance. It will be 
noted that approximately 25 million 
policies are already in force in those 
4 classes. 

“If to this is added the number 
insured by Hospital Associations, it 
is readily seen that a very large per- 
centage of the individuals who 
would be covered under a Federal 
program are already covered 
through private insurance.” 





INSURANCE ECONOMICS 
SOCIETY 


E. H. O’Connor has been ap- 
pointed executive director of the In- 
surance Economics Society, Chicago, 
effective November 1st. 

Mr. O’Connor has had a long in- 
surance experience, starting in 1916, 
and has been a popular speaker and 
instructor in accident and health in- 
surance. He leaves a post as accident 
department agency manager for the 
Provident Life and Accident of 
Chattanooga, the company having 
acceded to the request of the Society 
that Mr. O’Connor be released to 
accept his new position. 
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TERMINATION AGE OF 
NON-CANCELLABLE 
POLICIES 


According to the 1942 edition of 
Best's A. & H. Buyers’ Guide, 
fourteen companies now offer non- 
cancellable, guaranteed renewable 
accident and health contracts. Prac- 
tically all of these policy forms are 
guaranteed renewable to a certain 
age, and in response to requests from 
subscribers, we have prepared the 
following table showing maximum 
age limits for full benefits, together 
with benefit reductions at advanced 
ages, where the contracts contain 
such a provision. 









Renewable 


Company and Policy to Age 
Business Men’s Assur. Co. 

Guar. Renewable Income a70 
California-Western States 
Life 
Guar. Dis. Inc. AH3041 60 
The Educators . 

Teachers AA 65 

Teachers KA 65 
Federal Life Ins. Co. 

Spec. Non-Can. Inc. Dis. 

SNC 65 

Income Guaranty Co. 

Gold Seal Non-Can. 114-B 65 
Loyal Protective Life : 

Executive’s Accident 71 65 

Time Protection 74 65 

Security Accident 75 65 

Executive’s Disability 76 65 
Massachusetts Cas. Ins. Co. 

Non-Cancellable 136 b65 

Non-Cancellable 160 b65 
Massachusetts Indemnity Ins. 

Bus. Man’s Spec. Non-Can. 

11 65 
Non-Can. Disability 111 65 
Blue Seal Non-Can. 112 60 
Non-Can. Disability 114 60 
Silver Seal Non-Can. 115 60 

Massachusetts Protect. Assn. 
Acme Accident 70 65 
Daily Benefit 68 c70 
The Perfection 67 c70 
Aggregate Indemnity 109 60 
National Travelers Cas. Co. 
Non-Can. Dividend 70 
North America Assur. Soc. 
Non-Can. Accident A 65 
Non-Can. Accident Y None 
Paul Revere Life Ins. Co. 
Acme Accident 20 65 
Daily Income 3 d70 
The Perfection 21 e70) 
Aggregate Indemnity 17 60 
Provident Life & Acc. Ins. Co. 
* President’s Non-Can. Acc. 65 


United Benefit Life Ins. Co. 

Bus. Men’s Spec. Non-Can. 

NC32 £70 
+Spec. Income Prot.110UB None 

* Non-cancellable after 2 years. 

+ Over age (55-70) contract. 

a Benefits reduced to 75%, age 56-61; 
50%, 61-70. 

b Benefits reduced 10% at 55 and 10% 
each succeeding year to age 59; there- 
after 50%. 

c Benefits reduced to 50%, age 60-70. 

d Accident renewable to age 70, dis- 
ease coverage to age 60; premium re- 
duced 65%. 

e Benefits reduced 50%, age 60-70. 

f Benefits reduced 10% at 56; 10% 
per annum to age 60. 
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A. & H. Developments—Continued 


"BEDSIDE MONEY" 


One of the 1942 projects of the 
National Association of Accident 
and Health Underwriters was to 
prepare a book to show what accident 
and health insurance can do for the 
individual and how it does it. The 
manuscript has just been completed, 
written by Mansur B. Oakes, chair- 
man of the association’s educational 
committee. 

The manuscript is now being sent 
to 850 companies and general agen- 
cies for criticism and comment. 
When published, copies will be sent 
to each congressman and each state 
official in the country. Pre-publica- 





Edition of BEST’S | 

1942 RECOMMENDED | | 
INSURANCE AT- 
TORNEYS (with 
Digest of Insur- 
ance Laws) is 
now available. 
Write to— 


ALFRED M. BEST CO. 
New York, N. Y. 











75 Fulton St. 





tion price is $35 per hundred. Single 
price after publication will be $1.20 
each, 

Inquiries should be addressed to 
National Association of A. & H. 
Underwriters, 166 West Jackson 
Blvd., #427, Chicago, Illinois. 


SIMS WANTS NEW A. & H. 
LAWS 


The health and accident insurance 
laws of West Virginia will be re- 
vised, if recommendations of Edgar 
B.. Sims, State Auditor and Insur- 
ance Commissioner, are followed. 
Mr. Sims has addressed an open 
letter to “the health and accident 
insurance industry,” asking that the 
business cooperate in revising the 
present accident and health laws 
which he describes as inadequate. 

If the business should fail to co- 
operate in the proposed revision, 
Commissioner Sims stated that a 
recommendation would be made to 
the forthcoming session of the West 
Virginia Legislature to repeal “all 
health and accident statutes now in 
force in West Virginia and prohibit 
the sale of this type of insurance 
henceforth and evermore.” 











of protection. 








A MOVE 
in the RIGHT DIRECTION 


Today the right move in an agent's own community is toward the 
families whose incomes he knows have greatly increased of late. 
These augmented incomes are being spent for necessities and luxu- 
ries long desired and consequently cherished and in definite need 


_ Would you like assistance in making the most of opportunities 
in your community? Your Hanover-Fulton fieldman is ready 
with practical advice and cooperation. Ask him. 


The HANOVER FIRE INSURANCE Co. 


of New York 
The FULTON FIRE INSURANCE Co. 
New York 
HOME OFFICE WESTERN DEPARTMENT 
11t John St. Insurance Exchange 
New York Chicago 
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CASUALTY INSURANCE 
PRINCIPLES 


By G. F. MICHELBACHER; second edition; 
published by McGraw-Hill Book Company, 
Inc., New York. $5.00. 


IKE its first edition, the new 

“Casualty Insurance Principles” 
combines the work of G. F. Michel- 
bacher, vice president of the Great 
American Indemnity Company, and 
a selected group of specialists, who 
have written or revised chapters de- 
voted to fields in which they are ex- 
pert. Because casualty insurance is 
clearly the “catchall” of the insur- 
ance business, as Michelbacher de- 
scribes it, it must be constantly 
adapted to new conditions. The first 
edition of the work has become a 
leading authority among casualty in- 
surance literature, and its revision 
to cover new lines and new methods 
of handling old lines was important 
in view of the great development of 
casualty insurance in recent years, 


This volume must be considered 
as the “methods” reference book of 
practical casualty insurance litera- 
ture. The business has all too few 
comprehensive texts, and the excel- 
lence of those that are available is 
therefore the more important. 
Michelbacher and the experts who 
have assisted him speak with au- 
thority. As Kulp’s “Casualty In- 
surance” interprets the growth and 
functions of the business, Michel- 
bacher tells how the business is con- 
ducted, shows it in operation, and 
points the pitfalls to be avoided on 
the road to successful casualty in- 
surance management. 


The chapters cover casualty insur- 
ance through its policies and its car- 
riers, state supervision, the work- 
ings of regulatory and rating or- 
ganizations, rates, reserves, statistics, 
claims, production and home office 
management. In predictions for the 
future, Michelbacher foresees that 
the casualty premium income will 
outrank every branch of the business 
“except, possibly, life insurance,” 
and looks for greater efficiency in 
operation. “The agent of the future,” 
he says, “will be a full-time specialist 
of the highest professional standing, 
whose training, knowledge, and ex- 
perience will enable him to render 
competent, efficient, and comprehen- 
sive service to his clients.” 
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FIRST AID 


in selling 


ACCIDENT INSURANCE 


This latest Fidelity & Casualty ad 





is appearing in the November 21st 
issue of The Saturday Evening Post. 
It is designed to help F & C agents 
sell Personal Accident Insurance. 
The First Aid booklet can be a 


EMERGENCY! 


First-Aid instruction has equipped 
many to save lives which other- 
wise might be lost when acci- 
dents occur and expert medical , 
aid is not immediately available. 





first aid to your Accident Insurance 







sales promotion. It will have a popu- 


lar appeal with “‘first-aiders” and 





offers you an opportunity to contact 














and talk with prospects. Another lite-saver is Accident In- 
surance which renders first-aid to 
ocketbook when hospital 
Hoctor’s bills pile up as a 
of accident. If you do not 
this: necessary protection, 
ult the local Fidelity and Cas- 


'y Company agent at once. 
















THE FIRST AID "REFRESHER" 
BOOKLET 


The actual size of this booklet is 6” x 314”. It is 
thumb-indexed to provide quick reference and car- 
ries condensed information on the various First Aid 
subjects. On the last indexed page two forms of 
Accident Insurance are fully deseribed. The rela- 
tion between First Aid and Accident Insurance 
makes this booklet a “natural” for solicitation work. 


































If you are a First-Aider 


lould you remember what to do if 
bu were put to the test? The Fidelity 
nd Casualty Company offers a short 
refresher” booklet which quickly calls 
o mind your first aid training and 
practice. Send your name and address, 
ith a three cent stamp to cover post- 
age, to us at 80 Maiden Lane, New 
York. A copy will be sent you without 
obligation. 
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Edited by SIDNEY A. WILSON of Rosen, Francis and Cleveland, Chicago, Illinois 





Personal Accident Coverage— 
Meaning of Term "Fare Paying 
Passenger” 


A personal accident policy ex- 
cludes loss resulting by reason of 
aerial navigation unless the insured 
is actually riding as a fare paying 
passenger in a licensed commercial 
aircraft operated by a common car- 
rier. The insured pays $8.00 to an 
airline company and receives a “trip 
pass,” which entitles him to trans- 
portation from San Francisco to 
Kansas City. The regularly sched- 
uled tariff for transportation for 
such a trip is $94.03. A “trip pass” 
does not guarantee the purchaser 
to transportation for the entire trip 
but he may be required to leave the 
plane at any point at the request of 
the airline company. While making 
the flight from San Francisco to 
Kansas City, the plane crashes and 
the insured is killed. The insurance 
company declines payment on the 
ground that the insured was not a 
fare paying passenger at the time 
of the accident. What decision? 


The decision should be in favor 
of the insurance company. The 
phrase “fare paying passenger” 
means one who pays the established 
legal fare which in this case 
amounted to $94.03. The traveler 
can pay no other amount as “fare” 
and the payment of no other than the 
legal fare was a discharge of his 
obligation to make such payment. 
“Fare” as used in connection with 
interstate transportation is defined 
as a rate of charge for the carriage 
of passengers as approved by the 
proper governmental agency. In 
this sense of the term the insured 
was not a “fare paying passenger” 
and the beneficiary is, therefore, not 
entitled to recover any benefits. 
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Krause v. Pacific Mutual Life In- 


Co., 5 N.W. 2nd 229 


surance 
( Neb.) 


Liability Policy—Distinction Between 
"Personal Injuries" and 
"Bodily Injuries” 


An automobile policy issued to a 
taxicab company provides indemnity 
in the sum of $1,000.00 for per- 
sonal injuries sustained by one per- 
son in any single accident and a 
maximum of $2,000.00 for personal 
injuries sustained by more than one 
person in any single accident. A 
woman passenger in a taxicab cov- 
ered by the policy sustains physical 
injuries in an accident. Both she 
and her husband bring suit against 
the cab company. The wife recovers 
a judgment in the sum of $500.00 
and her husband, who was not a 
passenger and was not physically in- 
jured, is awarded a judgment in the 
amount of $1,000.00 for loss of con- 
sortium. The cab company takes the 
position that the insurance company 
is obligated to pay both judgments 
but the insurance company contends 
that since only one person, namely, 
the wife, recewved physical injuries, 
it is obligated only to pay the judg- 
ment of $500.00 in her favor. Who 
is right? 


The assured is right. It will be 
observed that the limits of indemnity 
are applicable to “personal injuries.” 
This term is broader and more 
comprehensive than the term “bodily 
injuries.” Personal injuries do not 
necessarily mean or involve the ele- 
ment of personal contact. Personal 
injuries may occur to the father by 
the seduction of his daughter, or to 
the husband by the alienation of the 
affections of his wife. The conse- 
quential damages sustained by the 


husband because of the injuries to 
his wife in the case here discussed 
are personal injuries. The law holds 
the husband liable for the expenses 
incidental and necessary to obtain a 
recovery by the wife due to the 
injuries sustained. Likewise, the 
husband, by law, is entitled to the 
aid, comfort, companionship and 
society of his wife and this loss is, 
in law, regarded as a personal injury 
to the husband as distinguished from 
bodily injuries. Malone v. Costa, 9 
So. 2nd 275 ( Fla.) 


Right of Assured to Assign 
Amount Due After Loss 
of Insured Property 


An automobile policy issued by a 
fire insurance association provides: 
“No assignment of interest under 
this policy shall be or become bind- 
ing upon the association unless the 
written consent of the attorney is 
endorsed thereon and an additional 
membership fee is paid.” The in- 
sured automobile is stolen and never 
recovered. The assured then assigns 
his claim under the policy to another 
person who demands payment of the 
loss. The company refuses such pay- 
ment on the ground that the assign- 
ment is invalid without the consent 
of the company. The assignee then 
brings suit against the company. 
What ruling? 


The ruling should be in favor of 
the assignee. There is a distinction 
between the assignment of a policy 
of insurance before loss and the as- 
signment of a claim for loss after 
it has occurred. In the case of an 
executory contract, whether it be a 
policy of insurance or any other 
contract, the rule is well settled that 
a contract generally is not assign- 

(Continued on next page) 


49 








The Judge Says—Continued 

able without the consent of both 
parties thereto, where the personal 
acts and qualities of one of the 
parties form a material part thereof. 
This is upon the theory that every- 
one has a right to select and de- 
termine with whom he will contract 
and he cannot have another person 
thrust upon him without his consent. 
After the contract has been fully 
executed and nothing remains to be 
done except to pay a sum of money, 
a different rule applies. The element 
of personal character, credit and 
substance of the party with whom 
the contract is made is no longer 
important because the contract has 
been completed and all that remains 
to be done is to pay the amount due. 
Such a claim is assignable. In the 
case discussed a cause of action 
arose in favor of the assured when 
the automobile was stolen and the 
time for payment of the loss ac- 
crued. The assignee is, therefore, 
entitled to be paid the amount to 
which the assured would have been 
entitled, had there been no assign- 
ment. Ginsburg v. Bull Dog Auto 
Fire Ins, Ass’n., 328 Ill. 571. 








WAR DAMAGE INSURANCE 


If Your Clients Wait Until An Air Raid 
Starts, It May Be Too Late To 
Insure Against It. 

See That They Get Full Particulars About 
War Damage Insurance Promptly. 


You can do this by seating Sate 4 omy 


of a pamphlet entitled ho Pays The 
Loss If My Home Is Damaged or Destroyed 
By Enem Attack?" being distributed 
through the Dev + Office, 
116 John Street, New York. City. Write 
direct for a supply. 

The Business Development Office also has 
other items to help you fell the story of 
War Damage Insurance. If you have not 
seen them, ask for a sample set when 
writing. 


The SPRINGFIELD GROUP 


OF FIRE INSURANCE COMPANIES 


WH. 8 CRUTTINOIN, President 





SPRINGFIELD, MASS. 
+ SPRINGFIELD, MASS. 
SPRINGFIELD. MASS. 


SPRINGHIFLID FIRF & MARINE INSURANCE CO. 

CONSTITUTION DEPARTMENT 

SENTINEL FIRF INSURANCE COMPANY 
DETROIT, MICH 

SPRINGFIELD, MASS. 


MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY 


LIABILITY RATES 


HE National Bureau of Casualty 

and Surety Underwriters just an- 
nounced revision of rates for Manu- 
facturers’ and Contractors’ Bodily 
Injury and Property Damage Lia- 
bility insurance effective immedi- 
ately. 

This action constitutes a complete 
revision of the bodily injury rates 
for the states of New York and 
Louisiana, resulting in reductions in 
the average premium levels. In New 
York City the rates were either re- 
duced or left unchanged for the 
majority of individual classifica- 
tions; the rates for the remaining 
classifications were increased. The 
over-all result was a slight increase 
in the average premium level. For 
the rest of the country, with few 
exceptions, the bodily injury rates 
were reduced up to 50% for those 
classifications that are subject to 
minimum rates. 

Rates for property damage in- 
surance were revised countrywide. 
The revision resulted in an over-all 
reduction, approximately 50% of the 
rates for all Manufacturers’ and 
Contractors’ classifications being re- 
duced as compared to increases for 
approximately 10% of all classifi- 
cations. The balance was left un- 
changed. 

A number of changes clarifying 
the scope of certain classifications 
and, in other cases, simplifying the 





SALVAGE 


Fire Losses reduced thru low 
cost Repairing. Get our written 


estimate before vou Settle! 





65 Ft. Linen and Lace Banquet 
cloth, st repatred. 


ture hing, Re- 
woven, +, frogs Dresses , Regardless of how 
badly damaged. 

Recommended by Nat'l. Museums, Press, 
Fire Co.’s., and Adjusters everywhere. 


LA MERS STUDIO 


42 Cost 34th St., New York 
(26th Year) Tel. Lex. 2-3574 




















classification and coding of risks, 
accompanied the rate revision. Sig- 
nificant in this respect is the adop- 
tion of single classifications to de- 
scribe the operations of radio 
broadcasting, real estate agents and 
telephone and telegraph companies. 
A new classification was also 
adopted for iron or steel erection 
on military reservations. 


BOOK REVIEW 


E NOW have the second edi- 

tion of “Hurricanes” published 
by the Princeton University Press, 
Princeton, N. J. This is a book for 
the person who wants, in popular 
form, all of the essential facts and 
theories regarding the tropical cy- 
clones, and all the known history 
that is worth mentioning of the hur- 
ricanes of the West Indies, the 
United States and adjacent waters 
of the Atlantic Ocean, the Gulf of 
Mexico and the Caribbean Sea. It 
has been so arranged that when the 
reader has found what he wishes to 
know about the nature of the tropi- 
cal cyclone, he may obtain from the 
historical section an account, or at 
least a reference to the occurrence, 
of every hurricane known to have 
visited the locality in which he may 
be interested. 

The book contains records of 978 
tropical storms covering four and 
one-half centuries. The author, Ivan 
Ray Tannehill, Chief of the Marine 
Division, United States Weather 
Bureau, has had access to notes, 
manuscripts and publications of a 
host of students of the tropical cy- 
clones, chiefly in the library of the 
Weather Bureau which contains 
more than 50,000 volumes on me- 
teorology and closely related sub- 
jects. 

Once in three years, on an 
average, a really great hurricane dev- 
astates some section of our country. 
The four years since the first edi- 
tion of “Hurricanes” was not an 
exeeption. The New England hurri- 
cane of 1938 caused greater eco- 
nomic loss than any other single 
storm in the world’s history. A 
bird’s-eye view of this great storm, 
in text, maps, track chart, and com- 
parison with other historic storms 
of New England, is a part of the 
new text. 

The list price of the book is $3.50. 
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““Unforeseen events...need not change and shape the course of man’s affairs” 





HUMPTY DUMPTY...1942 


Humpty Dumpty... 1942 version ... is lost time. 
Time needlessly lost from production of war materials. 

All the king’s horses and all the king's men can’t 
recall it. And there is no calculating what its loss may 
mean. 

But there is a way of preventing industrial acci- 
dents that stop production, endanger life and sabo- 
tage machinery. 

That way is Safety Engineering. 

Over the years The Maryland has accumulated a 
great fund of knowledge in safety engineering and 
accident prevention . . . an ability to foresee and fore- 


stall trouble for policyholders in a thousand varied 
forms. 

Today, throughout the entire United States, spe- 
cially trained Maryland safety engineers . . . and boiler 
inspectors . . . are working to prevent accidents that 
give aid to the enemy. Maryland Casualty Company, 
Baltimore. 





Advertisements like this make easier the selling job of 
Maryland agents and brokers. Maryland advertising ap- 
pears regularly in... 

TIME « FORTUNE « NEWSWEEK 
U.S. NEWS e BUSINESS WEEK 











THE MARYLAND 
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Practically every form of Casualty Insurance and Surety Bond, for business, industry and the home, through 10,000 agents and brokers. 
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“American Re.” 

















Casualty 


There is an extra measure of safety in the solid financial strength of 


This organization, its experience and its resources are at the disposal of 
insurance companies seeking re-insurance facilities. 











“Re-insurance 


Fidelity 


eAMERICAN 
RE-INSURANCE COMPANY 


99 John Street 


New York, N. Y. 


Financial Statement as of December 31, 1941 


ASSETS 


U. S. Gov- 
ernment $8,108,453.14 
Municipal. 797,446.25 
All Other. 816,834.38 
Stocks 


(Valuations on N. Y. In- 
surance Dept. Basis)... 

Cash (In Banks and Office) 

Mortgage Loans (N. 
City Real Estate) 

Premiums Not Over 90 
Days Due 

Accrued Interest 

Reinsurance Recoverable, 


$9,722,733.77 


3,675,015.67 


$13,397,749.44 
2,130,958.52 


183,265.99 


373,279.03 
49,100.91 


16,159.77 


Total Admitted Assets $16,150,513.66 


LIABILITIES 


Workmen’s Compensation, 
Liability (Legal) and 
Other Loss Reserves .. 

Unearned Premium Re- 


$4,824,318.79 


2,157,468.45 
Commissions Payable .... 127,975.24 


Reserve for Taxes, Rein- 
oe. 1,355,717.68 


Reserve for Premium on 
Bonds Owned 250,000.00 


Voluntary Contingency 
Reserve 500,000.00 


Capital Stock 2,000,000.00 
Surplus 4,935,033.50 


Total Liabilities , $16,150,513.66 


N. B. Securities carried at $354,812.50 in the above statement are deposited as required 


by law. 


On basis of December 31, 1941 Market Quotations for all Bonds and Stocks owned, the 
Company’s Total Admitted Assets and Surplus would be decreased $113,658.19. 
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Cherchez la Femme! 


Agents whose sales ranks are thinned by 


ba, men entering service should train women 


to sell and maintain business volume 


HE war again has brought 
women into many lines of ac- 


tivity which in ordinary times 
would be the exclusive province of 
men. We hear and read constantly 
of women in defense industries, but 
actually there are few businesses to- 
day in which the weaker sex isn’t 
rolling up her collective sleeves and 
stepping in to do a man’s job. 

The insurance business is no ex- 
ception. More and more, agencies 
are being run by women. And as 
the younger men, of military age, 
are going into the service, important 
work both in the home offices and in 
the agency offices is being taken over 
by the girls who used to do the typ- 
ing and filing and policy writing. 


Women for Selling 


Necessity may uncover an un- 
recognized value. It may turn out 
that the hand that rocks the cradle 
can rule more than one business. 

In the face of war conditions, 
the agent is losing time who doesn’t 
undertake to develop one or more 
women for selling. Some agents 
have been compelled to turn their 
business over to their wives or other 
women in their offices when called 
to the service. In many other offices 
younger men, either established 
salesmen or well along in the de- 
velopment stage, have enlisted or 
been drafted. The result is a falling 
off in business volume. Selling per- 
sonnel must be at least maintained, 
and ought to be expanded if business 
volume is to move forward. 


Special Lines 


In many lines trained women 
might be expected to do even a 
better selling job than men—for 
example, accident, burglary, resi- 
dence liability, automobile, possibly 
fidelity bonds and fiduciary bonds. 
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Certainly, where personal solicita- 
tion of an individual buyer is in- 
volved, the woman is at least at no 
disadvantage. 

Personal accident insurance prob- 
ably affords the best sales opportu- 
nity for women. The great number 
of accidents which occur in the 
home make women conscious of the 
need of that protection. Buyers of 
accident insurance, too, if pressed, 
will almost invariably tell you that 
the wife urged it. Like life insur- 
ance, it affords a protection that 
women want. So, by nature, most 
women are “sold” on accident cover- 
age and thereby better equipped to 
sell it. 


Persistence Wins 


Women, too, are more persistent 
and methodical than men—dqualities 
which are essential to the building 
of a good line of accident business. 
Further, they unquestionably will 
make a more determined effort to 
develop sales where the individual 
premium and commission are rela- 
tively small, a factor which, in spite 
of the high renewal record and the 
value as a leader for other lines, 
discourages some agents from sell- 
ing accident insurance. 

Another feature that will appeal 
to women is the fact that this type 
of selling presents an opportunity to 
safeguard her own future by pro- 
viding an income that she can con- 
tinue to enjoy for years to come, 
in a business of high standing. 

The trend even before war came 
was toward more women in insur- 
ance selling. Pearl Harbor has 
greatly accelerated it. If you are on 
your toes, you will adopt this means 
of getting your continuing share of 
business. Find or develop women 
who can sell. It will be sound busi- 
ness insurance for you.—The Mary- 
lander. 








To the Ladies! 


Have you found that women are 
earning more money these days—as 
breadwinners, as vital cogs in today’s 
stepped-up industrial machine? 


* * 


Women’s incomes need protection now 


4 more than ever before. And there’s no 


company better equipped than North 
American to take care of them— 


* * 


Our Women’s Policies Department 
was established in 1918. This Depart- 
ment, managed by a woman who knows 
what kind of protection women need, 
has steadily grown; this year, about a 
third of North American’s vast army 
of Industrial and Commercial Policy- 
holders are women. 


* #* 


We feel that our Income Protection 
Series for women is tops. More im- 
portant than that, the Working Wo- 
men of America (Housewives, too! ) 
agree with us. The agents who sold 
those policies built wisely; renewal 
commissions add up in 24 years. 


* #* 


Women’s Disability Insurance is due 
for even greater advances, starting 
right now. North American’s broad 
coverage Women’s Policies include 
Hospitalization and sell for as little as 
$2.00 a month—with healthy renewal 
commissions. Want in? 


** * 


Mail the coupon for details on a field 
that may be new to you—but profit- 
able, take the word of North Ameri- 
can’s 3,000 agents who are protecting 
women’s incomes. Better do it today. 


North American Accident 
Insurance Company, 


209 So. LaSalle Street, Chicago 


Elizabeth Lindstrom, Manager 
Women’s Policies Department. 


Send me details about Income Protection 
for Women. No obligation. 
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STRAWS IN THE WIND 
by W. C. DANFORTH 


Tips TO KEEP INCOME AHEAD OF 

OUTGO. 

For their protection and yours 

1. When renewing liability policies, 
suggest higher limits. The courts 
are handing down higher verdicts 
than they have in recent years. 
Some of your policyholders may 
now have inadequate protection. 
Better review your liability pol- 
icyholders as well as renewals. 
Their financial position may have 
changed too. 

2. Real Estate and Personal Effects 
have increased in value. Every 
fire policy on your books, build- 
ings, dwellings, and contents 
should be reviewed and increased. 

3. Make sure that your automobile 
policyholders have fire and theft 
coverage, at least, if not Compre- 
hensive, even if they are not using 
their cars. 

4. Suggest additional protection to 
your home owners, especially 
those not yet affected by war ex- 
clusions : 

Residence Plate Glass 
Residence Boiler coverages. 

5. The shortage of building mater- 
ials for repair or rebuilding, 
would increase the length of time 
normally allowed for repair fol- 
lowing damage by fire or wind- 
storm. It also increased the need 
for Rental Value or additional 
living expense coverage. Call this 
coverage to the attention of your 
fire policyholders again. 

6. With living costs rapidly catching 
up with income there is less mar- 
gin left in the family budget for 
accident. But room can be made 
in the budget for Personal Acci- 
dent and Hospitalization coverage 
for all members of the family if 
you try to put it there. 

7. You may lose automobile liability 
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“SELLING TIPS 


from lhe HOME OFFICE 


premiums as cars are put up. But 
you should gain Residence Lia- 
bility premiums. Your automo- 
bile liability policyholders know 
their responsibility under the law 
on the highway. You should call 
their attention to their responsi- 
bility under the law for accidents 
in or around the home. If they 
are planning to use bicycles as a 
substitute, you might call their 
attention to the fact that their 
liability for personal injury 
caused by the bicycle can be in- 
cluded in the Residence Liability 
contract. Riding a bicycle may be 
something you never forget once 
you have learned—but it may not 
be easy to learn. The same is true 
of a lesson in legal liability — 
The Employers’ Pioneer. 


kk 
THREE REASONS 


\7 IS said that there are only three reasons 
why men fail to sell insurance: 

(1) They are not telling the story of in- 
surance. 

(2) They are not telling it simply and 
frequently. 

(3) They are not telling it to the right 
people. 


x *k * 
UPS AND DOWNS... . 


N AGENT remarked recently 

that for many years he had been 
a close observer of the various statis- 
tical barometers of business condi- 
tions in the United States—the rise 
and fall of car loadings, pig iron 
production, electric power output 
and other temperamental guides to 
the general economic health of the 
nation. 

“T tried to chart some co-relation 
between these factors and the peaks 
and valleys in my own business,” he 
said, “but I couldn’t find the slight- 
est connection. 















“When general business appeared 
on the upgrade, I might have a tem- 
porary relapse, and vice-versa. | 
soon awakened to the fact that the 
only really accurate barometer to the 
health of my premium volume was 
the amount of energy and enterprise 
[ put into my daily work. 

“While, in the broad view, the in- 
surance business is tied in with the 
basic economic currents of the 
country as a whole, I have found 
that the really controlling factor in 
my insurance business—my own in- 
dividual exertion—outweighs all 
others.” 

Every agent has found this to be 
true. In good times and bad, indi- 
vidual initiative is still the force that 
builds business —The Marylander. 
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SUSCEPTIBLE TO SERVICE 


T PRESENT, clients and pros- 

pects alike are mighty  sus- 
ceptible to suggestions for every sort 
of protection. With the increased 
risks caused by the war speed-up— 
with priorities making replacement 
of machines and materials out of the 
question—and with the knowledge 
that a fire loss now would be a 
real catastrophe—they’re anxious to 
make the most of every service we 
can render. 

Offering an unsolicited inspection 
service to every client, with an eye 
to present-day risks, is, in itself, one 
of the finest ways of promoting pub- 
lic relations that our job has to 
present. And it may be decidedly 
profitable. For there’s no better op- 
portunity to discuss allied coverages, 
expiration dates of present policies, 
and plans for further protection. By 
proving we’re alert to ways and 
means of offering real help, we'll 
keep clients alert—to us!—The Bul- 
letin. 
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GOOD SALESMEN HAVE 
MORE TURNDOWNS 


u@OME of the greatest baseball 

players are those who make the 
most frequent errors,” says Phil 
Branif. 


“The reason is obvious—they’re 
in every play—they don’t stand there 
and say, ‘I can’t get that one’-—they 
dive and make a try at it. Some- 
time they knock it down and some- 
body else gets credit for an assist. 
Sometimes they get charged with an 
error for knocking down a ball that 
would have been a hit if they hadn’t 
possessed the stuff it takes to make 
a fellow a great ball player—the 
thing called effort. 


“Salesmanship is like that. A good 
salesman will get more turndowns 
than a poor salesman. He fields the 
hard ones. He gets some of them 
and he misses some. But he sees 
more people. He really enjoys the 
thrill of trying to pull in a hard one. 
He knows that he can haul in the 
easy ones. And he knows that there 
is a chance to land a hard one. And 
even if he doesn’t land it, he can 
soften it up so the next fellow along 
can land it. He also knows, if he’s 
a smart salesman, that many a sale 
was softened up by the salesman 
who called just ahead of him.” 
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BUILDING VOLUME 


ONSTRUCTION costs have 

risen steadily since August 
1940, until they now stand at al- 
most 20% higher than the 1935-39 
average, according to figures re- 
leased by the Federal Home Loan 
Bank Board. During this period, 
labor costs have risen 24% and 
building materials costs have in- 
creased by 17%. 


All through 1941 building costs 
mounted steadily month by month, 
until the standard six-room house 
built in January 1941 could not be 
duplicated in January 1942, for less 
than a ten per cent increase in cost. 
Obviously, this means that insurance 
protection, particularly fire and ex- 
tended coverage protection against 
loss or damage, must be brought into 
line with 1942 values—The Em- 
ployers’ Pioneer. 
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FUTURE POSSIBILITIES 


OW is the time to place more 
and more accident insurance 
among your clients and to increase 
that clientele by seeking new pros- 
pects. There is a possibility that in 
the post-war period we may face 
hard times and though the readjust- 
ment period may be short, it will be 
a period of low earnings, unem- 
ployment, and a time when our high 
national income will fall. 
Accident and health insurance is 
a line which suffers less turnover 
in bad times than most other lines 
of insurance. These other lines must 
decrease because many of them are 
primarily protection for business.— 
U.S.F. & G. Bulletin 


x * * 
MORE BASKETS 


HE agent who tends to concen- 

trate his production on a limited 
number of lines—carrying, so to 
speak, his eggs in one basket—is 
likely to be more embarrassed by 
unexpected developments which 
may restrict the market for any one 
line, than the producer who has 
built up a well-rounded selection of 
business. 

Every agent of long experience 
has learned the wisdom of building 
up a solid foundation of business in 
the smaller miscellaneous casualty 
and surety lines. These lines gen- 
erally are profitable to the agency 
and company alike, and constitute a 
solid backlog of security for sound 
agency development.—The Mary- 
lander. 
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TODAY'S BEST MARKETS 


[* HAS become increasingly ap- 
parent that the farmer is today 
one of the Nation’s best customers. 
The reason for this is that farm in- 
come and farm buying power are at 
a 20-year high. 

Today the farmer stands on the 
threshold of a profitable 1942. His 
income is good and will be good for 
several years. His business won't 
be restricted by priorities or exces- 
sive regulation. Anything he can 
grow he can sell and his only limita- 
tion is his ability to work his land.— 
B. M. A. Bulletin. 


BICYCLES 


S BICYCLE riding becomes 

more prevalent among the gen- 
eral public, for pleasure or for riding 
to and from places of employment, 
the personal accident hazard becomes 
of importance and suggests the pos- 
sibilities of building up a larger 
volume in this line. 

Many prospects who venture on 
bicycles as a daily means of trans- 
portation can readily be made to 
understand the wisdom of protecting 
themselves with accident coverage. 
Broken arms and legs are common 
among bicyclists, and more serious 
injuries are by no means infrequent. 

Where children ride, accidents are 
of even more frequency than among 
adults. Responsible parents will be 
quick to protect themselves by the 
coverage given under the Students’ 
Accident Policy which may be writ- 
ten for children above the age of five 
for a small annual premium.—The 
Marylander. 
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32,000,000 POTENTIAL 
DEATHS 


ODAY insurance agents, more 

than any other business men, 
must assume additional responsibili- 
ties. We get about, talk with many 
people and so are given the oppor- 
tunity to help mold the opinions and 
influence the actions of our com- 
munities. 


Our duty in the past has been to 
insure our clients against loss 
through property damage and sick- 
ness, accident or death. Now, with 
our democratic world involved in a 
supreme struggle for existence, our 
service must be expanded to include 
conservation as well as protection; 
conservation of man-power as well 
as materials. 


In addition to teaching fire and 
accident prevention, we must take a 
larger part in organizing an efficient 
movement against automobile acci- 
dents. There exists the danger that 
while our Government is spending 
hundreds of millions of dollars to 
insure against air raids, the ever- 
present threat of the thirty-two mil- 
lion potential deaths running about 
on four wheels may be forgotten.— 


U.S. F. & G. Bulletin. 
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builds ME up.... | 
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Because ... The human, friendly spirit of issu 
the CENTRAL SURETY organization so effec- per 
tively translates cold figures into benefits for quir 
all concerned. | arid 
Because . . . CENTRAL does no direct selling. ; 


Because . . . CENTRAL understands com- 
pletely the varying needs of the insured .. . and 
meets them. 
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Because . .. The progress and stability of in 
CENTRAL SURETY creates a gratifying back- § é, 

ground of prestige for ME... as an agent... d: 

le 

These are a few of the reasons why | represent Central Surety” ‘ 
CENTRAL SURETY AND INSURANCE ©RPORATION | 
HOME OFFICE KANSAS CITY, MISSOURI | 4 

R. E. McGINNIS, President ? 





SAN FRANCISCO ° CHICAGO ° NEW YORK y FO 








CARGO INSURANCE 


“Motor Carrier Act,” now Part 
II of the Interstate Commerce Act, 
regulating the transportation of pas- 
sengers and property by motor car- 
riers engaged in interstate or foreign 
commerce. Section 215 thereof, 
which relates to “security for the 
protection of the public” provides 
that, 
“... The Commission may, in its 
discretion and under such rules 
and regulations as it shall pre- 
scribe, require any such common 
carrier to file a surety bond, poli- 
cies of insurance, ... in a sum to 
be determined by the Commission, 
to be conditioned upon such car- 
rier making compensation to ship- 
pers and/or consignees for all 
property belonging to shippers 
and/or consignees, and coming 
into the possession of such carrier 
in connection with its transporta- 
tion service .. .” 


I 1935, Congress enacted the 


Required Policy Endorsement 


By virtue of the authority con- 
ferred upon it by Section 215, the 
Interstate Commerce Commission 
issued a regulation to the effect that 
cargo insurance policies offered by 
common carriers as the security re- 
quired by Section 215 must contain 
a rider or endorsement, form B.M.C. 
32, providing : 

“. .. The company hereby agrees 

to pay . . . any shipper or con- 

signee for all loss or damage to 
all property belonging to such 
shipper or consignee, and coming 
into the possession of the insured 
in connection with its transporta- 
tion service, for which loss or 
damage the insured may be held 

legally liable. . 

Within the limits of liability 
hereinafter provided it is further 
understood and agreed that no 
condition, provision, stipulation or 
limitation contained in the policy, 
or any other endorsement thereon 
or violation thereof, or of this en- 
dorsement by the insured, shall 
affect in any way the right of any 
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Direct Liability of Insurers Under the 


Interstate Commerce Act 


shipper or consignee or relieve the 
Company from liability for the 
payment of any claim for which 
the insured may be held legally 
liable to compensate shippers or 
consignees. . . .” 


Direct Action Against Insurer Held 
Proper 


Since the enactment of the above 
section, the question of the liability 
of insurance companies on policies 
containing such endorsements has 
been before the courts on several 
occasions. Although under the en- 
dorsement it would appear that the 
legal liability of the insured must 
first be established by the shipper or 
consignee before recourse may be 
had to the insurance moneys, never- 
theless, the courts have allowed di- 
rect action against the insurance 
company. 

In Huddleston vs. The Manhattan 
F. & M. Ins. Co., 148 S.W. (2d) 
74, the shippers, the owners of some 
raw wool, had the same transported 
by motor carrier. The wool, after it 
had been loaded on the truck, was 
covered improperly and became wet 
from rain while it was in the car- 
rier’s custody. The shipper, in its 
action against the insurance com- 
pany, sought to recover the damages 
sustained by reason of the alleged 
negligence of the carrier. The com- 
pany which had issued the motor 
carrier’s policy had included thereon 
the endorsement required by Sec- 
tion 215. The shipper did not sue 
nor seek to obtain a judgment 
against the motor carrier prior to 
commencing the action against the 
insurance company which defended 
on the ground that under the terms 
of the policy it would be liable only 
after the shipper had obtained a 
judgment against the motor carrier. 
In short, it was urged that the in- 
surance company’s liability would 





By WILLIAM J. KROSSNER, 
New York, N. Y. 
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only fall in after the “legal liability” 
of the motor carrier for the alleged 
damage had been established. 


Shipper's Contention Upheld 


Evidence was produced on behalf 
of the shipper that the tarpaulin cov- 
ering used by the motor carrier was 
inadequate, too small, had holes in 
it and was not the proper covering to 
use in order to keep the wool from 
getting wet from rain while in tran- 
sit. The negligence of the carrier 
having been established, judgment 
was awarded to the shipper against 
the insurance company in the court 
below, and the insurance company 
appealed. 

The Kansas City Court of Appeal, 
affirming the judgment for the ship- 
per, distinguished the cases cited on 
behalf of the insurance company and 
adopted the shipper’s contention that 
the policy under consideration was, 
in fact, a contract for the benefit of 
a third party, the owner of the cargo 
transported by the motor carrier. In 
support of this position, the court 
cited Sorenson vs. Boston Insurance 
Company, 20 F. (2d) 640; Carolina 
Transportation & Distributing Com- 
pany vs. American Alliance Ins. Co., 
200 S.E. 411; and William Atkin 
Co. vs. National Liberty Ins. Co., 
5 N.Y.S. (2d) 863. With the ex- 
ception of the latter case, the cases 
cited did not involve the Motor Car- 
rier Act. 


Interpretation of Legal Liability 
Coverage 


In the Sorenson case, an insur- 
ance company issued its policy of 
insurance to a common carrier but 

(Continued on next page) 


57 








SE a 


= 


~* 


Cargo Insurance—Continued 
endeavored to avoid double insur- 
ance by providing that the carrier 
should have the benefit of any spe- 
cific insurance procured by the ship- 
per and that in such instance, 

“... the insurance hereunder shall 
be limited to the property rights 
of the assured therein and to the 
earned freight and advanced 
charges due the assured . . . and 
the legal liability of said assured 
for the loss or of damage to such 
merchandise should any such lia- 
bility exist... .” 

A cargo of coffee was lost as the 
result of the sinking of a lighter 
transferring it from ship to ware- 
house, and the owner of the coffee, 
which had procured specific insur- 
ance, made claim against the carrier’s 


insurance company on the ground 
that the lighter was unseaworthy and 
that the carrier (now a bankrupt) 
was legally liable for the loss. A suit 
was commenced and _ successfully 
maintained directly against the car- 
rier’s insurance company. The court 
in the course of its opinion said: 
“The policy, however, is not one 
of mere indemnity against loss, but 
covers the legal liability of the as- 
sured (see 36 C.J. 1096), and is 
for the benefit of owners of cargo 
as well as of the carrier. Under 
such circumstances, we do not 
think that the bankruptcy of the 
carrier can defeat the recovery 
under the policy, but that under 
the clause covering the carrier’s 
legal liability, the owners of cargo 
may recover for loss which they 
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have sustained, and for which the 

carrier is liable.” 

It should be noted, however, that 
in this case, the issue of the right to 
maintain a direct action against the 
insurance company was not litigated 
and apparently was assumed to exist 
by the court and the parties. 


Cargo Coverage Before Motor 
Carrier Act 


The Carolina Transportation case, 
cited above, involved a policy cover- 
ing motor freight shipments, but 
arose prior to the enactment of the 
Motor Carrier Act. In this instance, 
a truck carrying a carload of rugs 
was involved in a highway accident. 
The chauffeur received personal in- 
juries which required him to leave 
the truck to secure medical attention 
and, in his absence and in the ab- 
sence of any guard, the cargo was 
stolen. By appropriate language, the 
policy covered the legal liability of 
the motor carrier which defaulted 
when suit was commenced against 
it and the cargo insurance company. 
The insurance company had the suit 
dismissed as against it on a technical 
ground and not on the merits. There- 
after, a subsequent suit was com- 
menced against the insurance com- 
pany and a judgment was awarded 
to the shipper. In construing the 
policy, the Appellate Court relied on 
the Sorenson case, and said: 

“It seems to be settled law that 
anyone for whose benefit an in- 
surance policy is issued, covering 
the legal liability of the insured, 
may maintain an action directly 
against the insurer for any loss 
suffered.” 


Endorsement Held Absolute Promise 
to Pay 


In the Atkin case, the New York 
court was not confronted with the 
same situation as was the court in 
the Huddleston case. In the Atkin 
case, the legal liability of the motor 
carrier had been established by a 
judgment obtained against it. This 
judgment remained unpaid. There- 
upon, suit was brought against the 
insurance company under its en- 
dorsement required by the Motor 
Carrier Act. The defense set up 
was non-compliance with a New 
York statute which requires that a 
copy of the judgment against the 
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the assured (the motor carrier in this ITS ’ 
instance) be served upon the insur- O G d , 
that ance company at least thirty days fn uar * 
t to prior to the commencement of an 
the action against it. It was under these 
ited circumstances that the court, in 
Xist granting summary judgment to the 





shipper, said : 

“This endorsement, by its terms, 
r is an unconditional and absolute 
promise to pay any loss or dam- 
age, pursuant to section 215, 


ase, Motor Carrier Act of 1935, and 
er- the provisions of this endorsement 
but are controlling, even to the exclu- 
the sion of section 109, Insurance Law 
Ice, of New York.” 
ugs 
nt, Other New York Decisions 

in- 
Ave Since the decision in the Atkin 
ion case, the New York courts have had 
ab- other occasions to consider the ques- 
he tion. In Mickey Finn Clothes, Inc. frees 

e vs. Yale Transport Corporation, 175 . : 

of Misc. 242, 23 N.Y.S. (2d) 84, suit ee ee 
ed was brought by the shipper against ATTACK ON WAKE ISLAND BY U. S. NAVAL FORCES— 
ast the carrier and the insurance com- February 24, 1942. Main battery of a U. S. cruiser bombarding 
ay. pany by reason of the loss of a ship- Japanese forces at Wake Island while anti-aircraft crews stand by. 

; - ; 
os em ees fo leg > sunt, OUR NAVY IS DOING ITS PART—convoying the vital cargoes of 
re- “Stnder the teen of the ontintes. planes, tanks, guns, ammunition and food which are going to win this war 
m- ment, the defendant, Switzerland - win it on the enemy's own soil! 
m- 
ed pc war ak an aiuan YOU CAN DO YOUR PART—by seeing that the flow of war goods 
he reason of provisions contained in i YOuf community ts protected—by watching the changing requirements of 
on the policy and also provided for Yur Assured, recommending the coverages best adapted to your clients’ present 
compensation within specified and future insurance needs. Your wartime watchfulness is essential. 

at limits by the Swi 
n- ce Aang ag penne WE ARE DOING OUR PART—as one of America’s leading insurers 
ng or consignees for losses caused by Of ships and cargoes. We also prepare Inland Marine Floaters for war industry, 
d, the Yale Transport Corporation as well as for commercial and personal requirements. Our nearest office will 
ly in connection with its transporta- be glad to render complete specialized service. 
ss tion service.” 


With respect to a direct right of 
action against the insurance com- 
se pany, the court said: 

“Under the endorsement attached 
to the policy, a direct right of ac- 





rk tion is given to the shipper against 

he the insurance company. I. 116 JOHN STREET -NEw YORK 

in Zucker’s Sons Inc Vv Automobile CHICAGO - New ORLEANS - SAN FRANCISCO - SEATTLE 
’ oy Ve 
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is The case of I. Zucker’s Sons, 





_ 


Inc. vs. Automobile Insurance Co. 
of Hartford, Conn. is reported at 23 
N. Y. S. (2d) 83. In this case, an 
action was brought by the shipper 
directly against the insurance com- 
pany without the shipper either ob- 
taining a prior judgment against the 
motor carrier or joining the motor 
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carrier in the action against the in- 
surance company. The situation is 
the same as that which confronted 
the court in the Huddleston case. 
However, in the Zucker case, the 
New York Appellate Court went 
beyond the rule of the Huddleston 
case and did not even require a trial 
of the issue of the legal liability of 


the motor carrier, and directed sum- 
mary judgment for the shipper on 
affidavits. 


Insurer Held Liable to Initial Carrier 


The New York courts have had 
other occasions to pass upon this 
(Continued on next page) 
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Cargo Insurance—Continued 

question. A sharply litigated case 
and one in which the facts are out 
of the ordinary for this type of case 
is that of W. T. Cowan, Inc. vs. 
U. S. Fire Insurance Company of 
New York, commenced in the New 
York City Court. In this case, the 
shipper delivered merchandise to an 
interstate motor carrier. The inter- 
state motor carrier, in turn, delivered 
the merchandise to a connecting 
motor carrier for local delivery at 
the destination of the shipment. 
While the merchandise was in the 
hands of the connecting motor car- 


rier, it was lost. Thereafter, the 
shipper commenced an action against 
the interstate motor carrier, which 
paid the claim of the shipper. The 
interstate motor carrier thereupon 
sued the connecting motor car- 
rier which defaulted, with the result 
that a judgment was entered against 
it. This judgment remained unpaid 
and the interstate motor carrier 
thereupon commenced an_ action 
against the insurance company which 
had filed notice with the Interstate 
Commerce Commission that it had 
issued a cargo policy and endorse- 
ment form B.M.C. 32 covering the 







































Edward 


AUTOMOBILE - CASUALTY --FIRE - 





Dallas 
Newark 


Chicago 


Indianapolis 





Denver 


TRINITY UNIVERSAL 


INSURANCE COMPANY 


Harrison, 
INLAND MARINE 


Philadelphia Los 


President 
- COMPENSATION - BONDS 


Columbus 
Seattle 











Angeles 





Birmingham 








connecting motor carrier. After 
trial, judgment was entered in favor 
of the interstate motor carrier 
against the insurance company and 
while an appeal was pending this 
judgment was satisfied. 


Effect of Default Judgment 


The danger of permitting a judg- 
ment against the motor carrier to go 
by default is illustrated not only by 
the effect given to such judgment by 
the New York cases but also by the 
court in the Carolina Transportation 
case. With the legal liability of the 
motor carrier established by such 
judgment, the only question which 
remains to be litigated in an action 
against the insurance company is the 
amount due for the lost shipment. 
In this respect the Supreme Court 
of North Carolina in the Carolina 
Transportation case, said: 

“Under a policy covering the 
legal liability of a carrier, in an 
action by the owner of the cargo 
for the loss thereof against the 
carrier of which the insurer had 
notice and an opportunity to de- 
fend, a judgment secured by the 
owner of the cargo against the 
carrier is conclusive as to the in- 
surer. Ins. Co. v. Ry. Co., 291 
Fed. 358. 

... and the said insurance 
company, having been a party to 
the original action in which judg- 
ment by default was rendered 
against the insured transportation 
and distributing company, and 
having elected not to defend the 
action against the insured but to 
content itself with procuring a 
dismissal of the action as to it, 
cannot now set up independent 
defenses, such as negligence on the 
part of the insured in failing to 
protect the cargo after the wreck 
of the truck, as the only question 
open for determination was the 
amount of the indebtedness of the 
insured to the plaintiff, the owner 
of the lost cargo, for whose pro- 
tection the policy in suit was is- 
sued. R. R. v. Lassiter & Co., 208 
N. C. 209.” 

From the foregoing cases it may 
be seen that the courts have adopted 
a very realistic attitude and are dis- 
posed to give a liberal interpretation 
to the insurance policy so that it is 
“security for the protection of the 
public.” 
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RECENT DEVELOPMENTS 


American Motorists: M. B. Weber has 
been promoted from third vice president 
to second vice president, according to an- 
nouncement by James S. Kemper, presi- 
dent of the corporation. Mr. Weber 
joined the company in 1925 and in 1927 
was appointed head of the Compensation 
Underwriting Department. In November, 
1941 he was appointed assistant to H. G. 
Kemper, executive vice president. 


x & 8 


Coal Operators Casualty: Major W. 
John Stiteler, Jr., president of this com- 
pany, has finished training at the U. S. 
Army Air Depot, Middletown, Pennsyl- 
vania, and has been appointed Command- 
ing Officer at the Houlton Sub-Depot, 
Houlton, Maine. Mr. Stiteler is a veteran 
of World War I and the former Post 
Commander of the American Legion, 
Harrisburg. 
xk kk 


Continental Casualty: This company 
and its affiliates, the Continental Assur- 
ance Company, the Transportation Insur- 
ance Company and the National Casualty 
Company, have opened a service office at 
Dallas, Texas. It will afford complete 
service facilities in all lines written by 
the affiliated Continental companies, 
Robert C. Schetter and Frank L. Harris, 
associate managers, will share joint ex- 
ecutive supervision over all departments. 
They will be assisted by E. E. Smiley, 
superintendent of agents in the liability 
and surety departments, Paul Freer, 
superintendent of the commercial accident 
& health department, A. R. Smith, super- 
intendent of the disability division, fran- 
chise and hospitalization departments, and 
C. B. Albright, supervisor of all lines 
written by the Continental Assurance 
Company. Armand Sommer has been ap- 
pointed manager of the intermediate di- 
vision, a unit of the accident and health 
department. In order to accept the post, 
Mr. Sommer has been granted a 12-month 
leave of absence from the accident and 
health underwriting department. During 
his absence, A. B. Hvale of the under- 
writing department will assume Mr. Som- 
mer’s duties as acting manager. This re- 
alignment was directed by the ambition 
of W. J. Feather, until recently inter- 
mediate division manager, to return to 
production in the field. Mr. Feather re- 
quested and was given territory in Indiana 
as general agent. 


xk*kwk 


Factory Insurance Ass'n: On October 
15, F. D. Ross, formerly assistant man- 
ager, was advanced to the managership 
succeeding the late H. P. Smith who had 
occupied this post since 1926. H. E. 
Adams was designated senior assistant 
manager and W. H. Forristall was named 
an assistant manager. 
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IN THE FIELD 


Fireman's Fund: Early in October, Don- 
ald G. Munsie was appointed special 
agent for the Eastern Pennsylvania field 
to succeed Clemens A. Fortman who was 
transferred to the New Jersey field. 
Mr. Munsie previously was associated 
with the Royal-Liverpool group of com- 
panies. 
xk & 


Firemen's of Newark: Arch Blicken- 
staff, who previously had been special 
agent in the Kansas territory, now is state 
agent in Oklahoma for Firemen’s, Girard 
and Pittsburgh Underwriters. He suc- 
ceeded Don F. Wright, who joined the 
armed services. Dale R. Thomas con- 
tinues as state agent in Oklahoma for 
Concordia, Milwaukee Mechanics and 
National Ben Franklin. 

= & 


Hartford Fire: H. D. Coo, who had 
been associated with the Canadian Un- 
derwriters Association for a number of 
years, now is assistant manager in Canada 
for the Hartford Fire group of insur- 
ance companies. 

: = 2 


Hartford Steam Boiler: A new branch 
office has been established in Los Angeles, 
under F. E. Nutt as manager. Mr. Nutt 
was formerly resident agent at Los An- 
geles. William Preston Heath has been 
appointed chief inspector. Eugene H. 
Hurst has been named manager of the 
company’s Detroit department, succeeding 
the late William H. Kerrigan. 
x 


eeeeiny Insurance Co. of N. A.: 
George C. Link, superintendent of the 
Binghamton, New York, claim division, 
has resigned to accept a commission as 
Lieutenant in the U. S. Army Air Force. 
He has been succeeded by Gordon L. 
Borden. E. J. McCarrigan, office manager 
of the home office claim department, has 
entered the Army, and has been succeeded 
by Norman J. Uber. 


x & & 


Insurance Co. of N. A.: Robert Dunn, 
formerly assistant fire manager, now is 
acting fire manager of the Philadelphia 
Metropolitan Department with Robert 
Sharp and Walter Pelham as assistants. 
These changes were necessitated by the 
leave of absence granted to Fire Manager 
E. S. Page, Jr., who is now a captain in 
the U. S. Army Air Corps. Other North 
America executives who recently entered 
the services are: R. Stockton Rush, who 
was commissioned Lieutenant in Naval 
Air Force Intelligence ; Algernon Roberts, 
who is a First Lieutenant in the Army 
Air Force; P. S. P. Carpenter and Bruce 
Bridgeford, service office managers in 
Orlando and Denver, respectively, who 
were commissioned Lieutenants (j.g.) in 
the Navy. 





London Assurance: Palmer M. Otter- 
son recently was appointed state agent in 
Minnesota and North Dakota for The 
London Assurance and its affiliate, Man- 
hattan Fire & Marine. 


x*«e 


Maryland Casualty: Henry D. Hart 
has been named resident manager of the 
Cincinnati office, following six years as 
resident manager of the Harrisburg office. 
He succeeds Marion S. Moore, who has 
joined the United States Naval Reserves 
with the rank of Lieutenant (j.g.). Mr. 
Hart has been succeeded at Harrisburg 
by Darrell S. Miller as resident manager. 
Mr. Miller had been in charge of casualty 
and surety underwriting in the Harris- 
burg office since 1936. 


xk * 


Millers National: As successor to A. J. 
Landgraf, J. G. Thumley has been named 
state agent for Iowa, Nebraska and South 
Dakota. Mr. Thumley has had five years’ 
training in the company’s home office un- 
derwriting department and prior to his 
current appointment he had held the posi- 
tion of examiner. 


x*wk 


National Fire Group: Early last month 
W. S. Hutzfeldt was appointed general 
agent of the group’s countrywide Binding 
and Service Office in New York City. 
Mr. Hutzfeldt joined the National Group 
in 1926. For the past four years he was 
attached to the Boston Metropolitan and 
Service Office covering New England. 
State agent Charles R. Silhavy has been 
transferred to the Northern New Jersey 
field under state agent P. G. Burleigh at 
Newark. Mr. Silhavy previously had as- 
sisted state agent D. S. Butler in the 
West Virginia field. Cecil C. McGee has 
been appointed state agent in Kansas in 
association with state agent Wilbur L. 
Gardner. Mr. McGee will supervise field 
and production work, while Mr. Gardner 
will now devote his efforts entirely to the 
increasing work of the Kansas Service 
Office. 
x *k 


North British Group: Effective October 
1, 1942, Gilbert L. Scott was named sec- 
retary in addition to his previous position 
as general adjuster in charge of the 
countrywide Loss Department operations 
of the group. Mr. Scott has been associ- 
ated with the organization since 1911 and 
has spent practically all of the intervening 
years in the Loss Department. He has 
prem general adjuster of the group since 
1938. 


(Continued on next page) 
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Recent Developments—Continued 


Pacific National: Raymond Young now 
is special agent for this company in the 
Eastern Pennsylvania territory. Mr. 
Young’s insurance career covers a period 
of about two decades and during recent 
years he had acted as special agent for 
the Donegal & Conoy Mutual in 35 Penn- 
sylvania counties. 
x *k * 

Providence Washington: The inland 
marine loss department of the New York 
City branch of this company is now man- 
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NEW PROSPECTS — 
NEW INCOME 


Record-breaking fur sales create a 
record-breaking list of new prospects 
for Fur Floater insurance! Our new 
pamphlet is available at your request 
to bring you record-breaking results! 





90 John Street, New York 








$2 


aged by John W. Osterlind. Mr. Oster- 
lind for the past eight years had been 
associated with Jones & Whitlock as 
assistant loss manager, handling fire, au- 
tomobile and inland marine losses. 


= & & 


Royal Exchange: Effective November 1, 
Roy E. Williams resigned as superintend- 
ent of the home office loss department. 
Horace M. Johnson now is special agent 
for the Provident Fire in North Carolina 
and Virginia and also for the State As- 
surance in North Carolina. Mr. Johnson 
has had both agency and company ex- 
perience. 


xx*e* 


Security Group: Effective October 1, 
Horace W. Cobb was named state agent 
in Northern Illinois, succeeding Robert 
E. Croke, who was advanced to manager- 
ship of the group’s service office at De- 
troit. Mr. Cobb for the past 13 years 
had been associated with the Hartford 
Fire Insurance Company. 


xx** 


Standard Accident: Vincent W. Gal- 
lagher, resident vice president in charge 
of the bonding department at the New 
York Branch Office, has received a com- 
mission as Lieutenant (s.g.), in the Navy 
and has been assigned to the Insurance 
Division of the Maritime Commission, 
Washington, D. C. He reported for duty 
on October 15. 


xk 


Sun Insurance Office: This organiza- 
tion has appointed David F. Mackenzie 
as associate special agent to supervise 
business in the Western Pennsylvania 
field. Mr. Mackenzie was assigned to this 
field on October 1, as William H. Zach- 
man, special agent, is in the Armed Serv- 
ices. 


& & & 


The Travelers: Raymond Simpson, for- 
merly a casualty field assistant in the 
Cleveland office, has been transferred to 
Grand Rapids, Michigan, to become as- 
sistant manager. Ronald W. Hunter, 
who was a casualty field assistant at the 
Grand Rapids office has been transferred 
to South Bend, Indiana, to serve in a 
similar position. Jrvin H. Bailey has been 
transferred by the Travelers Fire from 
the North and South Carolina field to 
Texas where he will serve as special agent 
with headquarters at Dallas. This transfer 
completes the reorganization of the Texas 
staff, which was made necessary by the 
leave-of-absence granted to Manager 
Elliott L. Beasley, who is now a Captain 
in the Army Air Forces, and the pro- 
motion of William A. Nabors to the 
position of assistant manager and acting 
manager of the Dallas office. George R. 
McCullagh, manager of The Travelers 
Fire in the company’s branch office at 
Kansas City, Mo., has been given leave 
of absence to enter military service. Other 
recent changes for The Travelers Fire 
were the appointment: of John Mac- 
Kenzie as special agent in the Hartford 
office and the designation of Lawrence R. 
Fisher as acting manager, fire lines, Kan- 
sas City office. 











“Every dime and dollar not 
vitally needed for absolute 
necessities should go into 
WAR BONDS andSTAMPS 
to add to the striking power 
of our armed forces.” 
—President Roosevelt 
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New Goal for 
Payroll Savings Plan! 


Along with increased war produc- 
tion goals go increased costs : 5: 
extra billions which must be raised, 
and raised fast, to win this war. 


That means we must raise our sights 
all along the line, with every firm 
offering every American with a 
regular income the chance to buy 
more War Bonds. YOUR helpis 
asked in encouraging employees 
to put atleast 10 percent of their pay 
into War Bonds every payday; 
through the Payroll Savings Plan. 


For details of the Plan, approved 
by organized labor, write, wire, 
or phone Treasury Department, 
Section T, 709 12th Sts N. Wi, 
Washington, D. C, 


xk ke k * 
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HE above Highway Terminal, founded by 
Tr dion Service, represents the first of a 
chain of such stations to be established across the 
nation. Built as a part of Markel’s progressive 
plan to increase and promote safety and effici- 
ency on the highways, the Terminal is equipped 
with facilities which properly and adequately 
care for men and machines. 

Truck and bus drivers, working under strenu- 
ous schedules, find many innovations which are 
greatly adding to their comfort and fitness. 
Among these are air-conditioned dormitories, 
with clean night wear available; all-tiled shower 
rooms; a barber shop; air-conditioned club and 
game rooms; a First Aid Station, with a Regis- 
tered Nurse in constant attendance; a restaurant 


where good meals at modest prices are served. 










These are the features which add to the morale 
and health of these hard-working drivers who 
play a big part in America’s war effort. Because 
these men are more capable physically and men- 
tally to do their jobs well, vital supplies needed 
by war industries all over the country are being 
delivered safely and on time! 

For machines—the trucks and buses—complete 
facilities provide for repairing, overhauling and 
supplying, with storage space for goods also ob- 
tainable. 

Markel’s maintenance of this station is one 
more example of the kind of service they render 
—a service which has produced low accident 
records . . . low insurance rates . . . prompt de- 
liveries—and smoother rolling on the highways 
for Markel clients! 
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Through the Telescope—Continued 
You will find that your compa- 
nies, particularly your casualty com- 
panies, will show some nice gains 
this year, but in a very large meas- 
ure these increases will consist of 
what someone has called ‘“‘synthetic” 
premiums; in other words, pre- 
miums developed by payroll audit. 
Looking through the other end of 
the telescope for a minute, I venture 
to say that the number of risks 
your companies are writing have 


begun to decrease month by month. 
Therefore from a production stand- 
point we are headed in the wrong 
direction. 

I wonder if one effect of the war 
on all of us hasn’t been to slow us 
up a bit and make us feel sorry for 
ourselves, with the result that we 
have quit doing a lot of things that 
we thought very essential before we 
crashed head-on into this emergency. 
Before the war, insurance producers 
were developing a fine habit of 
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building up the accounts of their 
customers—of making surveys and 
of really making clients out of as- 
sureds for whom they may have had 
only one or two lines on their books, 


Prospects Remain 


Admittedly there is a tremendous 
movement of people everywhere and 
customers that are here today may 
be gone tomorrow, but the fact re- 
mains that on every agency’s books 
there are customers and prospects 
who are inadequately covered— 
whose insurance account has never 
been surveyed by anyone and who 
are sorely in need of some vital 
forms of protection which the 
agency has “in stock” on its shelves. 
Furthermore, there are hundreds of 
people (and scores of business con- 
cerns) in every community who will 
be right where they are, living and 
doing business for the duration and 
for many years thereafter. They 
have homes and dogs and no per- 
sonal liability policies. They have 
stores and no storekeeper’s burglary 
and robbery policy. And oftentimes 
no liability coverage and almost 
never a commercial blanket bond. 
They have factories and have never 
heard of a valuable papers policy or 
comprehensive liability coverage. 
Now is the time, when competitors 
are sitting around worrying about 
the present and the future, to build 
up these accounts to make clients 
out of customers. 

This all may sound trite and ob- 
vious, but we sometimes overlook 
the obvious. Just by way of experi- 
ment, see what would be developed 
in annual premiums if every assured 
for whom you write automobile in- 
surance would buy a _ three-year 
residence liability policy this year. 
Compare this figure with the resi- 
dence liability business you are now 
writing. Try the same experiment 
for a minimum $500 residence 
burglary policy written on a three- 
year basis. 


Other Liability 


Now an assured may decide to 
worry along without the burglary 
coverage. But how with any degree 
of consistency a man can carry auto- 
mobile liability coverage and not 
cover his other liability exposures is 
inconceivable. He either doesn't 
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know these coverages exist or else 
he bought the automobile policy 
because he had to in order to get his 
license, because the fact is that it 
doesn’t matter how you lose $5,000. 
If you lose it, it is gone, and you 
certainly have left a big hole open 
in your insurance defense program 
when you fail to block up every gap 
where there is a possibility of a 
large sum of money flowing right 
out of your bank account into some- 
one else’s hands. Admittedly the 
chances of someone being injured 
while on your premises is less than 
the chance of your hitting someone 
with your automobile, but that 
doesn't make the $5,000 loss any 
smaller. It isn’t a question of 
whether or not such a loss is going 
to happen. We'll admit that the 
residence loss isn’t as likely to 
happen, but that is the reason we 
charge a much lower premium for 
that kind of policy. 

As I said before, this may all seem 
like a course in elementary arith- 
metic or the first principles of 
salesmanship, but the fact is many 
agencies have, by reason of circum- 
stances, become top-heavy with auto- 
mobile insurance in many, many 
cases, with the result, I am afraid, 
that there is going to have to be 
some fast scurrying around to de- 
velop other coverages for which 
fortunately there is still a wide-open 
market. 


Striking Example 


I know of one territory in which 
we have many agents where by 
reason of uncontrollable circum- 
stances it became impossible for 
the agents to write one particular 
line of business, a line productive of 
substantial premiums and commis- 
sions. In that territory it was not 
very long before the agents were 
producing just about as much vol- 
ume of business overall as they had 
been in the past and today a com- 
parison indicates that they are writ- 
ing a volume per capita in their 
respective cities and towns that 
compares favorably with the busi- 
ness produced elsewhere. So it can 
be done. 

Please do not misunderstand me. 
I am not scolding or criticizing. I 
am merely trying to cite some facts 
that will prove to you that there is 
a tremendous field for constructive 
agency development even in these 
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.. if you follow these a". steps 


Through a friendly interest in your client’s insurance 
needs, and the arrangement of coverages that are 
written to meet his particular requirements, you will 
become known asa dependable agent or broker... 


When you deliver a policy explain its conditions in 
plain, simple English ... 


And this is important too, place the risk in a strong, 
reliable company —like one of the Fireman’s Fund 


Group. 
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times. I am just trying to convince 
you that after all we in the insur- 
ance business are very fortunate 
people indeed. 

Suppose you decide to put on a 
drive for some particular form or 
forms of coverage, such as personal 
accident, fidelity bonds, miscellane- 
ous liability lines, burglary insur- 
ance, etc. Here again you are for- 
tunate. You haven’t any inventory 
problem. Your merchandise is right 
there in the third drawer on the left 
in the form of some applications. 


Unlike the grocer you don’t have 
to worry about where that shipment 
of coffee is that you were promised 
last week and that your customers 
are all clamoring for. 

I like the idea of an agent of ours 
down in Pennsylvania who keeps 
on his desk a running score of how 
he stands volume-and-profit-wise. A 
young man goes to war and cancels 
his accident policy. That goes on 
the debit side of the sheet. An auto- 
mobile risk is cancelled. That goes 

(Continued on next page) 
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Through the Telescope—Continued 
on the debit side of the sheet. But 
the agent doesn’t go to sleep that 
night without trying to balance these 
losses with new business in other 
lines. He is making a good job of 
it too; in fact, the last I heard he 
was way ahead of himself merely by 
making a game of this whole thing. 
I like the angle presented to me 
the other day by an agent who said 
as far as he was concerned they 
could take all the cars off the road 
because that would mean _ people 
would have to stay home nights 
when he went around to see them to 
sell them accident insurance and 
other lines. And I judge he was 
very sincere about this statement 
because he has done a grand job 
of building up an all-round agency 
account. There are no blank lines 
in his experience exhibit—some- 
thing shows up in every classifica- 
tion, casualty-wise and surety-wise. 


Firm Credit Policy Essential 


Now I don’t want to go too far 
toward minimizing our troubles. We 
must obviously be alert to every con- 
dition that affects our business. For 
example, it is more important than 
ever to maintain a firm credit policy. 
There is likely to be loose thinking 
about meeting financial obligations 
under existing conditions. World 
affairs of great consequence may 
warp a man’s viewpoint with respect 
to personal and business affairs. 
Many of our routine problems do 
seem of small moment right. now, 
but there should be no insuring of 
credit slackers. 

Under existing conditions too it 
is of the utmost importance that 
business be underwritten at the 
source—by the producer. Every risk 
must be considered in the light of 
the local situation in addition to all 
of the usual factors that affect the 
desirability of a piece of business 
such as moral and physical hazards. 
The final test is whether or not the 
producer would underwrite the risk 
if his personal fortune were in- 
volved. 

Let me also emphasize the im- 
portance of securing adequate ‘de- 
posit premiums on compensation 
policies and in arranging audits’ in 
such a manner that the assured will 
be enabled to meet payments on a 
convenient basis. Deposit premiums 
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should be increased on renewal so 
that they closely approximate the 
probable earned premiums. If in- 
terim audits are necessary, they 
should be provided for. 


Reduce Insurance Costs Wisely 


Today producers are going to 
make life-long friends by helping 
their customers and_ prospects 
(whose business is curtailed or 
stopped) to reduce their insurance 
costs wisely. Coverages that should 
be retained are the “large loss” cov- 
erages, lines that protect against 
possible losses of thousands of dol- 
lars, not a few dollars. Let’s be 
frank and admit that a plumbing 
contractor or a hardware store, or 
anyone else who feels the pinch of 
priorities or rationing can do with- 
out a plate glass policy better than 
he can do without any form of lia- 
bility coverage. An individual can 
better afford to lose a dozen over- 
coats or pieces of baggage or even 
some jewelry than to be sued for 
$10,000 by a member of the public 
and have to meet a judgment. If 
trucks and cars are laid up, be the 
first to check on the situation and 
give credit for the lay-ups. Being 
on the job at this time will build 
goodwill and cement relationships in 
such a way that increased produc- 
tion in future years will be assured. 

Let’s assume that the going gets 
really tough. If that situation arises, 
I beg of you don’t wait until a bad 
matter becomes worse; in fact don’t 
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even let it get to the point of being 
a bad matter. If some major opera- 
tion is going to be necessary, have 
it performed and get it over with, 
You already have before you in some 
industries examples of voluntary 
cooperation that are really outstand- 
ing. In our own, for example, the 
agreements that you agents have 
made to assist in carrying on the 
business of your competitors who 
are in the service deserve the highest 
commendation and praise. This 
emergency, however, may make it 
highly desirable for you who remain 
on the production front to get to- 
gether and form corporations and 
partnerships that will result in a re- 
duction of overhead and that will 
thereby be beneficial all around. You 
may not like the way some competi- 
tor down the street addresses a golf 
ball and he may not care for the 
kind of ties you wear, but his 
country club membership and your 
stock of neckties may depend upon 
your sitting down together and de- 
ciding what to do in your own best 
interests. Of course a move of this 
sort isn’t the only method of meet- 
ing difficult situations but I just 
mention it because from a distance 
it often seems to be one of the most 
logical ways of doing it—yet it is 
one that is very seldom tried. 


Conclusion 


By way of conclusion I am re- 
minded of a story told by John 
Sharpe Williams, Commissioner of 
Insurance of the state of Mississippi. 

It seems that there was a colored 
man in one of the Carolinas who 
started out to sell insurance but had 
no license. I believe he represented 
one of those companies that will give 
you a grade-A, B or C funeral de- 
pending upon what premium you 
pay for the coverage. The other 
agents in the community found out 
what was going on and reported this 
darky to the insurance commis- 
sioner, with the result that he was 
called on the carpet. The commis- 
sioner said, “Rastus, don’t you 
know you can’t sell insurance in 
this state without a license?” The 
colored man’s eyes popped out and 
he said, “Fore God, mister, J knows 
how I couldn’t sell it, but I didn’t 
know how come.” 


_From an address before the Massachusetts Ass0- 
ciation of Insurance Agents. 
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Marine Insurance—Continued 

with a situation which they had not 
contemplated and which rapidly got 
out of control. On the hull side, 
except in a few cases, American 
owners did not insure the risks of 
war on their tonnage, deciding that 
the hazards that would be en- 
countered on the relatively safe 
passages that their boats would fol- 
low and the fact that their vessels 
flew the American flag, produced a 
risk that they could run for their 
own account. Where owners had 


vessels under foreign flags, they did 
insure them, but the percentage of 
the total American fleet that was 
insured against war risk was rela- 
tively small. 

While provision had been made 
for the Government to do war in- 
surance, the law was so restricted— 
and I might say against the advice 
of the marine underwriters—that 
the Government was unable to pro- 
vide a facility sufficient to take care 
of the American owned hulls. This 
was due to the fact that the law did 
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not permit the Government to in- 
sure foreign flag vessels, and it did 
not permit them to insure vessels 
carrying contraband. Furthermore, 
the O.P.A. had started its opera- 
tions and there was a great desire 
on the part of the Government to 
control prices and to put ceilings on 
freight rates that had the effect of 
limiting the height to which insur- 
ance rates could rise. 


Rates for 30 and 60 Days 


The Government asked the marine 
underwriters in February if they 
would be willing to quote war rates 
to insure vessels for periods of 30 
and 60 days, pointing out that the 
Government was not in a position, 
under the laws that then existed, to 
take care of all the vessels. After 
very careful consideration and not 
without grave doubt as to the wisdom 
of the practice, the underwriters 
agreed to the Government’s request 
and named rates effective on the 
15th of February which would pro- 
tect vessels up to the 31st of March 
without any change in rate. 

While the submarine activity had 
already become a grave menace on 
our Coast, it had not been unduly 
severe and the underwriters, feeling 
that the normal Naval protection 
would be available on the routes, 
named a rate which seemed ade- 
quate. Events quickly proved that 
the rate was entirely inadequate, as 
it appeared that whatever protection 
there was available was altogether 
insufficient to combat the hazard, 
so that by the 3lst of March the 
underwriters found themselves with 
losses, in the aggregate, many times 
greater than the premium charged. 

In the meantime steps were taken 
to amend the law and by the time 
March 31 had arrived the Govern- 
ment was in a position fully to care 
for all of these ships, and named 
rates which were lower than the 
commercial rates for the next period 
of 30 days, so that our business on 
hulls evaporated. We were left with 
our losses without an opportunity to 
recoup them. 

In the field of cargo insurance 
events were following a similar pat- 
tern, and the losses were mounting 
rapidly, but in this field the under- 
writers had an opportunity to get 
their house in order as rates were 
quoted from day to day, and they 
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were quickly changed to meet the 
increasing hazard due to the U-boats. 
Nevertheless, the losses mounted 
much more rapidly than the increase 
in premium, a situation which con- 
tinued well on to the summer of 
this year. It is only recently that 
underwriters are breathing a little 
more freely, feeling that. perhaps 
they have at last gotten the situation 
under control, although they have 
not had an opportunity to recoup the 
losses already incurred. 

This situation is intensified by the 
fact that owing to the desire of the 
Government to control rates, the 
War Shipping Administration felt 
that they would have to agree to 
insure certain import cargoes at non- 
compensatory rates. They asked the 
underwriters if they would be will- 
ing to act as agents of the United 
States Government in writing these 
risks. During the month of July 
underwriters worked valiantly to put 
themselves out of business and suc- 
ceeded by the end of that month, 
so that starting with the first of 
August every insurance company in 
the country writing marine war in- 
surance was acting as an agent of 
the United States Government in 
the issuance of open cargo policies 
on imports. The result of this is 
that practically all the import cargo 
war business has gone over to the 
W.S.A. 

Up to the present time, while the 
W.S.A. is competing with the com- 
mercial underwriters on exports, 
the rates charged on exports are 
deemed by the W.S.A. to be com- 
pensatory rates, although their idea 
of what rates should be and the 
commercial underwriters’ ideas are 
at considerable variance, so that 
quite a little of that business has 
already gone to the Government. 


Difference of Opinion 


While the American underwriters 
have been cooperative from the be- 
ginning, they have not been able to 
see eye to eye with the reasoning of 
the Government. It is our belief, as 
underwriters and as citizens, that 
commodities should be sold for what 
they cost at the place of sale. Take, 
tor example, coffee. The commercial 
rate for insuring a cargo of coffee 
from Brazil to the United States is 
20% and the Government charges 
35¢ per $100. Thus a pound of 
coffee is sold to the consumer at a 
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cost that does not reflect the various 
factors involved in delivering that 
commodity to the consumer’s door. 
This is equally true of a variety of 
commodities which are insured by 
the Government at non-compensa- 
tory rates. The Government has 
three schedules of rates for various 
commodities which differ widely, 
although the different commodities 
are carried in the same bottom and 
exposed to the same _ hazards. 
Furthermore, it seems strange that 
a cargo of coffee can be brought 
from Brazil to New York insured 
with the Government at a rate of 
35¢ per $100, while a cargo of 
machinery going from New York to 
3razil is insured by the Government 
at 15%. In other words, the ways 
of Government are mysterious and 
past finding out. However, the un- 
derwriters, notwithstanding the dif- 
ference in viewpoint, have cooper- 
ated and, I hope, will continue to 
cooperate fully with the efforts of 
the Government to win the war. 
Let me say in closing, however, 
that the marine insurance business, 
while a very necessary part of 
winning the war, is even a more 
important part of the winning of 
the peace. If we are going to attain 
and maintain our position in the 
world after the war, it will be neces- 
sary that the three handmaids of 
commerce—banking, shipping and 
insurance—be kept alive and in vig- 
orous health. Unfortunately, there 
is a tendency running through gov- 
ernment departments toward taking 
over marine insurance as distin- 
guished from marine war insurance 
under government agency. All such 
efforts are and will be opposed by 
the marine underwriters, and up to 
the present time, I am happy to say, 
our efforts have been successful and 
the Government has not entered the 
field of pure marine insurance. 
When it is considered that the 
British Government, which will be 
our chief competitor after the war, 
does everything possible to foster 
and develop its marine insurance 
facility, it does seem a rather short- 
sighted policy on the part of any 
government official or agency that 
they should do anything which would 
tend to break down a marine facil- 
ity which will be absolutely essential 
to the conduct and development of 


American commerce after the war. 
From an address before the National Association 
of Mutual Insurance Agents. 
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Inter-Ocean Reins. ........... 


ESE ee ee Pern 

BRMECMOTROCKCE ..cccccescccicce 

Law Union & Rock .......... 
G 


4 


London & Provincial ......... 
London Assurance ...... ree 
Oar 
Manhattan F. & M. .......... 
 tekwhtens ticnsdeecdkcwens 


Mechanics & Traders ........ 
eee eee 
Merchants & Mfrs. ............ 
Merchants Fire Assur. ....... 


Merchants Fire (Colo.) 


CE, Gb bbws bis nad eceaaeoas 
Ns onc cntoesceseeess 
Bepemageanm BF. & Ma. cccccccccecs 
ss eee 


DE WEED eccckiscvccevecee 
National American ............ 


National-Ben Franklin 
National F. & M. 


DOEOOMAD BADOEEY oc cccccscecs 
ational BREServe ...cccccccece 
National Security ............ 
DEE CD -6.6:4.6:0:40.000%0006 
RES BOND ccccssvevescceces 


TOW PPUROWICE oc cccccccccess 
BOO TOOURDORITS cccccccccccsce 
 Ceinrdbicteereseanes 
Ms Me. WIMONWEINOED ccccccccce 
Pt cceteereeebteseees- conse 


North British & Merc. 


ee Ree 
DE MEMO, vctessssccccee 
EE, SD, 5.50 6606-0605 2000%8 
BEE HENNE ccveveseincesscvece 


I ee eee 
Northwestern F. & M. ........ 
Northwestern Nat’l ........... 
EE WIMOOM cc ccccesscecces 
EE £86.nsisaeceevsenaeee 


ND bc ccaccew reese 
0 rr 
ES eee 
EE eT Te 
RD 5 06 $4) ReGen 0 8 


| eee 
CO Perr tere 
DEE ascceeeceesteeeseeenss 
SS  vcccdsrredtecneves 
NS. 6644804200006 


Pennsylvania Fire ............ 
Saree 
SE NL. a0 66:66:05 5.000.00 
PE, JOGO, cccceccvcccccce 
ES eee 


EN ich ha wtdidaedie wees 
NN Sah k drei oh asia 60-0 6:b04 00:00 


Providence- Washington 


Bemeemtial OF G. B. occ cccccces 
Quaker City F. & M. ......... 


DED cctetndeecessegicecverere 
Reins. Corp. of N. Y. ........ 
Reliable of Dayton ........... 
ED 0 5.6-40:6-0.006.6:00.0.63.000000 
EEE dire scsicteCewngveveoees 


EE ND acc 0tsagnsesanes 
OTE. o.scceccccececdeesees 
MEOCMOECOT AMC. 2.0 cccccoccess 
Royal Exchange .............++ 
DE, Ghabassecaokecdsones 
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London & Lancashire ........ 


National (Conn.) rn 


©: 282 259:2 2; 992 sso: 
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im: @: 
Zz: o: 
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RSS: & 
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UNDERWRITING EXPENSES OF 


Field Expenses—————, Salari me ~ ie inspec. 
ae alaries ice ain- an tio} 
Salaries Exponne Executive and Fees Rents tenance Fixtures Ma Surves 
0.80 0.57 0.80 5.13 0.91 0.57 0.57 a 0.28 
1.72 1.89 0.34 7.73 0.69 0.26 0.17 0.26 3.18 
2.10 1.68 0.20 7.17 1.38 0.04 0.40 0.03 2.08 
3.26 2.73 0.47 11.55 1.07 0.06 0. 0.47 2.31 
0.98 0.10 0.36 3.97 0.55 0.03 0. 0.07 0.03 
0.51 0.44 0.11 5.70 0.47 nee 0.51 0.22 1.16 
1.52 1.06 0.09 5.99 0.74 0.05 0.05 0.09 1.89 
2.27 3.18 0 30 8.64 1.36 arma 0.30 0.61 3.64 
2.73 2.28 0.23 7.23 1.14 0.09 0.21 0.12 3.24 
2.19 2.21 0.23 9.93 1.15 0.03 0.32 0.46 3.95 
2.00 1.50 0.25 6.23 1.00 — 0.25 0.50 3.49 
1.46 1.19 0.31 4.25 0.70 0.13 0.13 0.16 2.05 
1.34 0.82 0.24 5.09 0.72 0.05 0.19 0.05 1.83 
2.10 1.70 0.40 6.87 0.97 0.16 0.16 0.24 2.42 
ooee - 0.11 cove eee cove coee ee 0.43 
2.35 0.81 0.07 8.30 0.51 0.07 0.73 0.15 1.76 
1.41 1.60 0.14 8.03 1.03 0.56 0.19 0.19 2.49 
1.52 1.11 0.06 5.98 0.76 0.06 0.06 0.12 1.87 
0.29 0.23 0.15 6.54 0.36 ae 0.36 0.08 1.47 
1.36 0.90 0.15 5.33 0.30 0.15 0.53 0.15 2.03 
2.01 0.69 ee 5.25 0.18 0.04 0.11 0.04 1.46 
aie aaa 0.23 2.34 0.28 0.28 « ee — 0.09 
1.97 1.38 0.21 6.00 0.53 0.11 0.05 0.16 3.29 
1.90 1.42 0.09 7.66 1.11 aie 0.42 0.28 1.46 
1.92 1.55 0.37 7.99 1.10 0.31 0.23 0.17 2.03 
2.07 1.21 0.36 9.00 1.21 0.21 0.36 0.29 2.36 
1.48 1.11 0.37 5.92 0.62 0.49 0.12 0.12 1.36 
1.94 1.58 0.37 7.98 1.10 0.32 0.21 0.16 2.05 
0.21 0.10 0.10 9.07 1.25 0.73 0.10 0.21 2.19 
2.34 0.78 0.11 7.42 0.76 0.06 0.74 0.13 1.77 
1.38 1.43 — 4.33 0.78 0.02 si en 0.88 
1.46 1.32 .07 3.53 0.28 0.35 0.21 0.35 1.25 
1.94 1.64 0.15 7.16 1.34 whe 0.45 ia 1.4 
1.96 2.68 0.12 3.10 0.67 0.06 0.14 0.19 1.95 
2.38 1.96 21 5.48 1.05 0.06 0. 0.12 2.89 
0.93 0.74 seen 3.39 0.83 0.05 ces 1.48 
3.92 4.86 0.27 4.68 0.14 0.38 0.20 1.74 
1.53 1.08 0.08 5.99 0.76 0.04 0.04 0.08 1.89 
2.08 1.63 0.13 3.49 0.57 0.22 0.04 1.28 
1.59 1.19 0.17 6.86 1.04 0.03 0.14 2.68 
1.36 1.54 0.14 7.41 1.07 0.57 0.17 18 2.35 
ee = 0.21 2.61 0.51 0.08 0.04 mee 0.18 
2.28 2.01 0.25 6.41 0.73 0.02 0.25 0.33 3.14 
1.52 0.81 0.16 5.26 0.56 0.09 0.04 0.25 2.10 
1.76 1.42 eee 8.97 1.20 0.19 oeee oan 2.22 
ara rs 0.06 2.40 0.24 0.09 0.12 iacaied 0.24 
1.54 1.29 0.26 4.37 0.64 0.39 0.13 0.13 1.67 
2.88 1.21 0.02 10.60 1.33 0.41 0.30 0.26 1.76 
2.41 2.36 0.18 7.09 0.91 0.08 0.36 0.31 2.39 
1.78 0.99 0.26 6.98 0.99 osteo 0.13 0.07 2.04 
4.51 0.90 0.19 4.67 0.66 0.16 ee 0.16 1.46 
1.43 1.00 0.05 6.76 0.76 see 0.05 0.10 1.95 
2.38 2.88 0.28 8.30 1.27 0.06 0.33 0.55 4.21 
0.72 0.72 0.18 5.02 0.54 0.18 0.18 0.18 1.79 
0.52 0.48 0.12 6.20 0.48 0.02 0.20 0.20 1.53 
3.07 1.61 0.85 9.78 1.83 0.39 0.63 0.54 2.46 
2.82 2.07 0.28 9.39 0.94 _— 0.38 0.28 3.00 
1.23 1.23 0.09 4.37 0.57 0.09 ee 0.09 2.09 
0.85 0.64 0.05 3.24 0.27 ll 0.05 aide 1.22 
2.43 1.45 0.36 10.28 1.34 0.22 0.40 0.29 2.91 
1.65 1.82 0.13 8.06 1.06 0.53 0.23 0.19 2.52 
2.30 1.79 0.22 7.23 1.40 0.06 0.45 0.06 2.30 
1.40 0.82 0.23 5.24 0.70 at 0.23 aiica 1.86 
1.9% 1.77 0.37 7.42 0.67 0.15 0.15 0.22 3.14 
2.15 2.15 0.22 6.40 0.53 0.08 0.27 0.14 2.41 
— 0.15 pes 1.18 0.25 ais 0.05 ee 1.48 
1.13 0.60 0.07 4.30 0.40 sae 0.13 0.17 1.67 
1.48 1.04 0.13 5.53 0.45 0.15 0.36 ol 2.40 
owes nee 0.02 2.45 0.06 en wae 0.22 
eee 0.08 hee 10.31 ow 0.9 
2.54 2.10 0.22 5.78 1.12 0.08 0.20 0.12 3.06 
iia aia vewe 1.25 0.09 0.09 0.09 re owl 
2.45 2.99 ere 8.42 1.09 2.17 0.54 0.54 1.90 
1.32 0.81 0.22 5.22 0.74 sae 0.22 0.07 1.91 
1.55 0.88 0.39 6.24 0.59 0.28 0.39 0.23 1.06 
2.14 2.11 0.64 8.18 1.43 0.14 0.29 0.61 3.32 
1.39 1.22 mange 8.60 1.22 0.26 wens ae 3.18 
2.48 1.66 0.31 6.52 0.72 wove 0.21 0.21 2.07 
0.90 0.74 0.04 4.07 0.45 oe 0.04 0.11 1.37 
2.57 2.14 0.22 7.04 1.09 0.08 0.21 0.11 3.08 
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STOCK FIRE COMPANIES—Continued 
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Total 
61 
99 
91 
61 
33 
39 
78 
45 
00 
39 
35 
25 
36 
76 
52 
20 
25 
85 
57 
34 
91 
03 
81 
92 
Mt 
78 
97 
24 
93 
08 
15 
79 
72 
76 

04 
89 
06 
3.61 
3.72 
44 
74 
94 
12 
81 
68 
84 
90 
01 
44 
56 
75 
20 
34 
68 
84 
13 
98 
20 
60 
66 
76 
10 
67 
77 
78 
12 
73 
69 
65 
24 
52 
52 
60 
36 
65 
18 
44 
69 
18 
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NAME OF COMPANY 


setageard (itdeheodss66000 002 
St. Louis F. 6. M. oes 
St. Paul F. & M 

Scottish Union & Natl . sme 
Meewenre FF. & MM. cccccccccccs 





Security (Conn.) 
Security (lowa) 
Skandia ........ 
South Carolina . a 
EEN 6:6:4:0b:0.0:0:0 ci00s:0 008 


Springfield F. & M. ..... 
Standard Fire (Conn.) 
Standard Ins. (N. Y.) 
Standard Marine .. ou 
DP GRRPeRGECOCRG S060 60004400. 










State Farm Fire .. 
Sun Ins. Office .... 
Swiss Reinsurance .. 
Switzerland General .. eae 
TEGRSCOMEIMOREAL 2200s ccccsees 


EE TURD Sccocccveesceses 
TT OT aaa ee 
HIMSOM BSSUFEMCE 0.00 ccccccccce 
Union IMSUrance ............. 
RE RENEE cosecsescccesscce 


United Firemen’s Ins. Co. ..... 
United States Fire ............ 
Utah Hot 6646040 SR ee 


Westchester Fire ............. 
Western Assurance ........... 
errr re 
DL Si ccccatesesceess 
eee 


Companies writing: 

Less than $1,000,000 (35).. 
1,000,000 to $2,500,000 (63).. 
2,500,000 to $5,000,000 (46), 

,000,000 to $10,000,000 (31).. 

Over $10,000,000 (20).. 


Grand Total (195) ........ 
* Last 000 omitted. 


Premiums 


Written 
666 
481 


2,296 


aye 


24,787 


Agents’ Agents’ 
Compen- Allow- 


sation ances 
26.43 0.45 
30.77 0.42 
21.68 0.66 
26.69 0.24 
28.31 0.29 
24.86 0.24 
26.14 0.44 
37.55 cece 
40.64 

22.58 

25.28 0.12 
22.35 0.16 
31.14 0.39 
27.68 oege 
22.41 0.11 
21.31 iain 
29.59 0.21 
40.28 ee 
30.73 0.09 
27.71 0.32 
25.62 0.02 
49.32 — 
25.98 0.82 
30.73 see 
18.64 0.23 
27.33 0.25 
24.47 0.06 
30.48 coee 
28.09 0.25 
28.73 0.25 
23.77 0.18 
28.84 0.05 
26.52 0.12 
33.83 oa 
24.56 0.57 
27.24 0.30 
28.23 0.32 
28.47 0.23 
26.65 0.40 
24.00 0.18 
25.91 0.26 





UNDERWRITING EXPENSES OF 








: General Furniture Inspec- 

—Field Expenses———, Salaries Office Main- and tions and 
Salaries Expenses Executive and Fees Rents tenance Fixtures Maps Surveys 
0.45 2.40 ons 2.10 0.75 ere oe 0.15 2.55 
1.66 0.21 0.62 3.74 pee 1.04 nana am 3.53 
3.54 1.34 0.04 5.06 0.44 0.07 0.36 0.2 1.87 
1.45 1.21 0.18 7.60 0.54 0.06 0.33 0.45 2.%5 
1.67 1.23 0.22 5.29 0.80 0.07 0.29 0.58 2.90 
2.27 1.68 0.36 5.54 0.50 0. 0.24 0.16 .63 
3.55 2.81 10.49 0.30 0.15 0.30 0.59 2.66 
aaa cies 2.53 0.04 ee ean nee 0.24 
raus eens 0.51 eese 0.26 0.26 0.38 
1.67 1.51 10.03 1.17 0.33 cee 2.51 
1.97 1.40 0.21 6.02 0.51 0.09 0.05 0.17 3.32 
5.93 1.19 0.16 6.21 1.55 0.04 0.48 0.40 2.27 
1.31 1.00 0.05 5.64 0.82 0.05 0.7 0.45 1.68 
0.05 0 0.05 0.14 poles eons - TT 1.10 
2.35 1.99 0.22 5.17 1.01 0.07 0.18 0.11 2.86 
ox nie 0.28 11.36 0.85 oT 7 os 1.70 
1.04 0.83 0.1 3.50 0.55 0.06 0.02 0.17 2.48 
60 wee 0.03 1.33 0.17 0.04 0.01 ose 0.27 
2.39 0.80 0.16 7.48 0.48 0.80 0.16 1.75 
3.46 1.89 0.31 10.39 1.00 ee 0.18 0.25 3.10 
2:74 «2.100.297 9.42 0.91 Hee 0:37 860.27 «3.08 
0.11 0.06 cons 1.76 0.22 ata ook 0.06 1.16 
0.69 0.62 0.15 5.86 0.54 0.15 0.15 0.08 1.54 
1.87 1.78 0.34 7.64 0.68 0.25 0.17 0.25 3.14 
1.78 1.44 cease 8.66 Bone 0.19 ones ae 2.47 
wae ene 0.20 2.07 0.61 0.06 0.08 on 0.67 
mie 0.08 1.91 0.17 iste 0.25 ia 0.75 

2.53 2.03 0.38 6.71 0.63 0.25 eons 0.25 2.15 
1.76 1.21 8.56 1.09 0.15 vou — 2.19 
0.98 0.87 5.78 0.76 0.11 an fee 1.80 
1.19 0.84 0.36 8.84 0.72 0.12 0.60 oes 1.43 
0.18 0.18 0.18 1.11 0.18 0.37 ang nee? si 
0.17 1.70 ae 1.57 0.44 sone 0.22 0.17 2.44 
1.64 1.27 0.21 6.61 0.79 0.23 0.19 0.16 2.08 
1.45 1.21 0.16 5.50 0. 0.24 0.17 0.13 1.% 
1.62 1.03 0.17 5.80 0.74 0.10 0.24 0.19 1.71 
1.78 1.42 0.15 5.83 0.72 0.13 0.15 0.14 2.09 
2.29 y 0.19 6.15 0.89 0.11 0.29 0.12 2.18 
1.95 1.45 0.18 5.96 0.80 0.13 0.24 0.14 2.05 





YOU’LL BE WANTING... 


THIS ISSUE OF THE “NEWS” IN A FEW MONTHS TO REFER TO SOME 
ARTICLE OR EDITORIAL. THE WAY TO BE SURE IT WILL BE AVAILABLE 
IS TO KEEP IT IN A BEST BINDER. ORDER YOURS TODAY. 
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STOCK FIRE COMPANIES—Continued 


Xes 





a xes- 


Ins. Dept. All Other 
State Taxes, Other Taxes Total Postal 
Premium Licenses State Federal Fire Fire (Except Real Taxes, Tel. ,Tel. 
Taxes and Fees Taxes Taxes Dept. Patrol Estate) Ete. Etc. 
2.40 0.75 0.30 0.15 0.30 0.30 0.15 4.35 0.45 
1.66 0.42 2.70 0.21 0.21 0.21 eee 0.41 0.21 
1.54 0.27 0.31 2.82 0.27 0.07 0.24 5.52 0.42 
1.97 0.36 0.36 -0.33 0.52 0.33 e+e 3.21 0.30 
2.32 0.36 0.44 0.07 0.07 0.14 0.22 3.62 0.29 
1.21 0.30 + 0.17 0.55 0.26 0.12 0.35 2.96 0.38 
1.77 0.30 1.03 0.15 0.88 0.30 osxe 4.43 0.59 
2.21 0.04 cove 0.12 eee eee 0.04 2.41 eee 
1.79 sense eeee 1.67 anne cove cose 3.46 0.26 
1.67 0.67 0.17 0.67 0.17 0.33 3.68 0.50 
2.13 0.39 0.31 0.61 0.03 0.13 0.06 3.66 0.31 
2.07 0.44 0.60 0.67 0.35 0.16 0.32 4.61 0.60 
1.75 0.20 0.16 0.07 0.18 0.25 eee 2.61 0.48 
1.10 0.14 0.18 2.55 0.05 +i 0.14 .-2 0.05 
1.63 0.29 0.47 2.02 0.25 0.18 0.33 5.17 0.43 
1.85 1.42 0.57 0.14 0.14 0.43 4.55 1.28 
1.37 0.23 0.13 0.17 0.28 0.11 0.27 2.56 0.21 
0.48 0.05 0.01 0.23 eoes owe 0.77 0.09 
0.45 0.18 0.54 0.36 0.09 ose 1.62 0.18 
1.58 0.16 0.48 0.32 ose 0.48 0.16 3.18 0.16 
1.90 0.26 0.56 0.37 0.23 0.15 0.18 3.65 0.42 
een 0.19 ecee 2.90 esos eese oes 3.09 PTT’ 
2.20 0.82 0.18 osee 0.37 0.18 0.37 4.12 0.46 
0.55 0.22 0.11 1.65 0.05 rr 0.06 2.64 0.17 
1.15 0.39 0.23 1.77 0.15 0.08 0.54 4.31 0.39 
2.12 0.60 0.51 0.17 .34 0.08 4.07 0.42 
1.40 0.15 0 25 0.12 0.15 0.11 0.41 2.59 0.41 
1.08 0.03 0.31 0.08 0.03 0.03 1.56 0.36 
0.91 0.33 nie 0.25 eee ote 1.49 0.08 
2.02 0.63 0.38 0.13 0.13 0.38 3.67 0.38 
1.23 0.21 0.18 0.13 0.09 0.05 0.44 2.33 0.40 
1.26 0.33 0.27 0.33 0.16 0.05 0.27 2.67 0.49 
2.15 0.71 0.24 0.12 0.12 nee 0.24 3.58 0.72 
ieee 0.18 eas sees 0.19 be cae 0.37 0.18 
1.00 0.61 0.31 1.13 0.30 0.09 0.74 4.18 0.39 
1.92 0.49 0.48 0.46 0.25 0.18 0.24 4.02 0.44 
1.59 0.40 0.47 0.62 0.19 0.15 0.16 3.58 0.33 
1.82 0.27 0.32 0.88 0.19 0.16 0.15 3.79 0.40 
1.65 0.24 0.36 0.52 0.20 0.13 0.22 3.32 0.36 
1.79 0.21 0.51 0.66 0.19 0.14 -21 3.71 0.38 
1.75 0.25 0.44 0.66 0.19 0.14 3.63 0.37 


J 


Misc. 
Printing Under- 
d writi 


al Advertis- an 
a — ing, Etc. Stationery Expenses Total 
2000 0.30 1.35 0.15 41.88 
0.21 0.42 1.66 8.52 58.42 
0.06 0.21 0.65 0.14 42.26 
0.06 0.15 0.70 a 45.92 
0.07 0.14 0.58 0.36 46.71 
0.05 0.74 1.11 0.19 44.24 
0.15 0.89 1.48 0.74 55.71 
ocee sess 0.04 0.08 42.89 
0.38 0.38 0.13 46.66 
0.17 0.50 0.17 82 
0.03 0.22 0.57 0.33 44. 

0.04 0.64 0.60 0.40 47.63 
0.02 0.07 0.43 eee 46.84 
0.09 o600 0.69 pene 34.06 
0.11 0.33 0.61 0.25 43.38 
0.57 0.14 1.28 1.28 44.60 
0.11 0.19 0.51 o wiei 42.14 
0.25 0.03 0.03 0.03 43.33 
0.09 0.09 0.27 .09 .52 
eave 0.16 0.48 0.48 46.51 
-03 0.38 0.57 0.55 51.82 
.19 eoes eee 0.39 52.99 
0.09 0.18 1.19 0.09 52.03 
eens 0.06 0.28 eos 37.25 
0.08 0.08 0.62 0.15 34.28 
0.08 0.17 0.85 0.17 49.46 
0.15 0.15 0.51 0.31 44.36 
0.06 0.08 0.53 0.25 37.01 
0.08 ones 0.25 0.33 33.73 
0.13 0.38 1.01 0.13 49.61 
0.18 0.14 0.53 0.21 42.7 
0.11 0.11 0.38 0.16 43.11 
porien 0.12 1.19 1.31 47.66 
1.85 0.18 0.18 hone 38.79 
0.04 0.44 1.79 38.68 
0.15 0.37 0.80 0.77 47.27 
0.10 0.25 0.63 0.36 45.29 
0.12 0.26 0.59 0.38 45.84 
0.1 0.27 0.62 0.22 44.35 
0 0.44 0.66 0.36 43.71 
0.35 0.64 0.34 44.49 





SPECIAL SERVICES 








S. ALEXANDER BELL 
Associated with 
BAUMANN, FINNEY & CO. 
Certified Public Accountants 
Insurance Accounting, Audits and Systems 


208 SOUTH LA SALLE STREET 
CHICAGO, ILLINOIS 
Telephone: Central 1370 








CHASE CONOVER & CO. 
AUDITORS AND ACCOUNTANTS 


135 SOUTH LA SALLE STREET 
HICAGO 


Telephone Franklin 3868 








DALE & COMPANY 
LIMITED 
C. GILBERT ROSS, PRESIDENT 


COMPLETE INSURANCE SERVICE 
THROUGHOUT CANADA 
LLOYD’S AGENTS ... MONTREAL 


Offices at 
MONTREAL, VANCOUVER, TORONTO, 
WINNIPEG, HALIFAX 


Associate Offices 


Payne & Hardy, Ltd. Hamilton, Ont. 
David J. Morland, Ltd. North Bay, Ont. 


Wolfe, Corcoran & Linder 


Consulting Actuaries 
Auditors and Accountants 


116 John Street, New York, N. Y. 











WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone Barclay 7-3428 








HARRY S. TRESSEL 
Certified Public Accountant 
and Actuary 
10 8S. La Salle Street 
Chicago, Il. 
=. Wolfman, A.A.I.A. 


- A. Moscovitch, Ph.D. 
L. J. Lally 





Franklin 4020 





WINZER & CO. 
CERTIFIED PUBLIC ACCOUNTANTS 


29 SOUTH LASALLE STREET 
FRANKLIN 6085 
CHICAGO 








WOODWARD, RYAN, SHARP 
& DAVIS 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone Barclay 7-4443 
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UNDERWRITING EXPENSES OF STOCK C 














Policy Salaries, Inspection Ins 
‘ ‘ees, etc. of Salaries Salaries and Med. General Dept. 
4 — —— and HO Ofte: Br’ Oftice Payroll —— Maine gue = ~ 
. ‘ " ‘ 1 . O. ; : @ anc ain- ‘axes Licens 
| NAME OF COMPANY Written Brokerage Employees Travel Employees Auditors Salaries Rents tenance Seenthane and Fees 
tt Accident & Casualty**...... $3,428 20.59 6.41 0.27 7.31 0.31 2.17 1.51 0.21 1.74 0.28 
i Aetna Casualty & Surety.. 44.525 16.29 3.38 0.15 7.92 0.94 1.53 1.63 0.05 2.00 0.08 
# Aetna Life ...... irbweawsivn 18,330 13.14 2.91 0.15 3.84 arias 0.04 0.73 0.01 1.73 0.08 
fi SE thea sta deni eM tha06 4:06 5,111 7.08 8.90 0.19 2.06 nan 1.01 0.61 0.15 1.18 0.18 
i! American Automobile ...... 14,432 22.02 2.29 0.10 5.23 0.04 0.40 0.61 0.06 1.87 0.14 
if 
i American Casualty ........ 4,591 19.67 3.59 0.32 2.87 0.64 1.10 0.39 0.03 2.10 0 
i American Credit Indemnity 1,929 22.02 6.93 0.27 6.28 pati tio 0.59 0.43 2.20 0:35 
j American Employers’ ...... 9,557 17.95 4.11 0.14 6.05 0.76 1.68 0.64 0.05 1.45 0.15 
1 American Fidelity & Cas. . 4,283 13.88 1.81 0.08 1.88 sien 4.54 0.31 0.27 2.34 0.08 
: American General .......... 2,893 17.79 8.17 ee 1.30 0.04 0.21 0.04 0.93 0.30 
American Indemnity ....... 2,845 25.67 4.39 0.10 3.67 0.05 1.02 0.21 0.37 1.95 0.20 
American Motorists ........ 8,181 10.90 2.50 0.15 4.25 0.59 0.85 0.15 0.08 1.57 0.11 
American Policyholders’ ... 1,670 ~-7.29 5.73 ne 6.54 0.18 2.09 0.59 0.56 1.36 0.19 
American Re-Insurance .... 4, "182 82.81 4.98 0.05 sons 0.25 0.31 0.14 1.25 0.05 
American States ........... 2/899 25.40 4.39 0.20 3.91 0.31 0.58 0.23 1.08 0.14 
American Surety .......... 11,176 17.20 8.60 0.14 17.38 0.37 0.86 1.56 0.18 2.23 0.25 
Anchor Casualty ...... ‘ot 2,256 19.39 4.85 0.41 2.93 0.90 0.58 0.22 0.24 1.83 0.17 
Associated Indemnity oe 6,305 11.37 2.91 0.08 2.16 0.50 41 0.42 0.10 1.77 0.16 
Bankers Indemnity ... 72 20.26 7.31 0.03 3.34 1.58 2.17 1.05 0.05 1.61 0.13 
Bituminous Casualty 7,010 10.68 2.98 0.27 1.90 1.26 2.27 0.73 0.01 1.32 0.09 
Buckeye Union Casualty ... 2,971 26.30 5.85 0.05 1.63 0.88 0.34 0.38 0.14 0.05 
Business Men's Assur. 2,683 14.55 5.£8 0.21 5.68 0.33 1.06 0.48 1.64 0.06 
Car & General** .. on 4,206 20.67 3.01 0.12 3.26 1.05 1.56 0.36 0.10 1.90 0.06 
SGRRE BRP 2 ccccccccccce 6,398 18.72 3.76 0.09 2.93 0 37 1.18 0.21 0.06 2.07 0.15 
Century Indemnity ........ 8,426 21.08 §.11 0.24 7.51 0.91 3.33 0.40 nkae 3.37 0.19 
Citizens Casualty .......... 974 12.40 8.05 0.42 asia 0.88 1.00 84 1.92 0.09 
Coal Operators Casualty ... 1,561 7.28 4.26 0.47 0.63 0.97 1.05 1.25 0.13 0.49 0.08 
Columbia Casualty ........ 3,790 20.69 7.24 0.19 3.2% 0.83 3.76 0.72 0.19 2.01 0.58 
Commercial Casualty ...... 9,658 23.60 6.78 0.42 3.63 0.20 0.89 0.62 0.27 81 0.27 
Commercial Standard ...... 3,496 20.01 5.24 0.18 4.40 0.25 1.10 0.59 0.36 2.34 0.19 
4 Connecticut General Life .. 4,499 16.64 5.7 0.43 5.13 ase 0.28 1.25 0.28 1.69 0.03 
t Connecticut Indemnity .... 1,350 22.81 3.40 0.22 1.13 0.06 1.97 0.30 0.01 1.40 0.49 
Continental Casualty ...... 28,031 23.22 3.05 0.42 4.55 0.65 1.48 0.39 0.49 1.96 0.12 
Eagle Indemnity ........... 4,853 19.67 3.2) 0.38 3.51 1.11 2.84 9.56 0.02 2.03 0.44 
Economy Auto ............. 721 23.7 5.18 0.03 1.60 0.12 0.15 0.13 0.10 0.14 
Employers Casualty ....... 3,470 13.54 5.41 0.17 7.15 0.20 0.36 1.09 0.21 1.64 0.09 
Employers Insurance ...... 600 11.17 6.26 0.74 a 0.38 1.39 0.66 0.74 0.75 0.10 
Employers’ Liab. Assur. **. 26,642 17.37 4.57 0.16 6.86 0.83 2.19 0.70 0.05 1.99 0.07 
Employers Reinsurance .... 9,565 36.84 2.36 0.14 0.59 pe 0.11 0.31 0.01 0.69 0.04 
Eureka Casualty ........... 1,925 9.37 4.74 0.73 0.64 0.79 1.88 0.42 0.18 0.71 0.05 
European General Reins.**. 9,842 48.53 1.27 0.01 Pane s ee 0.11 0.05 iat 0.01 
Excess of America ......... 1,136 28.73 6.09 0.54 BEM cake 0.01 1.05 0.60 2.75 0.37 
Federal _ & Casuaity és 1,413 35.33 8.35 0.21 0.72 a 0.62 0.61 0.39 1.88 0.24 
Federal Life ........ bondeee 1.619 12.75 9.79 0.06 1.13 aia 0.18 ee 0.56 1.16 0.10 
Fidelity & nitaits whine nee 28,918 18.67 5.32 0.09 5.52 0.74 3.13 0.55 om 2.15 0.14 
Fidelity & Deposit ....... 10,778 21.60 7.39 0.30 17.78 at 0.72 1.01 0.07 2.23 0.49 
Fireman’s Fund Indemnity. 6,886 18.43 6.37 0.28 4.72 0.90 2.10 0.95 0.05 2.43 0.13 
Freeport Motor Gagner, ° 1.043 24.88 4.76 0.05 2.27 sai 0.27 0.23 ts 0.34 0.11 
General Accident & L.* 20,203 20.98 2.41 0.08 2.40 0.58 1.29 0.58 0.29 1.92 0.09 
General Casualty x iden 5,240 25.59 2.91 0.20 4.08 * 0.16 0.37 0.26 1.68 0.15 
General Reinsurance ...... ° 6,034 35.87 3.64 0.37 0.41 ee 0.12 0.44 0.08 1.95 0.05 
General by i eee roll eee 1,651 0.31 2.94 0.59 inde re 0.10 0.20 0.04 1.75 0.11 
Glens Falls Indemnity . 8,302 21.25 3.95 0.09 8.60 94 1.83 0.36 0.03 2.20 0.19 
Globe Indemnity ........... 17.656 18.55 3.59 0.11 4.62 1.00 2.83 0.63 0.02 2.13, 0.10 
Great American Indemnity. 10,591 18.82 5.76 0.47 4.81 21 2.12 0.68 0.10 2.14 0.43 
Great Northern — soccece 1,927 36.72 6.10 0.02 0.65 sila 0.26 0.63 0.02 1.93 0.20 
Hardware Indemnity ..... 1,069 -2.17 7.51 0.29 0.06 0.15 0.89 0.24 re 1.35 0.33 
Hartford ‘Accident 'e Indem. 43,650 18.58 2.98 0.31 5.50. 0.83 1.47 0.97 0.13 2.08 0.12 
Hartford Live Stock ....... 617 11.75 7.31 0.29 3.85 ae 0.25 0.96 base 2.40 0.47 
Hartford Steam Boiler ..... 7,729 17.42 3.66 0.04 8.38 19.36 0.99 0.05 1.72 0.32 
Hawkeye Suaiy bebeCeCes 1,070 22.35 8.92 0.32 7.61 are 0.58 0.90 0.02 1.09 0.32 
Home Indemnity .......... 4,397 21.22 3.05 0.18 4.14 0.07 0. 0.19 re 1.97 0.45 
Hoosier oe isetnseeoe 1,449 25.50 8.79 1.00 0.11 vw 0.56 0.55 0.29 1.17 0.28 
Illinois Casualty ........... 608 24.79 6.17 1.00 1.15 0.23 0.50 0.03 0.23 0.14 ‘ 
Illinois Na tional Casuaity.. 921 24.51 5.52 0.16 3.22 0.69 0.55 0.21 0.91 0.14 } 
Indemnity Insurance of N. A. 15,346 18.69 5.94 0. me 0.83 1.35 0.97 0.01 1.91 0.12 
Inter-Ocean Casualty ...... 1,823 32.55 4.28 0.38 4.25 pane 0.25 0.78 0.82 2.20 0.19 
Inter-State Life & Accident. 1.541 33.28 4.25 0.18 9.65 0.21 0.75 0.09 0.89 0.08 
Kentucky Central ay rr 1,716 27.83 4.31 0.24 14.71 0 28 1.41 0.89 1.35 0.07 
Keystone Auto. Club ...... 1,832 18.25 6.01 0.23 0.40 0.17 0.65 0.52 0.91 0.04 
London Guar. & Acc.** .... 7,5A1 19.10 8.26 0.62 1.60 1.38 2.71 0.87 0.15 2.17 0.12 
London & Lancashire ...... 3.344 22.50 7.69 0.41 4.45 0.91 1.14 1.13 0.27 2.25 0.26 
Loyal Protective Life ...... 1,288 18.68 9.50 0.49 5.32 ain 0.71 0.77 0.38 1.94 0.26 
Manufacturers’ Casualty . 5,444 15.54 4.15 0.24 2.45 0.83 1.09 0.29 0.10 1.36 0.11 
Maryland Casualty ........ 28,655 19.59 3.30 0.31 6.08 0.70 2.35 0.55 0.29 2.06 0.10 
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UNDERWRITING EXPENSES OF STOCK 


Policy Salaries, - : Inspection Ins, 
Fees, etc. of Salaries Salaries and Med. General Dept. 
* Commis- Officers etc. of etc. Ex. Fees Office State Taxes, 
Premiums _sionsor and H. O. Office Br. Office Payroll and Main- Taxes on Licenses 
NAME OF COMPANY Written Brokerage Employees Travel Employees Auditors Salaries Rents tenance Premiums and Fees 


Massachusetts Bonding .... 14,420 d . 0.14 0.79 1.56 60 0.12 
Massachusetts Indemnity .. 1,495 - . 0.41 peale 1.58 54 

Massachusetts Protective .. . 31 Se 0.12 0.11 51 
Medical Protective ; é J pees -82 
Mercer Casualty -79 .07 0.10 19 


0.05 
0.52 
0.32 
0.20 


= 
3 





SEAS 


-52 
-68 
50 
60 
53 


17 
-30 
30 
14 
39 


Merchants Indemnity 
Metrvupolitan Casualty 
Missouri Insurance 
Monarch Life 

Motor Vehicle Casualty .... 


National Accident & Health 
National Automobile 
National Casualty 

National Life & Accident... 
National Protective 


oo: oF SSoSSoSe 


RR DoeK CFROCrRFK Fhe e 


@ 


National Surety 

New Amsterdam Cas. ...... 
New Jersey Mfrs. Cas. .... 
New York Casualty 

North American Acc. 


Oo = 
eS 


Northwestern Nat'l 

Occidental Indemnity 

Ocean Acc. & Guar.** i 
Ohio Casualty 8,089 
Ohio Farmers Indem. 1,083 


Pacific Automobile 902 
Pacific Indemnity 8,760 
Pacific Mut. Life x 

Paul Revere Life 2,451 
Peerless Casualty 1,516 
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Pennsylvania Casualty 4,988 
Penn. Mfrs. Ass’n Cas. ..... 8,107 
Phoenix Indemnity 4,253 
Postel LATS & Cas. 6.00600 709 
Preferred Accident 6,890 


Preferred Automobile 822 
Protective Indemnity 907 
Provident Life & Acc. 8,769 


ar) 
nwo 


w 
RHORKRe COOKS oou“wre onsoro 


PR CONIAT CURD CIeN@H: 
Son BS 
AhS He 


ax 


Royal Indemnity or 15,311 
St. Paul Mercury Ind. ..... 8,684 


Seaboard Surety 2,275 
Selected Risks Ind. 9 
Standard Accident .. 

Standard Surety & Cas. 

Sterling Insurance . 
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Suburban Auto 

Sun Indemnity 
Time Insurance 
Traders & General 
Travelers Indemnity 


~ 
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Travelers Insurance 
Trinity Universal 
Union of Indiana 
United Insurance 
United Pacific 


United States Casualty 
United States Fidel. & Guar. 
United States Guarantee ... 
Utilities Insurance 
Washington Nat'l . 
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West American 

Western Cas. & Surety .... 

Wolverine Insurance d 
Yorkshire Indemnity 1,446 
Zurich Gen. Acc. & Liab.** 15,044 


Companies writing: 
Less than $1,000,000 (22).. 17,303 
$1,000,000 to $2,500,000 (33) 52,896 
$2,500,000 to $5,000,000 (28) 106,724 
$5,000,000 to $10,000,000 (35) 264.209 
Over $10,000,000 (22) 522,419 


Grand Total (140) . $963,551 
* Last 000 omitted. 
** United States Branch. 
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EMPLOYERS REINSURANCE 
CORPORATION 


HOWARD FLAGG, President 





REINSURANCE OF CASUALTY, FIDELITY & SURETY 





HOME OFFICE 
KANSAS CITY, MISSOURI 


BRANCH OFFICES 
NEW YORK ® CHICAGO ® LOS ANGELES * SAN FRANCISCO 
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REPORTS ON 
COMPANIES AND ASSOCIATIONS 


AETNA Insurance Company, 
Hartford, Connecticut 


V. P. Russell Resigns 


Vice President Joseph W. Russell of the Aetna In- 
surance Company and its five subsidiaries has been, at 
his own request, relieved of active duty as head of the 
New York Department. In his place, Secretaries Ashby 
E. Bladen and Harold J. Kiefer have been appointed 
managers. Mr. Russell’s resignation and retirement to 
the reserve force, after more than fifty years’ services 
in both clerical and official capacities, was occasioned 
by ill health. 

Both Mr. Bladen and Mr. Kiefer have been associated 
with Vice President Russell in the management of the 
New York Department and are thoroughly familiar 
with its affairs. Mr. Bladen, a native of Virginia, and a 
former practicing attorney, joined The Century In- 
demnity Company in 1926, as supervisor of the bond- 
ing department. He was elected assistant secretary that 
same year and secretary in 1927. Since 1940, when he 
was transferred from Hartford to New York City, he 
has supervised the casualty and surety business. In 1941 
Mr. Bladen was elected secretary of the Aetna, World 
and Piedmont. Mr. Kiefer, immediately after his elec- 
tion as secretary of the Aetna and its subsidiaries in 
1937, was transferred from the Home Office where he 
had been performing the duty of general agent, to 
New York. He is a native of Hartford and has been 
with the Aetna since 1916. After acquisition of the 
Standard Insurance Company of New York and the 
Standard Surety & Casualty Company of New York, 
both Mr, Bladen and Mr. Kiefer were elected secretaries 
of these Aetna subsidiaries. 


BITUMINOUS Fire & Marine Insurance 


Company, Rock Island, Illinois 
New Company 


The Bituminous Fire & Marine Insurance Company, 
which has as its sponsor the Bituminous Casualty Cor- 
poration of Rock Island, Illinois, is being formed with 
proposed capital of $200,000 contributed surplus $100,- 

and contingent reserve $50,000. Further details 
relative to plan of operation are presented elsewhere 
in this issue. Please refer to article in our casualty sec- 
tion, reporting the organization of a fire subsidiary by 
the Bituminous Casualty Corporation. 
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CHICAGO LLOYDS, 
Chicago, Ill. 


Court Appoints Auditors 


In order to determine the liability and participation 
of each underwriter of Chicago Lloyds, Chase Con- 
over & Company has just been appointed by the court 
to make an independent audit to calculate on a monthly 
basis the number of underwriters participating and their 
pro rata share of losses. Units of participation varied 
between 451 and 1,459. 

Chicago Lloyds was placed in liquidation February 
9, 1938. There were 1,459 units of underwriting par- 
ticipation in force and cash or securities of the 234 
underwriters with a face value of $1,117,295 were on 
deposit with the trustee. There were 12,705 claims filed 
in the amount of $6,275,923 of which 10,840 in the 
amount of $4,973,106 were reported to the court and 
allowed in the sum of $283,601 leaving 1,865 claims 
in the amount of $1,302,817 still unreported and pend- 
ing adjudication. 


CITY OF NEW YORK Insurance Company, 
New York, N. Y. 


Dividend Status 


Several months ago this company deferred action on 
its semi-annual dividend normally payable on August 1. 
Now it has been announced that no further dividends 
will be paid this year. This action was decided upon 
in view of the dividend limitation imposed by the New 
York Insurance Laws with consideration given to the 
reduced surplus position brought about by depreciation 
in security holdings during the first six months of 1942. 

As of June 30, 1942, the company had assets of 
$4,973,920 and surplus of $538,866 in addition to its 
capital stock of $1,500,000. Statutory underwriting 
profit for the six month period, the management reports, 
was $63,048 with net investment income being $127,842. 
The latter was more than sufficient to cover the dividend 
payment of 642% ($.65 per share) on February 2 
which totaled $97,500. Net depreciation in security 
values for the period, adjusted for profit or loss on 
sales, was $312,852. 
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to Pittsburgh’s 
Newest Hotel 


HOTEL PITTSBURGHER 


400 rooms, all with out- 
side view and bath. Radio 
in every room. 

* * RATES * * 


SINGLES — $3.30 to $4.40 
DOUBLES — $5.00 to $6.50 


PITTSBURGHER 


A KNOTT HOTEL 
Joseph F. Duddy, Manager 
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Fire, marine, personal property in- 
surance. Non-assessable, profit-par- 


ticipating. Sold through brokers. 
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Mutual INSURANCE Company 
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FACTORY Insurance Association, 
Hartford, Connecticut 


Ross Named Manager 


The board of directors of the Factory Insurance 
Association has named F. D. Ross as manager to suc- 
ceed the late H. P. Smith, who died on October 9th. 
Mr. Ross, who joined the F. I. A. in September, 1926, 
as assistant manager, is a former superintendent of the 
Improved Risk Department of the Scottish Union & 
National Insurance Company of Hartford, Conn. 

Other changes in the official staff of the F. I. A. made 
by the directors were the naming of H. E. Adams as 
senior assistant manager, and of W. H. Forristall as 
assistant manager. Mr. Adams had been an assistant 
manager since 1934. Previously, Mr. Forristall acted 
as executive assistant. 

In announcing the changes in the managerial staff, 
C. W. Pierce, president, reported : “The board of direc- 
tors fully appreciate the magnitude of the special prob- 
lems and responsibilities which confront the association 
and the entire staff as a direct result of war conditions 
and are confident that the organization will carry on 
through this emergency in a manner which will be 
creditable to the insurance business.” 


FIREMAN'S FUND Insurance Company, 


San Francisco, California 


eg | Capital Structure 
Buying Shares of Affiliates 


The board of directors of Fireman’s Fund Insurance 
Company, on Qctober 13, 1942, approved a plan for 
the acquisition of 100% stock ownership of its two fire 
insurance affiliates, Home Fire & Marine Insurance 
Company and Occidental Insurance Company. Presently 
Fireman’s Fund owns 55,016 of the 100,000 outstand- 
ing shares of the Home F. & M. and 32,560 of the 100, 
000 outstanding shares of Occidental, the balance being 
publicly held. 

The tentative proposal provides for a change in the 
authorized capital stock of Fireman’s Fund from 300, 
000 shares of $25 par value of 509,232 shares of $10 
par value with 114 new shares to be issued in exchange 
for each present share held. The resu ting reduction in 


capital ($3,048,540) will be transferred to surplus for § 


the purpose of complying with provisions of New York 
law which limits investments in stocks of other insur- 
ance companies to 35% of the policyholders’ surplus 
or 50% of net surplus, whichever is greater. 

The remainder of the authorized shares will be offered 
in exchange for shares of the two affiliates on the basis 
of 0.75 of a share of the new $10 par value stock for 
each share of Home and 0.45 of a share for each share 
of Occidental. No cash payments will be made and scrip 
will be issued in lieu of fractional shares. Acceptance 
of the offer will be entirely discretional with the stock- 
holders of Home and Occidental. 
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Stockholders’ Meeting 


This plan cannot be effectuated until completion of 
various legal prerequisites, including action by govern- 
mental authorities, nor until approved by the stock- 
holders of Fireman’s Fund at a meeting which will 
probably be held within the next few days. Until ef- 
fectuated the plan is legally subject to being withdrawn. 

Completion of this plan in its entirety, subject to the 
stockholders’ approval and compliance with all necessary 
legal details, would increase the policyholders’ surplus 
of Fireman’s Fund to around $25,000,000 on the basis 
of the June 30, 1942, financial statements of the com- 
panies involved. Of this amount, $5,092,320 would rep- 
resent capital stock and the balance of about $20,000,000 
would constitute net surplus. 


THE HOME Insurance Company, 
New York, N. Y. 


Canadian Underwriting Procedure 


The Home Insurance Company, which, in June, 1942, 
rejoined the National Board of Fire Underwriters after 
an eight years’ absence from that board, last month 
withdrew its resignation from the Canadian Under- 
writers Association which had been hanging fire since 
December, 1935. 

In the withdrawal of its resignation, The Home In- 
surance Company is understood to have felt that, al- 
though all the problems requiring solution have not yet 
been handled to complete satisfaction, progress in recent 
months, together with indications of further action and 
provisions already made, justify expectations of im- 
provement of the position of the position of tariff com- 
panies in their relations with the public. 

The resignation had been tendered by The Home 
“because of conditions it considered undesirable.” Soon 
after it -was handed in, the resignation was placed in 
the deferred category by the association where it re- 
mained until the recent decision. 


GLOBE AND RUTGERS Fire Insurance 
Company, New York, N. Y. 


Examined 


From the close of 1936 to September 30, 1941, ac- 
cording to an examination conducted under the direction 
of the New York Insurance Department, the policy- 
holders’ surplus of the Globe and Rutgers Fire Insur- 
ance Company dropped from $12,601,982 to $4,385,417, 
a decrease of $8,217,534. An official filing of New 
York’s examination report, dated August 11, 1942, was 
made on September 25th. Shrinkage in surplus was due 
to loss from underwriting, $2,007,374, loss from in- 
vestments, $4,929,822, and dividends on outstanding 
stock, less refunds, of $1,322,950, offsetting which were 
small miscellaneous gains of $43,611. 

(Continued on next page) 
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URKING in the minds of thou- 
L sands, a demented desire to 
serve a false idol prompts many to 
commit costly sabotage that could, 
if not checked, lose us our freedom. 

Every true citizen will serve his 
country well by keeping his eyes 
open and help nip this evil in the bud. 

Experienced agents of the Eagle 
Fire Company are contributing to 


this phase of the war effort by 


arranging for proper insurance and 
periodic inspection of our war pro- 


duction plants. 


EAGLE FIRE 


Company of New York 


ESTABLISHED 1806 
* 
OLDEST NEW YORK INSURANCE COMPANY 


75 Maiden Lane, New York, N. Y. 
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THE ALCOVE : 


x | 


Featuring 5 star attractions for enjoymentot 14 FLOORS OF 
living at its best (1)Penguin Room (2)Sky-Hy 


Room (3) Omar Cocktail Lounge (4) The MODERN COMFORT 
Alcove (5) The New Coffee Shop. Outstand- : 





a 


ingly gay and attractive 
-+--Guests enjoy all club 
facilities, including swim- 
ming pool...perfect loca- 
tion at 11th and Baltimore 


FROM 





R. E. McEACHIN, Managing Director 


KANSAS CITY 








IN DETROIT 


es" so THE TRAVELER'S 
aw Mi , 


ay 1°" CHOICE 


Zo 4: Seasoned travelers, when they 


2 Yi visit Detroit, most always stop 
RAY } at the hotel that’s “Aglow with 
it 4 Friendliness.” They appreciate 


Hi the extra value they get for every 
dollar they spend. 


900 rooms with bath, circulating 
ice water and Servidor from $2.50. 


HOTEL FORT SHELBY 
Gre with Pesan 


FRAWLEY, General Manager 

















GLOBE AND RUTGERS Fire—Continued 


As of September 30, 1941, in addition to the net sur- 
plus, the company had a paid up capital of $2,053,560, 
making the total surplus to policyholders $6,643,978, 
The capital, made up of four different classes of stock, 
was as follows: 


No. of 
Shares Out- 
Class standing Par Value 


Cumulative First 





Preferred ($4.00 dividend) 18,500 $ 277,500.00 
Cumulative Second 
Preferred ($5.00 dividend) 33,404 501,060.00 
Cumulative Junior 
Preferred ($5.00 dividend ) 5,000 75,000.00 
nich cin an osinntuids 80,000 —_1,200,000.00 
136,904 ‘$2, 053,560.00 


The Cumulative First Preferred Stock is held by 
the Reconstruction Finance Corporation. 

The Cumulative Second Preferred Stock is held by 
approximately 964 stockholders residing in the United 
States, by 18 stockholders residing in Canada and other 
foreign countries and by one director. 

The Cumulative Preferred Stock is held by Edwin 
C. Jameson, a director, and Mary G. Jameson. 

The Common Stock is held by approximately 678 
stockholders, residing in the United States, and by 15 
directors owning 3331-6/7 shares. 


Reconstruction Finance Corporation 


Normally, it was pointed out in the examination re- 
port that “only the holders of first preferred and com- 
mon stock are entitled to vote, and this situation now 
obtains, as none of the conditions under which holders 
of Second Preferred and Junior Preferred Stock may 
vote is now in effect. At present, control of the election 
of directors resides in the Reconstruction Finance Cor- 
poration, since the charter states that so long as this 
corporation shall hold any shares of First Preferred 
Stock of the company, either as owner or pledgee, such 
shares shall be entitled to cast one hundred more votes 
than the combined total of all other classes of capital 
stock outstanding, or in case of default in dividend pay- 
ments due on the First Preferred Stock, such stock 
shall be entitled to twice the number of votes all other 
classes of stock may be able to cast.” 


The capital stock structure of the company dates back 
to successful rehabilitation proceedings which were com- 
pleted on December 5, 1934. The financial condition of 
the company became impaired to such an extent, due 
to decline in security values, which began in 1929, that 
it was necessary on March 25, 1933, for the Super- 
intendent of Insurance of the State of New York to 
take over affairs for the purpose of rehabilitation. 

During rehabilitation, Second Preferred Stock was 
offered to general creditors, and, with court approval, 
on December 6, 1934, the settlement of all claims of 
$500 or less was immediately made in full in cash. On 
larger claims the settlement was 50% cash and 50% in 
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Second Preferred Stock to those who consented thereto 
with a minimum of $500 in cash. 


Field and Scope of Operations 


The Home office of the company, located at No. 111 
William Street, New York, N. Y., is also occupied by 
the American Home Fire Assurance Company, a sub- 
sidiary. The Insurance Company of the State of 
Pennsylvania is also controlled through stock ownership 
by the Globe and Rutgers Fire Insurance Company. 
Business is assumed from the ceded to each of the sub- 
sidiary companies, under treaty commitments. 

The following branch offices are maintained: 

Department: Pacific Coast, 360 Pine Street, San 
Francisco, Calif.; Frank M. Phipps and Alfred G. Wal- 
lace, Managers. 

Department: Philadelphia, 308 Walnut Street, Phila- 
delphia, Pa.; Elmer Vam Dusen, Manager. 

Talbot, Bird & Company, Inc., located at No. 111 
John Street, is the ocean marine general agent. 

Jones & Whitlock, Inc., located at No. 115 William 
Street, is the inland marine general agent. 

Edward Brown & Sons, located at No. 432 California 
Street, San Francisco, Calif., is the general agent on 
the Pacific Coast on business written for the company 
under policies titled “Globe Underwriters Agency.” 

Seeley & Co. of San Francisco, Calif. are authorized 
as agents for the acceptance of reinsurance in the 
Pacific Coast territory. 

Business is derived from approximately 1900 direct 
representatives, from inter-office companies and from 
other companies through facultative and treaty reinsur- 
ance, part of the latter being on a reciprocal basis. 


Affiliated Companies 


Effective October 1, 1941 the Globe and Rutgers Fire 
Insurance Company and the American Home Fire As- 
surance Company entered into an agreement, whereby 
the combined liability of the two companies, with cer- 
tain exceptions, was assumed on a stipulated participat- 
ing basis. 

Effective December 31, 1941 the Globe and Rutgers 
Fire Insurance Company accepted a quota share of the 
portfolio of The Insurance Company of the State of 
Pennsylvania and a similar share, with certain excep- 
— of the net premiums written subsequent to that 
ate. 


Combination Policies 


Combination automobile policies are issued in Colo- 
rado, New Mexico and Wyoming through the Denver, 
Colorado General Agency, the Globe and Rutgers Fire 
Insurance Company assuming the risks of fire, theft, 
collision and allied coverages and the United States 
Casualty Company, assuming the risks of general liabil- 
ity and property damage. 

Combination automobile policies are also issued in 
California through the Pacific Coast Department, The 
Preferred Accident Insurance Company of New York 


and the Globe and Rutgers each assuming the risks it » 


is qualified to write. 
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‘LUMBERMEN'S Underwriting Alliance, 


Kansas City, Missouri 
Current Progress 


Operating figures of the Lumbermen’s Underwriting 
Alliance for the first six months of 1942 point to pros- 
pects of one of the best underwriting years enjoyed in 
over a decade. Net premium writings are advancing 
steadily so that, on the basis of returns for the first 
half of the current year, the total volume should ap- 
proach about $1,800,000 in 1942 as compared with $1,- 
512,000 in 1941, and an average of around $1,300,000 
through the years 1938 to 1940 inclusive. 

The prevailing trend of the reciprocal’s increased vol- 
ume has been accompanied by a much lower incurred 
loss ratio and reduced operating expense. During the 
first six months losses incurred were 49.9% of earned 
premiums, while underwriting expenses incurred 
amounted to 27.7% of written premiums. The ratios 
in 1941 were 61.1% and 29.4% respectively. Indicated 
savings of policyholders, reflected by the combined loss 
and expense ratio so far this year, are 22.4% of pre- 
mium writings, as against an average of less than 10% 
for the five years ended 1941. 

Larger savings and improved underwriting results 
might be traced to the reciprocal’s present restrictive 
field of operation. The only insurance coverages under- 
written are lumber manufacturing, woodworking plants 
and lumber yards of certain standards of protection, 
arrangement and construction. The acceptance of gen- 
eral business was discontinued in 1941. 





Policyholders’ surplus of the Lumbermen’s Un- 
derwriting Alliance increased from $1,011,000 on De- 
cember 31, 1941, to $1,142,000 on June 30th. Actual 
cash savings returned to members during the period 
amounted to $61,024, less than one-third of combined 
underwriting and investment earnings. The gain from 
underwriting was $188,300. Net investment income was 
very small, being only $4,153. 

There has been no change in the liquidity position of 
the reciprocal, which always has been excellent. Total 
assets, on June 30th, $2,207,000, included cash of $1,- 
593,000, bonds $266,000, premium balances $354,000, 
and miscellaneous items of $2,000. The distribution of 
assets remain virtually the same as reported at the close 
of 1941, when total assets were $2,205,000. Total lia- 
bilities decreased from $1,194,000 to $1,065,000, as re- 
serves for taxes, reinsurance and unpaid claims were 
reduced by nearly $160,000. The reserve for unearned 
premiums increased approximately $30,000. 

A comparative statement of assets and liabilities as 
of June 30, 1942, and December 31, 1941, with operating 
figures for the first half of the current year and for 
1941, follows. 


Admitted Assets 
June 30, 1942 Dec. 31,1941 








Bonds: Market valtie .........s0.c<c00. $ 266,299 $ 200,813 
OSS ee er ee 1,593,355 1,627,287 
Premium balances ...............0. 345,192 340,599 
MOIG. COOOWETEIS 5. nce cccccneccccves 400d0008 35,053 
re Pre eee 1,708 1,074 

Pees ERIE occ ccsscccosvaws $2,206,554 $2,204,826 
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143 YEARS OF DEPENDABLE PROTECTION 


AO 
(RE GRPORATED) 
J, , 


Providence Washington Insurance Co. 


PROVIDENCE, RHODE ISLAND 








INCORPORATED 1928 


Anchor Insurance Co. 
PROVIDENCE, RHODE ISLAND 
Organized and Owned by the Providence Washington Insurance Co. 











Each company writes the following classes of insurance 


FIRE— WINDSTORM AND ALL ALLIED LINES 
OCEAN and INLAND MARINE—ALL RISKS 
AUTOMOBILE—COMPREHENSIVE—FIRE—THEFT and COLLISION 


Combined Policies 
Automobile and Golfers’—Full Coverage With 


MARYLAND CASUALTY COMPANY 























Liabilities 

June 30, 1942 Dec. 31,1941 

Unearned premiums ................. $ 916,571 $ 887,419 
ne. re 87,642 122,305 
NN fos ok cede unaadicm sss oa e@arm 20,000 37,500 
Treaty reinsurance funds ............ 40,375 146,964 
ON TAME oa knc cess vccinsn $1,064,588 $1,194,188 
Sh errr ree 1,141,966 1,010,638 
DEE ae ioe cic v hun aabacehar amas $2,206,554 $2,204,826 

1st 6 mos 

Operating Figures 1942 Year 1941 

Net premiums written .............06. $875,658 $1,512,283 
Ratio expenses incurred ............... 27.7 29.4 
ee a erere rrr errr re 846,506 1,463,802 
mauo losses Mcurred ............20040 49.9 61.1 
Combined loss & expense ratio ........ 77.6 90.5 
Statutory underwriting profit ......... 188,300 124,636 
Net investment income ............... 4,153 4,723 
Savings paid to subscribers ............ 61,124 94,547 


NATIONAL MUTUAL Assurance Company, 


Bethlehem, Pennsylvania 


Absorbs Affiliates 


The State Mercantile Mutual Fire Insurance Com- 
pany of Bethlehem and the Graphic Arts Mutual Fire 
Insurance Company of Philadelphia have been ab- 
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sorbed by the National Mutual Assurance Company, 
Bethlehem, Pa. Reinsurance agreement entered into 
on August 13, 1942, under which the National Mutual 
Assurance Company agreed to assume as of June 30. 
1942 all policy liability and other outstanding obliga- 
tions of the companies, was approved by the Pennsyl- 
vania Insurance Department on September 18th. 

The National Mutual began business on January 1, 
1902, and for many years prior to 1932 operated as 
a member of the Factory Mutual Group. After dis- 
posing of all Factory Mutual business, it remained 
dormant until 1936, the year the charter was acquired 
by interests associated with the General Acceptance 
Corporation and affiliated companies. At the start. 
under the new management, only automobile coverages 
were written. After entering the general fire field, in 
1939, the management assumed supervision of the 
underwriting of the two recently absorbed companies. 
Allied with the organization is the Capital Casualty 
Company, also a mutual carrier, control of which was 
acquired during the latter part of last year. The group 
reported, in 1941, net premium writings in excess of 
$705,000. 

The financial statement of the National Mutual as 
of December 31, 1941, revealed total assets of $204,414 
and policyholders’ surplus of $104,194 compared with 
liabilities of $100,220, the latter including a voluntary 
reserve for unearned premiums of $38,177. Net pre- 
miums written for the year amounted to $535,974, of 
which 90% comprised automobile insurance. 

(Continued on next page) 
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NATIONAL MUTUAL ASSURANCE—Continued 


The State Mercantile, organized in 1909, reported 
at the close of the year 1941 total assets of $46,999, 
while premium volume for the year 1941 totaled $141,- 
200. The Graphic Arts began business on June 1, 
1907 and at the close of last year had assets of $41,264, 
while premium volume for the preceding twelve months 
was $29,633. Statement of the National Mutual As- 
surance Company as of July 1, 1942, after giving 
effect to the consolidation follows : 


Assets 


IN 95.055 is aidaia ong biedembibion cde wies $ 51,331.49 


I IE 6 occ eiecsecnesickioniessew near 76,538.31 
PCOS TROCEIVEDIE ...c.ccccccccccscccceces 80,562.95 
DIRMNENCE TPEQOBIG 6 o.s-00.0ccccccccsseccsceees 7,800.00 
oa iris ala ad awneieusbnedieceueeetorne 13,304.26 
Reinsurance Recoverable ............cccssscee 11,168.69 


I alo 52. ddan ch greye'e sero waiaeini/poia 6% 187.10 


PUROOMUNS TROCEIVEDIO cc ccc cccccccccecssecsces 1,763.67 

DP UTMMUTE ANA PIKtUres «0... cccccccccccecses 1,0 26.30 
NR cra detach mews nod Kw avienaarerke $243,682.77 

Liabilities 

NN AOE NN oe sid din cunmisisia bwie eb eaeer $ 49,677.71 

Reserve for Loss Adjustment Expenses ........ 1,774.10 

Reserve for Taxes and Other Liabilities ....... 41,061.18 

ae re ae $100,000.00 

DUNNE is iiairlensb as earsidis cin 51,169.78 

Policyholders’ Surplus ...........+..+.++0 ve. 151,169.78 
TI REESES GR n rae beeen Oe earn 8 eee ee em $243,682.77 





NEW BRUNSWICK Fire Insurance Company, 


New Brunswick, New Jersey 
Additions to Staff 


The board of directors of the New Brunswick Fire 
Insurance Company has added four new men to the 
company’s official roster. The additions are: Vice presi- 
dent and general counsel, Charles A. Loughin; vice 
presidents and secretaries, George E. Allen, Leonard 
Peterson and Franklin E. Potter. All are officially iden- 
tified with The Home Group, of which the New Bruns- 
wick is a member. 


NEW JERSEY MANUFACTURERS Association 


Fire Insurance Company, Trenton, N. J. 
Dividend to Policyholders 


The board of directors of this company has declared 
the regular 20% dividend, an extra 5% dividend, and 
a special extra 5% dividend, or a total of 30% on 
policies expiring during the first quarter of 1943. 

Approval of the three dividends has been received 
from the Department of Banking and Insurance. 




















The Best Insurance in the World 


U.S. WAR SAVINGS BONDS 


LIFE—HOMES—PROPERTY—LIBERTY 


WE RECOMMEND 


For Complete Protection of 











CHICAGO 
PITTSBURGH 
SAN FRANCISCO 
KANSAS CITY 
INDIANAPOLIS 
PHILADELPHIA 
MONTREAL 
TORONTO 














American Equitable Assurance Company of New York 


Globe & Republic Insurance Company of America 


Knickerbocker Insurance Company of New York 
Merchants and Manufacturers Insurance Company of 


New York Fire Insurance Company 


Corroon & Reynolds, Inc. 


Losses paid exceed Two Hundred and Fifty Million Dollars == 


New York 


MANAGER 
92 William Street, New York 
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PENNSYLVANIA MANUFACTURERS 


Association Fire Insurance Company, 


Philadelphia, Pennsylvania 
Fifty Per Cent Dividend Maintained 


The executive committee of the Pennsylvania Manu- 
facturers Association Fire Insurance Company has 
voted to return to policyholders the usual dividend of 
50% on all policies cancelled or expiring between 
October 1, 1942, and December 31, 1942, other than 
minimum premium risks. Payment of the dividend has 
been approved by the Acting Insurance Commissioner 
of the Commonwealth of Pennsylvania. 


RHODE ISLAND Insurance Company, 


Providence, Rhode Island 
War Risk Writings 


“Unless bombings on a large scale occur within the 
next four to eight months in Alaska, and in the Pacific 
and Atlantic Coastal areas” the Rhode Island Insurance 
Company of Providence, R. I., “should earn a profit 
of approximately $1,500,000 on its War Risk activities. 
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However, on the other hand, if there should be any 
widespread enemy attacks on our shores the results to 
the company may be disastrous.” Such are the con- 
clusions reached by the New York Insurance Depart- 
ment, which recently completed an examination into the 
company’s affairs because of inquiries from the public 
and the general interest throughout the country as to 
whether a private carrier should be permitted to com- 
pete with the War Damage Corporation. 

New. York’s Insurance Superintendent, Louis H. 
Pink, commenting on the examination report said “he 
wished to make it clear that the company has power to 
write this type of insurance; that it is solvent and will, 
if there are no bombings, profit greatly from its opera- 
tions; that the type of business is hazardous for a 
single company to engage in; that the ultimate condi- 
tion of the company will probably depend upon whether 
or not there is extensive bombing in the areas where a 
large amount of its war risk insurance is placed.” 

The examination, dated August 7th, failed to disclose 
the writing of war factories or munition plants or 
plants directly in war production except two shipyards 
located in Mobile, Ala. A large number of risks, how- 
ever, it was pointed out, appear to be close to water- 
fronts, railroad yards and terminals, bridges or in the 
concentrated downtown areas of large cities along the 
Pacific and Atlantic seaboards. The management has 
explained that this concentration was intentional as in 

(Continued on next page) 
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RHODE ISLAND INSURANCE—Continued 


such areas most of the fire restrictive type of buildings 
are located, and, from the fire and catastrophe stand- 
points, such structures are regarded as preferred risks, 
Washington, D. C., was mentioned as the area of great- 
est concentrated exposure. 


War Risk Liabilities and Premiums 


During the early months of 1941 the Rhode Island 
Insurance Company, as disclosed by the New York 
report, wrote a comparatively small volume of war risk 
insurance, amounting to approximately $30,000, but in 
December, 1941, gross premiums totaled $1,580,270. 
3y the close of May, 1942, however, war risk premiums 
collected had advanced to gross $4,480,420; net $1,- 
377,495. Cancellations amounted to $369,539 and pre- 
miums reinsured aggregated $2,735,386. The amount 
of war risk liability assumed, less _ cancellations, 
amounted to $636,923,950. The latter figure, however, 
it was pointed out, does not represent the full amount 
at risk since many large policies cover only maximum 
amounts at any one location. In such cases no tabula- 
tion was made of total exposure. Through lack of 
definite information as to the application of insurance, 
the company was also unable to properly allocate, by 
states, the full amount of outstanding coverage. About 
80% of the allocated liability, it was disclosed, was 
written in thirteen states, in millions of dollars, as 
follows: New York 107; California 88; Washington 
47; Massachusetts 35; New Jersey 30; Pennsylvania 
22; Oregon 16; Maryland, Rhode Island, D. of C. and 
Ohio 12 each; Michigan 13; Virginia 10. 


Reinsurance 


In the underwriting of war risk business the Rhode 
Island Insurance Company has utilized the reinsurance 
facilities of five organizations: Lloyd’s of London, 
Louisville Fire & Marine Insurance Company of Ken- 
tucky, William Penn Fire Insurance Company of 
Pennsylvania, La Metropolitana Compania y Seguros 
of Havana, Cuba, and the Compania de Navigation y 
Seguros La Estrella of Panama City. Reinsurance 
contracts have been revised from time to time, which, 
perhaps, is the reason why the examination report 
failed to disclose the amount of outstanding reinsurance 
which was in force on May 31, 1942. 

According to the report, “Effective June 10, 1940 
London Lloyds agreed to assume the first surplus of 
the company’s War Risks, up to 10 times the amount 
of the company’s net retention, with a maximum of 
$500,000 on any one risk. This agreement was modi- 
fied on July 1, 1941 to include the writings of the 
Louisville Fire and Marine Insurance Company. On 
December 10, 1941 Lloyds served notice that in con- 
formity with the terms of the agreement it was giving 
the company seventy-two hours notice of cancellation, 
effective December 12, 1941 with respect to policies 
written after that date. 


“Effective as of 11:50 P.M., December 31, 1941 
the company reinsured 10% of its net premiums in 
force with the Louisville Fire and Marine Insurance 
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Company of Louisville, Ky., and 20% with the William 
Penn Fire Insurance Company of Philadelphia, Pa. 

“Specific reinsurances amounting to $592,759.07 
were effected with the Louisville Fire and Marine In- 
surance Company which in turn reported these pre- 
miums as 100% reinsured under the aforementioned 
joint contract with London Lloyds. 

“1942. In 1942 new reinsurance arrangements were 
effected as follows: 


Excess Covers 


London Lloyds: On January 1, 1942 London Lloyds 
agreed to assume all losses in excess of a net loss of 
$500,000 to the Rhode Island on any one risk in any one 
disaster, up to $500,000, with a total limit of $1,000,- 
000. This policy was cancelled on June 1, 1942 and 
replaced by a similar one issued by the Metropolitana 
Compania y Seguros, of Havana, Cuba. 

American Casualty Company: On January 1, 1942 the 
American Casualty Company of Reading, Pa., agreed 
to assume the excess loss on account of plate glass 
breakage on account of War Risks, as follows: 

“On policies attaching prior to January 1, 1942 any 
excess over $500,000 net loss to the Rhode Island In- 
surance Company, in any one county in the United 
States, excluding California, Oregon, Washington and 
Alaska, up to $20,000 in any one location, up to an 
aggregate of $500,000 in any one county. This policy 
applies only to exterior plate glass on the ground floor 
of buildings. 


Quota Share Reinsurance 


“On January 1, 1942 the company changed its quota 
share reinsurance to include the La Metropolitana and 
the Compania de Navigation y Seguros La Estrella, 
S.A., of Panama City, Republic of Panama. At present 
quota share cessions are as follows: 


Louisville Fire and Marine Insurance Company 10% 





William Penn Fire Insurance Company ...... 20% 
PT TTT eT ere ere 30% 
ae wit an ig die isi cee wae aM 10% 

tt ict ssc hs enewen gaakiownw eee aceees 70% 


“Both La Metropolitana and La Estrella assumed 
their proportionate share of the net premiums in force 
on January 1, 1942. 

“None of the above companies is admitted in the 
State of New York. 

Facultative. “The company has the privilege of rein- 
suring a certain percentage of any risk with La Estrella 
in addition to the compulsory quota share reinsurance. 

“Moreover, the General Insurance Company of 
America, of Seattle, Wash., assumes and cedes to the 
company on a facultative basis. However, very little 
business has been exchanged between these companies 
up to this time. A few risks of the General, in Balti- 
more, have been reinsured with the Rhode Island, and 
in turn the Rhode Island has ceded some business in 
Boston and on the Pacific Coast to the General. 

(Continued on next page) 
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RHODE ISLAND INSURANCE—Continued 


“The companies prefer to split a big risk between 
them, each issuing its own policy for a portion, rather 
than to reinsure each other. 

“No other facultative reinsurance was noted. 

“As previously noted under its quota share rein- 
surance agreements the company reinsured 10% of its 
War Risk premiums with the Louisville Fire and 
Marine Insurance Company and 20% with the William 
Penn Fire Insurance Company. These companies are 
under the same management as the Rhode Island In- 
surance Company which had on July 31, 1942, the 
following financial interest in the two companies 
through ownership of capital stock: 


Louisville Fire and Marine Insurance Company 


Capital stock directly owned by Rhode Island 49.21% 

Capital stock indirectly owned through 
ownership of William Penn Fire Insurance 
Company capital stock .......0ssscee. 24.85 





BE hiMiss china scsisenveeaviutesces 74.06% 


William Penn Fire Insurance Company 
Capital stock directly owned by Rhode Island 49.71% 


“From the above it will be seen that 74.06% of all 
losses or gains of the Louisville Fire and Marine In- 
surance Company and 49.71% of all losses or gains 
of the William Penn Fire Insurance Company will be 





reflected, through a decrease or increase in the value 
of the capital stock owned, in the financial statement 
of the Rhode Island Insurance Company. 

“The company has recently stated that it expects to 
dispose of its holdings of Louisville Fire and Marine 
Insurance Company capital stock in the near future.” 


Restrictive Operations 


The Rhode Island Insurance Company remains the 
only private insurance carrier presently issuing war 
risk insurance in competition with the War Damage 
Corporation. Liability now accepted, however, is re- 
stricted. All of the company’s agents were notified 
early in September that further new war risk liability 
in any of the coastal states or the territory of Alaska 
would not be accepted. The management explained 
that, in its opinion, the United States Government’s 
War Damage Corporation offers to the insurance pub- 
lic adequate facilities in these territories at rates 
which cannot be successfully duplicated. At the’ same 
time, it was announced that over 80% of the company’s 
total war risk liability will expire by December 15th 
of this year, and that in the coastal states the only 
lines that will be renewed are those which are a portion 
of a nation-wide schedule with: predominant values 
in the zones between the Alleghenies and the Rocky 
Mountains. Practically all of war risk premium in- 
come, during recent months, has been derived from 
the issuance of use and occupancy and miscellaneous 
coverages, which have not been accepted by the War 
Damage Corporation. 





: PREFERRED 


AS DEFINED BY THE DICTIONARY: 


“Set above or before in estimation or favor; regarded or 
honored before another; held in greater favor; liked better.” 


Tue record of “PREFERRED” performance 


for 57 years has made this a living definition. 
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number of policyholders and has 
cemented the mutually profitable 
relationship between the Company, 
its Agents and Brokers—a large 
majority of whom have been “Pre- 
ferred Producers” for a long period 
of years. 


You, too, should place your busi- 
ness with “PROMPT PAYING 
PREFERRED” 


THE PREFERRED ACCIDENT INSURANCE COMPANY 


Edwin B. Ackerman, President 
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SECURED FIRE & MARINE Insurance Company, 


Indianapolis, Indiana 
Norman Robertson President 


Norman T. Robertson, a well-known fire insurance 
underwriter, has joined the Secured Fire & Marine 
Company, as president and general manager. Mr. 
Robertson, who has occupied many important posts in 
the insurance business, is a former president of the 
Continental Insurance Company of New York and a 
former vice-president of the National Liberty Group. 
He resigned from the Continental Insurance Company 
at the end of 1924 to join the National Liberty Group 
and was underwriting manager of the latter until 1938. 
In recent years he has been acting as a reinsurance 
intermediary with headquarters in New York. 


The Secured Fire & Marine Insurance Company was 
incorporated under the laws of the State of Indiana on 
June 21, 1940. It commenced business on January 24th 
of the current year, with a paid-in capit='! of $200,000 
and a contributed surplus of $450,000, oi which, how- 
ever, only $116,152.42 was recognized by the Indiana 
Insurance Department. 


The company has been, and is being financed, to a 
large extent, by the Secured Underwriters, Inc., which 
enjoys the sponsorship of prominent Indiana bankers 
and industrialists. Trust Fund certificates sold by the 
Secured Underwriters, Inc., are in denominations of 
$1,500 and call for an annual payment of $150. Pay- 
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ments to the Trust Fund, less a service fee, are de- 
posited with the Peoples State Bank of Indianapolis, 
acting as trustees. Certificates have a guaranteed cash 
loan and surrender value which call for a certain num- 
ber of shares of stock in the Secured Fire & Marine 
Insurance Company, and a certain amount in cash. 

The Secured Fire & Marine is a general agency 
writing company and a member of the Western Under- 
writers Association. It has reinsurance facilities with 
The Home of New York and the Employers Rein- 
surance Corporation of Kansas City, Mo. Underwrit- 
ing operations are at present confined to the State of 
Indiana and fire and allied lines are written in accord- 
ance with established or tariff rates. 


UNITY FIRE Insurance Corporation, 
New York, N. Y. 


Organization Completed 


The Unity Fire Insurance Corporation, the con- 
templated formation of which was first announced in 
the June issue of Best’s Insurance News, has been 
formed out of the United States branch funds of 
The Union Fire, Accident & General Insurance Com- 
pany. A New York incorporated company, the new 
carrier has a paid-in capital of $250,000 and a surplus 
of like amount. It was organized on September 28, 1942, 

(Continued on next page) 
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UNITY FIRE—Continued 
and was licensed to do business by the State of New 
York on October 13, 1942. 

In view of the authority vested in Mr. John A. 
Heinze, the Attorney-in-Fact of the United States 
branch of the “Union Fire, Accident & General,” and 
in accordance with the arrangements made previously, 
it is the purpose and intention to transfer the remain- 
ing assets of the United States branch of that company 
to the surplus account of the new corporation as a 
voluntary contribution. The “Union,” which has been 
an admitted carrier since 1910, reported at the close 
of last year net surplus, including statutory deposits, 
of $1,260,751 as compared with liabilities of only 
$27,812. 

In effecting the organization of the Unity Fire, the 
management has announced that “extraordinary safe- 
guards were taken in order to deal with the situations 
created by these troubled war times. Consequently an 
irrevocable 10-year voting trust agreement was entered 
into, whereby all of the stock of the company is de- 
posited and retained in a Custodian Account with a 
prominent bank in New York. All of the officers, 
directors and trustees under the voting trust agree- 
ment are American citizens.” 

In its operations, The Unity Fire Insurance Cor- 
poration is going to restrict itself to the writing of 
treaty and facultative reinsurance of fire and allied 





lines in Continental United States, though it may 
transact direct business in Puerto Rico and in Canada 
later on by taking over the branch offices of the 
“Union” there. 

The officers selected to direct the Unity Fire are: 
John A. Heinze, president; Alexander C. Sharot, vice- 
president; and Charles W. Reichert, secretary, all of 
whom are identified with the well-known reinsurance 
organization of Fester, Fothergill & Hartung, N. Y. 

Directors of the corporation are: 

Harry W. Barnard, Vice President The Spectator. 

R. Fenby Bausman, Vice President Washburn 
Crosby Company. 

John S. Breckinridge, Attorney. 

Neil P. Cullom, Attorney. 

John A. Heinze, President. 

William H. Hotchkiss, Attorney. 

Albert T. Johnston, Chairman of 
Bakeries, Inc. 

T. Catesby Jones, Bigham, Englar, Jones & Houston. 

Franklin B. Kirkbride, Trustee. 

R. Gregory Page, Vice President Bankers Trust 
Company. 

Alexander C. Sharot, Vice President. 

Alfred E. Vondermuhle, President Union American 
Corporation. 

Cole J. Younger, Vice President Chase National 
Bank. 


Board Drake 
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Regardless of where you are lecated, 
Associated Companies offer over night 
Home Office agency service. This is 
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REPORTS ON 


COMPANIES AND ASSOCIATIONS 


AMERICAN AUTOMOBILE Insurance 


Company, St. Louis, Missouri 
Cuts Rates Country-Wide 


Two general reductions in automobile rates were an- 
nounced by the American Automobile Insurance Com- 
pany during October, and both are reviewed in relation 
to announcements by the National Bureau of Casualty 
and Surety Underwriters in the editorial ‘““Auto Rates” 
appearing in this issue. 

The first reduction was announced by the company 
on October 5, and applied to automobile liability rates 
in all territories where permitted by insurance regula- 
tory authority. In effect, the new rates afforded dis- 
counts of 25% to 10% from previously filed rates, 
through setting up new rating divisions based on ration 
cards in gas-rationed areas, or annual mileage else- 
where. The new rates retroactive to July 22 in rationed 
areas were to be applied as of August 1 in other terri- 
tories. In applying the rate reductions, the old “A-1,” 
“A” and “B” classifications are discontinued. The for- 
mer “A-1” motorist who has an “A” card or has cut 
his annual mileage to 3,000 was allowed a 25% reduc- 
tion in his automobile liability premium; for a “B” 
card, or 7,500 miles per year, a 15% reduction, or more 
if he had previously been in a higher rating classifica- 
tion; “C” card holders or those whose annual mileage 
exceeds 7,500 were cut 10%. 

On October 26, a readjustment of the entire schedule 
was announced, to stabilize it at a point approximately 
the equivalent of the lower rates which had been an- 
nounced on October 16 by the National Bureau of Casu- 
alty and Surety Underwriters. Under the new schedule, 
property damage rates, which were not cut in the original 
revision, have been reduced considerably, as well as the 
liability rates of “C” ration group drivers, or those 
driving in excess of 7,500 miles per year. 


Statement of General Policy 


The American Automobile Insurance Company has 
authorized for publication the following statement of its 
general policy : 

“The rates announced by American Auto on October 
5 were justified by its experience. It has been our 
traditional policy to give more weight to our own ex- 
perience than to that of other companies or groups of 
companies in establishing our rate schedules. The fact 
that we have been copied and followed so closely by 
the largest organized group of insurance companies in 
the United States for a period of several years indicates 
that the manner in which our statistics are kept makes 
them an unusually dependable guide for rating purposes. 
Indeed at the time of a major rate adjustment country- 
wide in April, 1939 that organized group explained to 
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the Insurance Departments of New York and other 
states as well as to the insurance fraternity and the pub- 
lic that it had concluded its own statistics were no longer 
dependable and that therefore it had had recourse to 
the experience of independent companies in justifying 
the reductions it had just made. Now it has done the 
same thing again. In the future we shall continue our 
traditional policy of being honest with ourselves and our 
policyholders by maintaining a reasonable relationship 
between our experience data and our appraisal of trends, 
and the rates that we charge for our policies.” 


Personal Liability Contract 


This company has introduced in most states a new 
“all-out” Personal Liability Policy, which provides 
comprehensive personal liability protection. The an- 
nouncement states that, following the company’s 10% 
to 25% reduction in auto liability rates, a new form 
“is available in many cases for a total premium not 
exceeding that heretofore required for automobile cov- 
erages alone,” and will assist their agents and brokers 
in offsetting the loss of auto premiums. Description of 
insured automobiles is not required ; one flat charge ap- 
plies for dogs regardless of number, bodily injury and 
property damage insuring agreements are on an “oc- 
currence” basis, rather than “caused by accident.” Auto- 
matic coverage is provided, without requiring notice to 
the company, for changing or additional autos or resi- 
dence locations, for servants employed, etc. The basic 
general property damage limit is raised from $1,000 to 
$5,000. Auto medical expense coverage is not restricted 
to occupants of cars owned by the insured ; “drive-other- 
cars” coverage is extended to include cars owned by 
members of the household. 


AMERICAN RE-INSURANCE Company, 
New York, N. Y. 


Declares Quarter and Extra Dividends 


The board of directors of this company has declared 

a 4% quarterly dividend of 40¢ per share and a 1% extra 

dividend of 10¢ per share, payable November 16 to 

stockholders of record November 6, 1942. This is the 

second 10¢ extra dividend to be paid in 1942, the first 

having been declared in January, based on the December 
(Continued on next page) 
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AMERICAN RE-INSURANCE—Continued 


31, 1941, statement. In 1940 and 1941, total payments 
to stockholders were $1.70 per share during each year. 
based on quarterly dividends of 40¢ per share and on 
extra dividend of 10¢ per share. 


BITUMINOUS CASUALTY Corporation, 


Rock Island, Illinois 


Organizing Fire Affiliate 


The Bituminous Casualty Corporation of Rock Island, 
Illinois, which has been writing a limited volume of 
automobile coverage, is completing plans for the organ- 
ization of a fire subsidiary—the Bituminous Fire and 
Marine Insurance Company. The new company, which 
is being formed with proposed capital of $200,000, con- 
tributed surplus $100,000 and contingent reserve $50- 
000, will write only automobile fire and comprehensive 
lines. The Bituminous Casualty, which wrote nearly 
$6,500,000 of workmen’s compensation business in 194], 
recently established a complete automobile department, 
headed by A. E. Stokes, to carry out an expansion 
program in Illinois, outside of Metropolitan Chicago and 
in Iowa. 


CELINA MUTUAL Casualty Company, 
Celina, Ohio 


Favorably Examined 


An examination as of December 31, 1941, of this 
company has been conducted by the Ohio Insurance De- 
partment, covering transactions from July 1, 1938. The 
report reflects a favorable financial position. 

The balance sheet developed by the examiners shows 
assets of $1,312,793 and surplus of $395,128, the latter 
figure having been increased $11,878 over that reported 
by the company at December 31, 1941. The claims re- 
serves were carefully reviewed and reduced $13,570; 
the Schedule “P” liability reserve exceeded case basis 
estimates. Four years operating figures show gains 
from investments of $125,610 and from underwriting of 
$111,497. Dividends to policyholders were $22,124. A 
special reserve of $75,000 was established and $20,000 
was contributed to the surplus of The National Mutual 
Insurance Company, a fire running mate. The net ad- 
dition to surplus since January 1, 1938, was $119,983. 


COMMERCIAL STANDARD Insurance 
Company, Fort Worth, Texas 


Official Changes 


At a recent directors’ meeting, Raymond E. Buck 
was elected chairman of the board of this company, suc- 
ceeding the late A. Morgan Duke. W. B. Todd is acting 
president, in place of J. R. Plummer, who is in the 
Army. K. F. Vasen, secretary-treasurer, has also been 
elected president of the Trinity Bond Investment Corpo- 
ration. 
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FARM BUREAU MUTUAL Automobile 


Insurance Company, Columbus, Ohio 


Auto Rates Cut 


The Farm Bureau Mutual Automobile Insurance 
Company, Columbus, Ohio, has reduced its private pas- 
senger automobile rates 10% on both bodily injury and 
property damage liability in all states where permitted 
by insurance regulatory authority, and will allow a 
further discount of ten points for the holders of “A” 
gasoline ration cards in states where rationing is now 
effective. The same consideration will be given to Ohio 
policyholders when gasoline rationing is made effective 
in that state in November. The new reduced rates are 
to be applied as of October 1. 


IOWA FARM MUTUAL Insurance Company, 


Des Moines, lowa 


Declares Auto Dividends 


The Iowa Farm Mutual Insurance Company, which 


‘writes full coverage on automobiles, has established a 


regular dividend of 20% to be paid on the seventh and 
succeeding semi-annual premiums for each policyholder. 
In addition, a special dividend has been declared in rec- 
ognition of reduced losses in 1942. The special dividend 
is 20% of all earned premiums in 1942 on policies in 
force on November 10, 1942. In 1941 net premiums 
written by the company were $482,450. Assets were 
$558,437 and surplus was $255,675 at the end of August, 
1942. 


JAMESTOWN MUTUAL Insurance Company, 


Jamestown, New York 


Favorably Examined 


In a regular triennial examination made as of 
March 31, 1942, the New York Insurance Department 
has verified, with slight adjustments, the company’s 
statement at that date. The report shows assets of $3,- 
064,391 and surplus to policyholders of $796,771, di- 
vided into contingent surplus of $438,332 and divisible 
surplus of $358,439. In an analysis of operations since 
organization in 1920, the ++ shows an aggregate gain 
from underwriting of $3,680,606 and a gain from in- 
vestments of $492,742, out of which the company has 
paid $3,376,577 in dividends to policyholders. 
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LIBERTY MUTUAL Insurance Company, by a 








Boston, Massachusetts of th 
merg 
total 

> ; Adopts By-Law Amendments 50.04 
y The Liberty Mutual Insurance Company is now em. and 











powered, by vote of its members, to take advantage of 
Giminer Compase Chapter 716 of the Massachusetts Acts and Resolves 
of 1941, under which mutual companies may issue non- 
assessable policies, after January 1, 1943. The by-laws PAC 











BALTIMORE NBW YORK | oF the company have been amended to give the board Los 
of directors power to issue either assessable or non- 
assessable policies, or both, as it may determine (Best's Non 
Weekly Casualty Bulletin No. 40), but provide that no 

ro member shall be assessed under a policy which does not A 
by its terms provide for liability to assessment. All Inst 
proposed amendments were adopted at a special meet- that 
ing of members on October 14. redt 

Current policy contracts of the company carry an poli 

A PROGRESSIVE assessment liability of one times the annual premium, § at v 
in accordance with existing Massachusetts statutes. effec 

Other amendments adopted include a change in date acti 

of annual meeting to the second Wednesday of April, 7% 

SURETY and CASUALTY and various ais in the machinery for per. of the 
directors and administration of the company’s affairs. ovel 

old 

COMPANY det 
; V 

MERCER CASUALTY Company, ~ le 

Celina, Ohio rm 

disa 

com 


Favorably Examined inal 

















= eo eee ee An examination as of December 31, 1941, of this life 
. Organised in 1851 2 company has been conducted by the Ohio Insurance i 
) % | Department, covering transactions from July 1, 1938. . 
: IN DIANA r The report reflects a favorable financial position. - 
a 2 The balance sheet at December 31, 1941, as established : 
> INSU RANGE > by the examiners, shows assets of $1,223,911, capital 0 
% § | of $300,000, and surplus of $264,475. The surplus _— 
: COMPANY 3 figure is $11,578 greater than that reported by the com- of 
2 % | pany in its annual statement, as a result of minor red 
5 | changes. Loss reserves were decreased $13,864 follow- diff 
« . : ° . 
5 @ | ing a review of all unpaid claims. The liability loss pro 
e % | reserve, established on Schedule “P” basis, was found par 
. 5, ° d 
2 Agents % | to exceed case estimates. For the four years ended - 
rs writing « | December 31, 1941, the report shows a net gain from abt 
+ Wanted in ¢ investments of $145,143 and from underwriting of $27,- a 
= Indiana FIRE Ss 799. Dividends to stockholders for the period total $70,- 
S « | 000; $50,000 was set up as a special reserve, and 
bd 2 | $52,941 was added to surplus. 
s ¥ 
$ « WINDSTORM : PE 
> § As 
s ® 
% PLATE GLASS $ Ph 
— | NORTHERN MUTUAL CASUALTY Company, 
> 3rd Floor AUTOMOBILE—ALL $ Chicago, Illinois Din 
s ° « 
Consolidated COVERAGES > Succeeds A. & H. Mutuals - 
° e € | 
> Building 5 The Northern Mutual Casualty Company, Chicago, the 
) § | Illinois, has been formed by merger of the Travelers a 
Fd anenanepelle : Casualty Insurance Company, Chicago, and the Mich- mi 
Pea aaa a" aPala"aPal uaa u"ePaP aaa "ueP eee uaa e"a"e"e"e"e igan Casualty Company, Detroit, the Travelers Casualty 
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old Pacific Mutual Life Insurance Company. 


by a reinsurance merger agreement having assumed all 
of the assets and liabilities of the Michigan carrier. The 
merger was effective as of September 18, at which date 
total assets were approximately $267,000 and there were 
50,000 policyholders. The company is licensed in Illinois 
and Michigan. 


PACIFIC MUTUAL LIFE Insurance Company, 
Los Angeles, California 


Non-Can. Benefits Increased 


Asa V. Call, President of the Pacific Mutual Life 
Insurance Company, Los Angeles, California, announces 
that the first step towards partial restoration of the 
reduced benefits on “‘non-cancellable” disability income 
policies was taken October 9th by the board of directors, 
at which time $1,800,000 was allocated for a program 
effective December 31, 1942. It is anticipated that the 
action will result in a restoration of approximately 
7% of the reduction in the benefits as effective when 
the new Pacific Mutual Life Insurance Company took 
over under a rehabilitation plan the business of the 
Other 
details will be available later. 

When the business of the old company was taken over 
by the new Pacific Mutual Life, the plan of rehabilita- 
tion provided that all policies, except non-cancellable 
disability income policies, be reinsured by the new 
company upon the same terms and conditions as orig- 
inally incorporated therein, no change being made in 
life contracts, annuity contracts, the disability benefits 
on life policies, straight accident and health policies, 
or in the non-cancellable disability payments for those 
then on claim. However, non-cancellable disability in- 
come policies, issues of 1918, were cut 80% in benefits ; 
issues of 1921, 65% cut; issues of 1926, 55% cut; is- 
sues of 1929, 45% cut; issues of 1931, 35% cut; issues 
of 1932 and later, 10% cut in benefits. The amount of 
reduction in each case placed all the benefits of these 
different issues of non-cancellable policies upon ap- 
proximately the same premium dollar basis, the com- 
pany itself having frequently raised the rate and re- 
duced the benefits under the various issues, as the 
experience under the business began to prove unfavor- 
able. 


PENNSYLVANIA MANUFACTURERS’ 
Association Casualty Insurance Company, 
Philadelphia, Pennsylvania 


Dividends on 1941 Policies 


This company has announced its dividends on pol- 
icies effective in the calendar year 1941 on the basis of 
the regular 25% dividend plus an additional 10%, with 
a provision that with respect to any part of such pre- 
miums as are computed under the provisions of the 

(Continued on next page) 


FOR NOVEMBER, 1942 





STRAIGHT AHEAD 

THROUGH ’ 
oFITS ! 

TO PR LINES 





AT THE CROSSROADS 


‘Where do we go from here?’ is a serious question in the mind 
of every insurance producer. 


The war emergency offers a real challenge to insurance agents. 
They must equip themselves with an outstanding ability to 
make sales and to render service. Only an above average com- 
pany can help agents succeed today. 


Amico Has a Realistic Answer to Your Problems 


It is a multiple-line participating company, that always has paid 
its policyholders substantial dividends at the end of their policy 
terms. (This is a real help to you at renewal time.) 


It offers automobile, boiler and machinery, workmen’s compen- 
sation, public liability, personal accident, plate glass, burglary, 
and fidelity and surety bonds, and the newest lines such as the 
civilian war injury and non-occupational personal accident 
policies. 

Its management since organization always has been outstanding 
—proof of which is its exceptional record of growth, its size 
and stability. 


AMICO?’s Sales Helps and Safety Engineering and Claim Service 
get results, and help you get and hold the business. 


AMICO’s Sales and Educational Material present the simple 
facts of casualty insurance—what each line is and what it does 
—in terms people can understand, and have confidence in. 


AMICO’s Plans of Action set a course of work to do, and how 
to regulate and route your calls to save time and tires. 


If you want a profitable connection with a strong multiple-line 
company geared to today’s needs, find out about the American 
Motorists franchise in your community. Just write on your 
letterhead today. 


lNmercan 


MOTORISTS INSURANCE COMPANY 
Jomes S. Kemper, President 
Sheridan at Lawrence, Chicago, U. S. A. 





New York City: 342 Madison Avenue—Philadelphia: I2 S. 2th Street 
—Boston: 260 Tremont Street—Los Angeles: Rives-Stron Building— 
San Francisco: Russ Building—Atlanta: 41 Exchange Place 
Syracuse: Syracuse-Kemper Insurance Building 


“THROW YOUR SCRAP INTO THE FIGHT” 
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DAN KIRBY, President 


* 


SURETY AND 
FIDELITY BONDS 


One of America’s Oldest Bonding Companies 


* 


General Office: 
Sioux Falls, South Dakota 


Chicago Office: 





Complete Service | 
in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


° AMERICAN . 
FIRE AND CASUALTY COMPANY 


An Old Line Company 


Home Office — Orlando, Florida 


175 West Jackson Boulevard 








PENNSYLVANIA MANUFACTURERS'—Continued 


Pennsylvania Retrospective Rating procedure, the total 
return on such part shall not be in excess of 35% of 
the minimum Retrospective Rating premium of the 
Retrospective Rating Plan. 

The total return of 35% on 1941 policies compares 
with a similar rate on 1939 policies and a rate of 25% 
regular and 15% extra on 1940 policies. 


RESERVE MUTUAL CASUALTY Company, 
Chicago, Illinois 


Examined 


The Reserve Mutual Casualty Company, a mutual 
accident and health company, has been examined by 
the Illinois Insurance Department as of June 30, 1942. 
The report shows assets of $22,794 and surplus of 
$13,179, and states that “Claims are settled promptly 
and in accordance with the policy contracts.” 


SAVINGS MUTUAL Casualty Company, 


Peoria, Illinois 
Reinsured and Liquidated 


As of September 24 the Illinois National Casualty 
Company, Springfield, Illinois, has reinsured all busi- 
ness of the Savings Mutual Casualty Company, Peoria, 
Illinois, and has taken over all of the latter company’s 
assets and liabilities. The Savings Mutual Casualty 
Company will be liquidated. At December 31, 1941, the 
Savings Mutual had assets of $78,198 and a policy- 
holders’ surplus of $35,462. The company wrote full 
coverage automobile insurance under a standard form 
and transacted net premiums of $44,859 during 1941. 


SECURITY MUTUAL CASUALTY Company, 
Chicago, Illinois 


Favorably Examined 


Examiners for the states of Illinois and Missouri 
have completed an “association” examination of the 
Security Mutual Casualty Company, Chicago, as of 
December 31, 1941. Admitted assets of $9,171,147 and 
surplus of $4,358,894, including guaranty fund of $200,- 
000, are shown by the report, or substantially the same 
as in the company’s annual statement. The report re- 
views assets and liabilities; statutory loss reserves for 
liability and workmen’s compensation insurance are 
stated to exceed case basis estimates. 

In “summary” comments, the examiners state that 
the company’s financial position is sound and that pol- 
icyholders’ interests are amply secured. Investments 
reflect a high degree of liquidity, and the affairs of the 
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company are efficiently and economically managed. The 
report states, “Claims are promptly paid and policy- 
holders are accorded fair treatment.” 


ompares 


of 25% f STERLING INSURANCE Company, 


Chicago, Illinois 
New Official 


E. A. Smith, Jr., former Insurance Commissioner 
of Utah, has been elected vice president of this com- 
pany, according to an announcement by L. A. Breskin, 
president. Mr. Smith will be in charge of a program 
of expansion which will include application for ad- 


mutual § mission into several additional states and the develop- 
ned b ment of an agency organization. 

), 1942, 

lus of 


omptly TENNESSEE AUTOMOBILE Insurance 


Company, Knoxville, Tennessee 
‘Changes Name 


The official corporate title of the Tennessee Auto- 
mobile Insurance Company has been changed to “Ten- 
nessee Automobile Insurance Company and Odin Fire 
& Marine Company.” The company has charter power 
to transact a fire insurance business, in addition to its 


a casualty writings. To protect the former title, a separate 
Peoria charter has been obtained under the name of “Tennessee 
pany’s Automobile Insurance Company,” with capital of $1,- 
sualty 000. No business will be transacted under this charter. 
1, the 
olicy- 
e full 


TRADE UNION ACCIDENT and Health 


for “ahi : 
’ Association of America, New York, N. Y. 


H. 
New Company 


A “Notice of Intention” to incorporate has been filed 
for a new stock accident and health insurance company 
under the name of Trade Union Accident and Health 
Association of America, with principal office in New 
York City. The proposed initial capital is $100,000. 








souri 
the 
$ < Middle West casualty company about to 
200.- open Accident and Health Department re- 
same quires the services of a man competent to 


 re- take full charge of Department and handle 
- agents and underwriting. Replies will be 
treated in strict confidence, and full details 

of experience desired. Address Box 47. 


that 
pol- Alfred M. Best Co., Inc., 75 Fulton Street, 
ents New York, N. Y. 
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UNITED STATES 


CASUALTY COMPANY 


INCORPORATED MAY 1895 


Has been paying in full its every 


obligation 


For Over 47 Years 


Home Orrice: 60 Joun Street, N. Y. 


hy 


THE TOP OF THE MARK 


The World’s most Glamorous Cocktail Lounge 


a of glowing sunsets . . . romance of on -eede 
heavens .. . thrill to them at ‘‘The Top of The . 
Here in a gorgeous, 50-mile you view the unfor- 
gettable beauty of San Francisco, the wonder of the 2-bridge- 
spanned Bay, the glory of the hills beyond. 
Make this poignant picture your private view. No matter 
w Gola your ati, vou wil exe anete of fem Wandaee 
. « her » her romance, her fascinating life . . . when 
stop at The Mark. Rates from $5. 


Garage in the building. 
Special reduced rates for service men and their families 
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4 American Auto’s NEW 


COMPREHENSIVE 
PERSONAL LIABILITY Policy 


(with Automobile Insurance included) 


ives You “All-Out” Protection 
ainst Possible Loss From 








. Win many cases 
the cost will approx- 
imate premiums 











@ EMPLOYER'S L 
@&° DOG LIABILITY 
@ ° SPORTS LIABILITY . 
@° OTHER UNFORESEEN LIABILITY 
@° DAMAGE TO YOUR OWN CAR 





Peng PREHENSIVE 
PRSONAL LiaBitiy 





N™ in a single, all-inclusive policy you can have 
coverage for all the liability risks listed above. In 
addition to its broad form, this new protection for you and 
your household provides this important advantage: cover- 
age is automatic for changing or additional automobiles, 
for new or additional residence locations, for servants 
employed, dogs acquired, vacation premises, and other 
such extra, unforeseen hazards. 

You are daily exposed to many forms of personal liability 
— continually exposed to the possibility of loss. Here is the 
newest, most modern way to be sure of having complete 
protection, and you can have Comprehensive Personal 
Liability Insurance immediately, without disturbing exist- 
ing policies. For complete information, call your American 
Auto Representative today. 


One of a series 
of newspaper ad- 
vertisements now 
appearing in 
metropolitan cen- 
ters throughout 
the country. 
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Broadest Form Comprehensive Contracts Automobile and GENERAL CASUALTY 


NATIONWIDE BRANCH OFFICE FACILITIES 
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LOS ANGELES © MILWAUKEE © MINNEAPOLIS © NEW ORLEANS © NEW YORK © PHILADELPHIA © PITTSBURGH © PORTLAND 
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(New A — SEE ARO Nov. 81 
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(Marine Losses) .........-seesees June 82 
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Central Mutual Casualty, Kansas City” 
(Report of Examinat on) ree. ena e 89 
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(Dividend Status) ............+-6- Nov. 81 
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Columbia ‘Accident Insurance, Lincoln 
(Voluntary Retirement) a 
Commercial anne APTEEE - 


(Annual Statement Figures) ...... ay 89 

SOE COTIEE) socccccccccecccss July 91 
Commercial Standard, Fort Worth 

(Official Changes) ...........eee0. . 96 
Compents Cubana, Havana 

EINE TOMER) cccccccevccccccccoccocs ct. 90 


Connecticut eneral Life, Hartford 
(Enters Non-Occupational Field) June 89 
Consolidated Underwriters, Kansas =. 
Report of Examination) 
Continental Casualty, 


Chicago 
(Liberalizes A-1 lassification)...June 89 
Half-Year Results) ............ Sept. 87 
Continental aneuranes, New York 
—. CO RTE, pt. 79 
‘oon > Hepasels’ Wilmington 
Copivide is bieehdcetcaesaseres ct. 82 
Credit Union Inter-Insurance, Springfield 
(Report of Examination) ........ July 91 
me Natiesel Casualty, Detroit 
SE REED codeccseccccseces c 
Dearborn yo Insurance, Detroit 
aon ne Reinsu weeeneeteses Sept. 79 
mane Fire, New York 
'o Operate Independently) ...... June 88 
{Capital eae ug. 
ere Mutual Ca sualty, New York 
riting General Liability) ee June 90 
EEO) cccccccecccccscccccces Aug. 71 
wi Mutual Insurance, Chicago 
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Em loyers’ Liability , EEE Boston 
( renee edad s sab cee abe July 91 


ri loyers Metaal Casuaity, Des — 
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shineeann neral Reinsuraice, New York 

(Favorably Examined) ........... June 90 
Excelsior Insurance, Syracuse 

ST SEED ccarscccccctecccocce July 8 
Factory Insurance, Hartford 

(To Operate Nation-Wide) ....... July 8&8 

(Pierce President) ......ccccceces Aug. 60 

(Ross Named Manager) .......... Nov. 82 
Farm Bureau Mutual Auto., Columbus 

vere WORE TED cccccceccceces Sept. 87 

ED DUE MEMES coesevcccesecess Nov. 97 
Federal Insurance, 7 City 

Reports Large Undr. Loss) ...... Oct. 82 
Federal — and Benefit, Wilmington 

(1941 F — eee Aug. 71 
Fire Association, Philadelphia 

} semen Named Executive) ...... Oct. 82 

Convention Examination) ........ Oct. 8 
Fireman’s Fund, San Francisco 

(Haefner Joins W.S.A.) ........... ct. 84 

(Changing Copies) Structure) ....Nov. 82 
Franklin Fire, Philadelphia 

SEY RINUNEOED cccccctscccccoccces July 8&4 
General Insurance, Seattle 

(War Risk Coverage) ............ July 8 

(Participating Policies) .......... Aug. 61 
General Schuyler Fire, Albany 

(Official Changes) .....0..ccccces Aug. 61 
General Trans necro ine Seananty, New York 

(Report of Examination) ......... June 91 
George Rogers Clark Soaediy Rockford 

(Report of Examination) ......... y 
Glens Mralls Insurance, Glens Falls 

Davis Joins Army) epeecceccceees Oct. 85 

Globe Indemnity, New York 

(First Quarter Statement) ....... June 91 
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Globe & Rutgers Fire, New York 

CIES ckccscnerenet ase ansas Nov. 83 
Government Employees, Lenmar 

(Report of Examination) 
Grain Dealers National Mut., 


(Dividend Reductions) ............ May 
(Fitzgerald Deceased) ............ Aug. 61 
UO Freer Sept. 80 


Great American Indemnity, New wees 
(Capital Increase Approved) ...... May 90 
‘Great Central Mutual Insurance, Peoria 


(Report of Examination) ........ May 90 
Greater New York Taxpayers Mutual, N. Y. 
(Report of Examination) ........} May 91 


Guarantee a Los Angeles 
(New wompeny ERS LEC R area eer. 91 
Guarantee wd Insurance, Springfield 
(Correction Notice Sept. 80 
Hardware Mutual Casualty, Stevens Point 
(Underwriting Profits Rise) ....Sept. 87 
Hardware Mutual, Minneapolis 
(Dividend Reduction) ea June 83 
Hartford Steam Boiler, Hartford 


(Regular Dividend) .............. ug. 72 
Hawkeye Mutual Bonding, Des Moines 

(Entering Surety Field) .......... May 9 
Home Fire Security, New York 

(Status of Bank Loan) ........... May 83 

(Bask Lean Cals) .....crcccoccces Aug. 61 
Home Indemnity, New York 

EE. isos nous’ sab aeeuousen Aug. 72 
Home Insurance, New York 

(Sprague Joins Army) ........... June & 
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(Canadian Procedure) 
Home Owners Mutual, Chicago 
PE: i tedwspcdgeerene ccc’ Sept. 80 
Hospital Service Plan, Newark 
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(June 30th Position) ............ Sept. 88 
Hudson Mohawk Mutual, Alban 

(Policyholders’ Dividend) reer June 91 
Illinois Casualty, Springfield 

SE dcbtucavareweaiates.cc Aug. 72 
Illinois Commercial Men’s, Chicago 

Report of Examination) ........ Sept. 90 
Illinois Fire Insurance, Chicago 

(Enters Oklahoma) ............... Oct. 85 


Illinois Mutual Casualty, Peoria 
(Report of Examination) ......... 
Illinois National Casualty, Springhela”” 

(Favorably Examined) ug. 
sDeinageres Savings Mutual) .-.-Nov. 100 
Illinois Traveling Men’s, Chicago 


(Report of Examination) ........ pt. 90 
Indemnity Insurance, Philadelphia 
(Extends Merit Rating) .......... e 92 
Indiana Lumbermen’s Mutual, ‘isdiecpaine 
(Dividend Adjustment) .......... May 8&4 
Industrial Casualty, Bloomington 
SII 6 wv dnkwiee cont nienepose-n Aug. 73 
Insurance Co. of N. A., Philadelphia 
fanaa Aug. 63 
(BERG-TOGP VISES) 2.00 cccscccces pt. 82 
Insurance Company of State of Pa. 
(BEA PROMOTIONS) 2.000cccccceces June 84 


Inter-Insurance Exchange, Chicago 


(Report of Examination).......... nly 92 
International Reinsurance, Philadelphia 

(Progress of Liquidation) ........ Oct. 90 
Inter-Ocean Reinsurance, Cedar Rapids 

CU SOO occccccccccsesece July 85 
Interstate Underwriters, New York 

ERED aneesoaccecconscoeees Sept. 83 
Iowa Farm Mutual, Des Moines 

(Declares Auto Dividends) ........ Nov. 97 


Iowa Home Owners Mutual, Des Moines 
(See Hawkeye Mutual Bon pod .May 91 
Torn Mutual Casualty, De Wit 


PR pt. 90 
Jamestown Mutaal, Jamestown 
(Favorably Examined) Oe Nov. 97 
Kansas City Fire & Marine, Kansas city 
SEED ade. nob tered secewncast ‘Oct. 86 
“ stone og oto Club, Philadelphia 
eT Oct. 90 
Leen felis Old Forge 
nn i Tree t. 90 
Libert utual Insurance, Boston 
(Policyholders’ Dividend) ........ June 92 


(Adopts By-Law Amendments) ..Nov. 98 
Liverpool & London, Liverpool 


(Home Office Report) ............ Aug. 63 
London Assurance, New York 

(OURS TROLITOG) 2 o.cccccvccoscces July 8 
London Guarantee & Sones, New York 

(Newhouse, Deceased) ............ Oct. 91 


Lumbermens Mutual Insurance, Mansheld 
ge, errr Au 


Lumbermen’s Reciprocal, Little Rock 


Ce ND eiccncesccesceseess July 92 
Lumbermen’s Undr., Kansas City 
Ce Sees Nov. 86 


Lumber Mutual SCcoualiy, New York 
(Present Dividend Scale).......... May 92 


Lumber Mutual Fire, Boston 


(Dividend Reductions) ........... May % 
Manufacturers’ Casualty, ee 

ee Raa Ju 
Maryland Casualty, Baltimore 

(Home Office Buildings) ......... pieg 92 

(Bramble, Secretary) ............ e 92 

(Offers Schedule ‘Accident Policy) tol 4 

(CEiasger PEOMete) ..cccccccccscs Aug. 

pepeosed Capital Increase) S ce 

Debentures Purchased) ......... Sept. 91 

(Michael Promoted) ..........6+. Sept. 9% 

(Completes New Financing) ...... Oct. 91 
Medical-Surgical Plan, Newark 

er reer Aug. T4 
Mercer Casualty, Celina 

(Favorably Examined) bitte eeeeeu Nov. §8 
Merchants Fire Assurance, New York 

CORIO TOCENSOE) 2c ccccccccccecce July & 

(Brady Advanced) .......-...++.. Sept. & 
Michigan Casualty, Detroit 

(Adopts Mutual Form) .......... Aug. 74 

(See Northern Mutual) .......... Nov. 98 
Mid-America Insurance, Detroit 

OO eee ee eae fay % 
Mid-Continent Mutual, Milwaukee 

(To Be Liquidated) .............. ug. 74 
Millers Mutual Fire, Harrisburg 

(Correction Notice) ...cccccoccccce May & 


Mill Owners Mutual Fire, Des Moines 
Minnesota Implement Mutual, Owatonna 


CE TED ow enddsaevsedgossesece June % 
Mutual Federation of N. Y., Utica 

(New Organization) .............. ay % 
Mutual Implement and Hardware, Owatonna 

(See Minnesota ny 1 mtg aenec June $ 
Mutual Surety, Des Moines 

(See State Automobile) .......... May 94 
National Automobile Owners’, ee 

(To Be Liquidated) .............. 


y 
National Mutual Assurance, Bethiehem 


CADSOTRS BERND) 2 ccccccscsccces Nov. 8&7 
National Mutual Casualty, Tulsa 

(Inhofe New President) .......... t. 92 
National Retailers Mutual, Chicago 

SEG DUE) cc vscecesivcccesté Aug. 65 
National Security, Omaha 

Se, ED nndtscscecsooeses July 8 
neseon Surety, New York 

ir BG-SORE PIGECES) ..cccccoccoece Sept. 92 

Favorably Examined) ............ Oct. 92 
Nebraska Hardware Mutual, Lincoln 
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(Additions to Staff) Eee BAG AP Nov. 8&8 
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(Dividend to Policyholders) ...... Nov. 88 
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(Triennial examination) sala aie saesn desc Oct. % 
New York Fire & Marine, New York 

(Resumes Active Operations) ....Oct. 87 
Northern Mutual Casualty, Chicago 

(Succeeds A. & H. Mutuals) ...... Nov. 98 
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Re eT tT Te Aug. 74 
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Wins Commission Case) ........ pt. 8 
Ohio State Insurance, = Me 

CE ED ct ccccccpctneonces Aug. 75 
Pacific Mutual Life, Los Angeles 

(Report of Examination) .......... ct. 93 

(Non-can. Benefits Increased) ....Nov. 99 
Paramount Fire Insurance, New York 

(To Retain Business) ............ Aug. 66 

(Beale Named Officer) ............ Aug. 66 
Pearl American Fleet, New York 

(Montana Suit Settled) .......... Sept. 
Pennsylvania Casualty, Lancaster 

(Purchased by Comm. Credit) ...Sept. 9% 


CGEM TROVE) occccccccscoccscecs Oct. 
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(Dividend Adjustments) ......... une 
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(Non-Occupational Form) ........ ly 93 
(Auto Accident Coverage) ........ Aug. 76 
Reserve Mutual Casualty, Chicago 
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sland Insurance, Providence 
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Trinity Universal Insurance, Dallas 











(Revised War Risk) .............. Aug. 67 State Automobile Ins., Des Moines 
(War Risk Writings Curtailed)....Oct. 88 (Entering Surety Field) a6 sbaeses y™ (Favorably Examined) ........ -. July 93 
(War Risk Writings) ............ Nov. 89 State Automobile Mutual, Columbus Underwriters at Lloyds, London 

al Exchange, London (Official Chdnges) .........+...0+. Aug. 76 (American Trust Fund) ..........Sept. 85 
(Home Office Remittances) ....... May 88 (Favorably Examined) ............ Oct. 94 Union Insurance, Indianapolis 

Royal Insurance, London State Farm Mutual, Bloomington ( American States) ...... aieend Oct. 89 
(Home Office Report) ............ Aug. 67 (Auto Volume Rises) ............ Sept. 93 United American Lloyds, New York 

St. Louis Fire & Marine, St. Louis Sterling Insurance, Chicago (Liquidating) ..........++.- -+..+-dune 88 
OE eer Chebnccce June 86 (Plans a Development) ....June 93 United States Fidelity & Guar., Baltimore 

St. Paul Casualty, St. Paul (Recent Appointment) ........... Aug. 76 (Offer to Debenture Holders) ... P n= 94 
(Receiver Appointed) ............ June 93 (Mid-Year Audit) ......ccsccsccees Oct. 95 totes Cas Profits Rise) .....Sept. 93 

Savings Mutual Casualty, Peoria Ck: erro Nov. 101 Offers Cash for Debentures)...... Oct. 95 
(Reinsured and Liquidated) Nov. 109 Stuyvesant Insurance, New York Unity Fire Insurance, New York 

Seaboard Surety, New York ‘ (Official Staff Change) ........... uly 86 (In Process of Organization) .... 
(Stockholders’ Dividend) ......... May 93 Suburban Auto Insurance, Wheaton (Bxamined) .......... eocgeece os 

Secured Fire & Marine, Indianapolis (Favorably Examined) .......... June 93 (Organization Completed) ........ 
(Robertson President) ........... Nov. 93 Switzerland General, Zurich Virginia Surety, Toledo 

Security Mutual Casualty, Chic (Maloy Deceased) ........+++++.: Aug. 69 f anges Domicile) ........-++-+-+ 
(Favorably Bxemined)”’ mee pov, 100 Teaeeeeee oe Knoxville ne a New OMicials) eraeatereng ts atte 

1 Nalecd olen 4 SI IE 6:0 0 < 5010s 5000606 x arner Reciprocal Insurors, cago 
Wities fen Caen June gg Thade Union Accident, New York (See Canners Exchange) ........ July 83 
pt Ac une (New Company) ................Nov. 101 Wolverine Insurance. Lansing 

Security Taxpayers Mutual, New York 

(Report of Examination) May 93 Travelers Casualty, Chicago (Adding Casualty Lines) ........ Sept. 93 
Senseo. ay (See Northern Mutual) ...........Nov. 98 | World Insurance, Omaha 

Shelby Mutual Plate Glass, Shelby Travelers Insurance, Hartford (Gribble Added to Staff) ........ Aug. 78 
PEORBES TAME) o0.ccccccccccccces c (New Director) (June 30th Statement) ............ Aug. 78 

Standard Accident Insurance, Detroit (Cowles Dies) Yorkshire a: New York 
(Stockholders’ Dividend) ........ Sept. 93 (Dividend Declared) (Report of Examination) ........ May 95 





STATEMENT OF THE OWNERSHIP, MANAGEMENT, CIR- 
CULATION, ETC., REQUIRED BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, of BEST’S INSURANCE NEWS, FIRE & 
CASUALTY EDITION, published monthly at Albany, N. Y., for 
ctober 1, L 


State of New York, County of New York, ss. Before me, a 
Notary Public in and for the State and county aforesaid, person- 
ally appeared Arthur Snyder, who, having been duly sworn according 
to law, deposes and says that he is the business manager of Best’s 
Insurance News, Fire Casualty Edition, and that the following is, 
to the best of his knowledge and belief, a true statement of the owner- 
ship, management and circulation, of the aforesaid publication for the 
date shown in the above caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regulations, printed on the 


reverse of this form, to wit: 


1. That the names and addresses of the publisher, editor, managing 
editor, and business managers are: Publisher, Alfred M. Best Co., Inc., 
Executive Offices, 75 Fulton St. ew York, N. Y.; Editor-in-chief, 
Alfred M. Best, 75 Fulton St., New York, N. Y¥.; Managing Editor, 
Chester M. Kellogg, 75 Fulton St., New York, N. Y.; Business Manager, 
Arthur Snyder, 75 Fulton St., New York, N. Y. 


2. J. C. Ammermuller, 79 John Street, New York, N. Y.; Mildred 
B. Baird, 86 Prospect Ave., Montclair, N. J.; A. D. Baker, Lansing, 
Mich.; Alfred M. Best, 75 Fulton Street, New York, N. Y.; Walter 
Betts, 414 West 120th St., New York, N. Y.; John R. Blades, 30 
Church Street, New York, N. Y.; Central Hanover Bank & Trust Co., 
New York, N. Y.; Guaranty Bank & Trust Company, Cedar_Rapids, 
Iowa; William R. Higgins, Indianapolis, Ind.; Albert M. ponnecn, 
Goldfield, Nevada; C. B. Kellogg, 603 Tremont Ave., Westfield, N. J.; 
C. M. Kellogg, 615 Tremont Ave., Westfield, N. J.; Wilhelmina J. Kel- 
logg, 603 Tremont Ave., Westfield, N. J.; John McElraevy, Jr., 75 
Fulton St., New York, N. Y.; Paul W. Purmort, 122-24 est Main 
St., Van Wert, Ohio; Alfred E. Scott, 7616 Greenview Ave., Chicago, 


Ill.; Raymond T. Smith, 10 South LaSalle St., Chicago, Ill.; Arthur 
Snyder, 75 Fulton Street, New York, N. Y.; Kathryn Snyder, 83 Eton 
Road, Garden City, N. Y.; Estate of George C. Stevens; Wm. E. 
Whitney, 139 Clifton Street, Belmont, Mass. 


3. That the known bondholders, mortgagees, and other security 
holders, owning or holding 1 per cent or more of total amount of 
bonds, mortgages or other securities are: None. 


4. That the two paragraphs next above, giving the names of the 
owners, stockholders, and security holders, if any, contain not only 
the list of stockholders and security holders as they appear upon the 
books of the company but also, in cases where the stockholder or security 
holder appears upon the books of the company as trustee or in any other 
fiduciary relation, on the name of the person or corporation for whom 
such trustee is acting, is given; also that the said two paragraphe con- 
tain statements embracing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stockholders and _ security 
holders who do not appear upon the books of the company as trustees, 
hold stock and securities in a capacity other than that of a bona fide 
owner; and this affiant has no reason to believe that any other person 
association, or corporation has any interest direct or indirect in the sai 
stock, bonds, or other securities than as so stated by him. 


5. That the average number of copies of each issue of this publica- 
tion sold or distributed, through the mails or otherwise, to paid sub- 
scribers during the six months preceding the date shown above is 15,480. 

Arthur Snyder, 
Business Manager. 


Sworn to and subscribed before me this 29th day of September, 1942. 
(SEAL) Cc. Ob arlson, 


Notary Public. 

ae Co. Clk’s No. 328, Reg. No. 112. 
. Y. Co. Clk’s No. 26, Reg. No. 4C18. 

Kings Co. Clk’s No. 238, Reg. No. 4014. 

Commission expires March 30, 1944. 
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St. Louis Fire and Marine Insurance Company, St. Louis, Mo. % 
Security Fire Insurance Company, Davenport, Iowa .......... 34 
Security Insurance Company, New Haven, Conn. ............ 24 
Springfield Group of Fire Companies, Springfield, Mass. ..... 50 
Standard Accident Insurance Company, Detroit, Mich. ...... 27 
Tressel, Harry S&., Chicago, Ill. ......cccccccccccccccccccescess 7 
Trinity Universal Insurance Company, Dallas, Texas ........ 60 
United States Casualty Company, New York, N. Y. .......... 101 
United States Fidelity & Guaranty Company, Baltimore, Md. 38 
United States Treasury Department, Washington, D. C. ..... 18 
Utilities Insurance Company, St. Louis, Mo. .............-005: 32 
Weekly Underwriter, The, New York, N. Y. .........seeeeeees 36 
Western Surety Company, Sioux Falls, 8S. D. ......... eee eee eee 100 
Winzer & Company, Chicago, Tl. .........cccccccccrccccccecs 75 
Wolfe, Corcoran & Linder, New York, N. Y. .........-06.+00: vi) 
Woodward and Fondiller, Inc., New York, N. Y. ..........-- 75 
Woodward, Ryan, Sharp & Davis, New York, N. Y. .......... 75 
Yorkshire Indemnity Group, New York, N. Y. .........+..++- 31 


“The above discriminating list of clients recognize that an advertisement in BEST’S 
INSURANCE NEWS is a mark of distinction as only those companies which receive 
our recommendation are permitted to advertise in its columns.” 


BEST’S INSURANCE NEWS 
Che CNational Magazine of Insurance Finance 
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AUTOMOBILES 


I. 1895 there were but 4 automobiles in the United States. In 1940 the regis- 
tration of passenger cars and motor trucks reached a total of over thirty-three and 
a half million. This astounding development, with the collateral construction of a 
country-wide network of motor highways, represents a miracle-making chapter in 
the building of America. 

Not only has the automobile been a dominant factor in raising the living stand- 
ards in America to levels unknown elsewhere, but the vast direct and indirect 
facilities back of this unprecedented development have become one of the most 
important factors in our economic progress. 

As was well said by Alvan Macaulay, President of the Automobile Manufacturers 
Association: ‘‘The record of the automobile industry's accomplishment to date is 
one of which the people of the country, as well as those within the industry, 
can feel proud.” 








Today the motor industry, in its role of producer for the Particulars of our unexcelled underwriting and service facili- 
armed forces, is using its mighty productive power tohelp pro- _ ties gladly supplied on request. 

tect the American way of life—to safeguard those standards 

of living so largely made possible by motor transportation. 

Today, too, the insurance industry makes available to AGENTS AND BROKERS 

American car owners streamlined policies to cover practically 
every financial hazard incident to the ownership and opera- 
tion of a car. In this large field of Automobile insurance the 
Royal-Liverpool Groups have been outstandingly active. ou wii cin iiade 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 


THE LIVERPOOL 


Have you told property owners in your area about the 


importance and availability of War Damage Insurance? 

















p AMERICAN & FOREIGN INSURANCE COMPANY + BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD + ‘CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
NDON & GLOBE INSURANCE CO. LTD. + THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. + QUEEN INSURANCE COMPANY OF AMERICA THE NEWARK FIRE INSURANCE 
THE SEABOARD INSURANCE COMPANY + STAR INSURANCE COMPANY OF AMERICA 





MPANY * FEDERAL UNION INSURANCE COMPANY + ROYAL INSURANCE COMPANY, LTD 


























































































































FIRE MARINE: i SURETY bo 


N S U R ANC E 


We Are at War— 


War against Ruthlessness, Destruction 
and Tyranny. To win this war we must 
all work harder and closer together—we 
must produce and we must fight — we 
can win. 


Insurance can be counted on to do its 
part —to protect life, property and 
production, 


Insurance agents and brokers are 
soldiers on the home front—the men and 
women who are writing the insurance 
protection so essential in peacetime and 
so vital in war time. 


The Loyalty Group salutes the insur- 
For go years we have been 


ance producer. 
protecting our policyholders against loss 
and we pledge our continued services to 
their Security and the Security of our 
Nation. 


“Loyalty” means Fidelity and Faith- 
fulness to our country, to our insured and 
to our agents and brokers. 
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President 


Firemen's Insurance Company of Newark, N. J. 
Organized 1855 


The Girard Fire & Marine Insurance Company 
Organized 1853 


National-Ben Franklin Fire Insurance Company 
Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 
Organized 1870 


Milwaukee Mechanics’ Insurance Company 
Organized 1852 


Royal Plate Glass & General Ins. Co. of Canada 
Organized 1906 


The Metropolitan Casualty Insurance Co. of N. Y. 
Organized 1874 


Commercial Casualty Insurance Company 
Organized 1909 


Pittsburgh Underwriters - Keystone Underwriters 


xkkk 
HOME OFFICE 

10 Park Place 
Newark, New Jersey 


Southwestern Dept. 
912 Commerce St. 
Dallas, Texas 


Western Department 
120 So. LaSalle St. 
Chicago, Illinois 


Canadian Departments 
461 Bay St., Toronto, Ontario 


404 West Hastings St., 


Pacific Department 
220 Bush St. 
San Francisco, Cal. 


Foreign Department 
111 John St. 
New York, New York 


Vancouver, B. C. 


* BUY WAR BONDS * 









































